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SIXTEEN COMPANIES FORM 
NEW AVIATION POOL WITH 
FAR-REACHING FACILITIES 


Insurers Represented In The Marine 
Office Of America And 
Chubb & Son 


3 UNDERWRITERS NAMED 





American Insurance Market Equipp- 
ed To Take Care Of Rapid 
Growth In Aviation 





Aviation insurance facilities in the 
United States expanded broadly this 
‘week when it was announced that the 
Associated Aviation Underwriters, com- 
prising thirteen fire and marine compa- 
nies and three casualty companies from 
the well known marine offices of Chubb 
& Son and the Marine Office of Am- 
erica, would begin air risk underwriting 
next Monday, March 18. These sixteen 
insurers have combined assets of more 
than a third of a billion dollars and their 
entrance into the aviation business game 
bears witness to the expected growth 
of this business in the next few years. 

Formation of this new aviation pool 
was first announced last December but 
many of the details of the organization 
have been completed only recently. The 
risks to be accepted will include the 
following: damage by fire, accidental 
damage, tornado and windstorm, and 
losses due to theft and pilferage, as well 


as policies covering property damage, 
public lability, passenger liability, per- 
sonal accident, workmen’s compensation 


and loss of use. 

The Marine Office companies partici- 
Pating in the undertaking are: the Con- 
tinental, Fidelity-Phenix, American of 

ewark. Firemen’s, Glens Falls, Han- 
over, and the Glens Falls Indemnity. 

he Chubb & Son companies are: the 
Federal, Sea Insurance, Marine Insur- 
ance, London Assurance, Alliance As- 
Surance, Merchants Fire of N. Y., the 


United State Guarantee and the Mer- 
chants | ademnity. The three indemnity 
iit es mentioned will assume the 
aDility 


insurance on the policies writ- 
ten 


Managers For the New Pool 


The n anagers of the Associated Avia- 
tion Und lerwriters will be J. Russell Par- 
sons for Chubb & Son, and Owen C. 
Torrey, for the Marine Office of Am- 
erica, who will decide on risks in col- 
. Oration with Alvin W. Smith, former- 
Y with the Aeronautics Division of the 
he et Department of Commerce, where 
joa ad charge of establishing air mail 
b es. Mr. Smith is an active pilot of 
Toad experience and also has an inter- 
esting war record. 


the Department of Commerce, he flew 
tom Coast to Coast and from. the Great 
bee to the Gulf of Mexico. ~In sur- 
than” the various airways. he -became 
roughly familiar with flying condi- 


(Continued on Page 26) 
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PHOENIX 


Assurance Company, Ltd. 
of London 
| 150 William Street, New York 


A Corporation which has stood the test 
147 years of successful business 
World-wide interests. 


Excellent Service and Facilities 


Indemnity Company 


150 William Street, New York 


Abso- 
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M. E. GOULDEN 
Fifty years of successful life insurance experience in New 


York City! 


to a long list of brokers. 











the firm, doing business under the old name. 
of our Home. Office is at his command, for immediate and 
efficient service in surplus lines and brokerage cases. 
in the insurance district, making quick contacts possible. 
him or phone him—he knows the ropes! 














| Surplus Lines and Brokerage 


J. A. Goulden & Son 
General Agents 


80 William Street 


New York City 


Phone: JOHN 1030 


A firm known to every life underwriter and 
M. E. Goulden for years has been 


Every resource 


Down 
See 


Wm. A. Law, President 


Wm. H. Kingsley, Vice-Pres. 


Hugh D. Hart, Vice-Pres. 





The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 


Independence Square 





Founded * 1847 











NATIONAL DEFENCE LIFE ag 
AT WASHINGTON TIED UP 
T0 DEFENSE PROPAGANDA 


Retired Army and Navy Officers 
Head Project at 
Capital 


INVOLVES MYSTERY 


St. Louis Man Promoter; Com- 
pany Not Known at District 
Insurance Department 








PLAN 








There is being promoted in retired 
army and navy circles in Washington a 
life insurance company under the name 
of the National Defense Life, the or- 
ganization of which seems to be tied up 
with the national movement but in what 
way is not clear. The Insurance De- 
partment of the District of Columbia has 
no official knowledge of the proposed 
company and-no approval has been 
sought there yet of the company’s plan. 

The object is said to be to create a 
fund which will combat the pacifist and 
radical movement which opposes meas- 
ures of national defense. How this can 
be effected through the organization of 
a life insurance company is not ex- 
plained. These stated objects surround 
the project with considerable mystery. 

The organization took form this week 
with the election as president of the 
company of Rear Admiral R. E. Coontz, 
U. S. N. (retired), and Major General 
Mark Hershey, U. S. A. (retired) as sec- 
retary-treasurer. Other officers elected 
at the first meeting of stockholders were 
Harry A. Jung of Chicago as vice-presi- 
dent and Charles C. Lamborn of Wash- 
ington as assistant treasurer. 

Idea Comes From St. Louis 

It is understood that a St. Louis man 
is the chief promoter of the project and 
has been engaged on the undertaking for 
some time past in Washington. 

A news dispatch quotes General Her- 
shey as giving the following explanation 
of the selection of Rear Admiral Coontz 
as president of the National Defense 
Life: 

“Rear Admiral Coontz was selected as 
president not only on account of his 
notable and gallant service in the navy 
but also because of his wide business 
experience. He was budget officer of tthe 
navy two years, has twice served his na- 
tive state, Missouri, in financial positions, 
has served under practically every de- 
partment of the government in one ca- 

pacity or another, has been a governor 
of one of our island possessions, where 
he. directed its finances; has been a 


heavy stockholder in a daily newspaper. 
owned certificate No. 1 of the Missouri 
State Life Insurance Co., in 1901, and 
has always been a student of life insur- 
ance.” 
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The Western and Southern Life Insurance Company 
AT YOUR SERVICE 


W. J. Williams, President 
HOME OFFICE | CINCINNATI OHIO 
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Pat Me Govern Js Heaviest Holder 
Of Hartford Insurance Stocks 


Hertford Contractor Made His First Investment In Travelers When 
A Clerk Making $12 A Week; Now Owns 3,375 Shares; 
Also Heavy Owner Of Aetna Life Stock; 
Story Of His Career 


Insurance papers have not hitherto printed a story about the colorful Pat 
McGovern of Hartford. He is not only the owner of the largest number of individual 
shares of Travelers stock but ts also one of the largest owners of Aetna Life stock. 
Now comes the Boston Sunday “Post” with an extraordinarily interesting review of 
Mr. McGovern’s life. Incidentally, Pat McGovern is a contractor in Hartford. 

The Boston newspapers story, which is written by Roy Atkinson, in part follows: 

A poor and almost friendless immigrant lad from Ireland Patrick McGovern 
started life in this country with a clear brain, a pair of willing hands and a $12 a 
week clerkship. Today he is the possessor of a fortune of more than $6,000,000, and 


is a man to be reckoned with in the highest financial circles of the state. 


a large real estate owner. 


Mr. McGovern himself likes to tell 
those who call at the great home in 
which he lives, one of the show places 
of Hartford, that he has only “lost two 
battles” and they were political. 

The great fortune that rolled into the 
McGovern coffers came from a standing 
start as a $12-a-week clerk in a grocery 
store and, finally, as initial investment of 
$1,000 in the stock of the Travelers In- 
surance Co. 


So, the dream that McGovern dreamed 
when he first saw the Goddess of Lib- 
erty, the dream of being able to return 
to the old country and help those he 
loved with an affection that has never 
ceased, has come true. One of a family 
of fourteen children he was anxious to 
give them all possible happiness. Then 
came the time when he first returned to 
Treland—he has visited the old home 
many times since—and then came the 
time that he could do things that he had 
longed to do, buy farms for the folks 
back home. 
and notify the company if the same was 

Six or eight of them he bought and 
then he built a home for the parish 

“Made My Fortune Myself” 


“I've had a lot of fun in making my 
fortune,” declared Mr. McGovern, as he 
stretched himself at his ease in a big 
chair is his den in the home of Colonial 
architecture that he purchased about 
twenty years ago. 

“I came over here when I was fifteen 
years old and it was largely by accident 
that I came to Hartford. I made some 
friends on the ship that brought me to 
this country. It was my first idea to 
go to Chicago and then I thought of 
New York. But I listened to the plea 
that was made for Hartford and here I 
have been ever since.” 

It was in the grocery store of Alex- 
ander 'arvison some forty years ago 
that young McGovern worked as a clerk 
at $12 a week. In thinking of the 
amount he paid for board and room, to- 
day he feels sure that he paid half of 
his weekly wage for board and room. 
At that time he lived in a boarding 
house in the “Meadows” section of the 
city, a locality where he now has ex- 
tensive real estate holdings. 

ounzy McGovern was not satisfied 
with the money he received as a clerk, 
so further supplemented his income by 
teaching night school. Today he said 
that he could not remember the amount 
of money that was paid him as a teacher, 
but he saved it, and also part of his 
weekly salary as a clerk. Time went 
On and the slender, quick-witted Irish 
lad met with so much favor from his 
employer that he found more and more 
i the pay envelope until he was earn- 
ing $1,800 a year. 
: at was a large salary for a clerk 
™ those days,” he remarked proudly to 

€ reporter. “I was the highest paid 
Clerk in Hartford.” - 


or thirteen years he continued with ° 


the grocery firm. 
Oday, looking back over the years, 


He ts also 


Mr. McGovern feels that he was two 
years in saving his first thousand dol- 
lars. It was at that time that Travelers 
stock was selling at a low figure and he 
bought with $1,000 with $5 added for 
commission, stock which is now worth 
in the market more than $1,200 a share. 


Has Been Married Twice 


He kept on saving, living a simple life, 
spending but little for amusements or 
other matters of a personal nature; al- 
ways building up and making new in- 
vestments. Today, he says that his hold- 
ings in the Travelers Insurance Co. 
amount to 3,375 shares of stock, having 
a value in the vicinity of $4,050,000. He 
is also a holder of Aetna stock that is 
very valuable. 

More noted as an insurance capital- 
ist than a real estate owner, perhaps Mr. 
McGovern is today the owner of twenty- 
two stores, forty-four apartments, one 
of the largest garages in the city and 
two residences, one in which he makes 
his home and another by its side, valued 
at $250,000. 

Romance first came into the life of 
Mr. McGovern after he had been in this 
city about ten years, when he mar- 
ried Vitaline Dumont, a charming young 
woman of French extraction, who died 
about twenty-six years ago. 

It was October 15, 1912, that he mar- 
ried his former telephone operator, Miss 
Julia Pillsbury Kinghorn,.who was not 
half his age. 

It was said that it was not the gentle 
voice of Miss Kinghorn that won the 
heart of “Colonel” McGovern, who holds 
the title as colonel in the Hibernian Ri- 
fles of Hartford, but her thorough ca- 
pability in the position that she held for 
some time before her marriage. 

“When did you buy your first car?” 
asked the reporter. 

“About ten vears ago,” was the reply, 
“but do you know that I seldom use it. 
T have always enjoyed walking and when 
I go down to my office I usually ride on 
a street car, as I have done for many 
years. My wife and niece enioy the 
car, and I take a ride in it on Sundays 
now and then. but I enjoy nothing better 
than a walk.” 

Mr. McGovern left the employ of the 
grocery firm to take a nosition with the 
Aetna Life Insurance Co. in the book- 
keeping department. Anything that had 
to do with mathematics was always a 
hobby with him. even as a boy. So much 
did he enjov this work that he remained 
in the bond and mortgage department 
after he had berome a millionaire and 
then a multi-millionaire. By investment 
and re-investment in the two great in- 
surance companies. and with shrewd 
dealings in the real estate market, Mr. 
McGovern was able to pvramid his for- 
tune time after time. He was of the 
era of steadily mounting values in in- 
surance stocks. 

“My advice to a young man,” said 
McGovern to the reporter, “is not to 
run in debt for personal matters, but 
to borrow to carry on a business. I 
have alwavs been and still am a bor- 
rower. The greatest need for a young 


man in business, or any other man, is 
integrity. 
Marvelous Mathematician 

They tell a story in Hartford that il- 
lustrates his ability in mathematics very 
well. Said a friend of McGovern’s: 

“A man named MclIntee had charge 
of the outside affairs of the Colt Arms 





PATRICK McGOVERN 


Courtesy Hartford Courant 


Co. He had a building to move and was 
puzzled as to the way to do the trick. 
McGovern heard of this and quickly fig- 
ured up just how much power would be 
required to move the building. MclIntee 
was astonished when his engineer veri- 
fied Pat’s figures and found them cor- 
rect. He was a marvelous man with fig- 
ures.” 

Mrs. McGovern, who was present dur- 
ing the time that the reporter talked 
with her husband, also spoke of his abil- 
ity with figures. 

“Why,” said she, “he can do things 
in his head it would seem almost in- 
stantly that I need to use paper and 
pencil to work out.” 

It was the faith that this man had in 
life insurance that was the real reason 
for his great fortune, a friend of Mc- 
Govern’s stated. “It was a time when 
life insurance stocks were low and far 
from as stable as they are today that 
Pat put everything that he had into the 
Travelers and Aetna companies and kept 
putting in. Bankers recognized him as 
a comer, so they let him have the money 
he wanted on loans. He bought more 
stock and picked up a lot at bargain 
prices. He had faith that insurance 
companies were to prove their worth.” 


Only Lost Two Political Battles 


There is nothing that Mr. McGovern 
owns in which he finds more pride than 
a great hall clock that was presented to 
him when he had served some years in 
the Senate of his state. For the man 
who was once a humble immigrant lad 
has held many positions of public trust, 
having served for twenty-two years as 
a member of the board of aldermen, 
seven years as president of the board 
and for five years was elected to the 
board by unanimous vote. For twenty 
years he was also chairman of the Re- 
publican city committee. 

“T only lost two political battles,” re- 
marked Mr. McGovern proudly. 

“IT was four years in the state Sen- 
ate and the first two years I was in the 
Senate I was chairman of the commit- 
tee on insurance. The second term that 
I was in the Senate I was chairman of 
the committee on appropriations. I like 
to think that the six or seven millions 
that I got for good roads at that time. 
Boy,” he went on with enthusiasm, “we 
have fine roads in this state. Well, later 
on I got the Supreme Court building, the 


state library, state arsenal and the ar- 
mory for the militia.” 

Although not as active in a business 
way as he has been in the past, Mr. 
McGovern denies that he has retired 
from business. He is a little sensitive 
regarding his age, but admits that he is 
“over sixty.” 

Haven’t Retired From Business 

“No, I haven’t retired from business,” 
he explained today, “for I attend to the 
collection of the rents of my buildings 
amounting to $4,000 or more a month. 
That gives me something to do to take 
up my attention.” 

This indicates the simplicity of life 
that McGovern has never outgrown, de- 
spite his rapid rise to wealth. He does 
not maintain an office in the city but en- 
joys calling on old time friends to chat 
with them about matters past and pres- 
ent. 





CANADIAN RESOLUTION 





Member of Parliament From Toronto 
ants Dominion Board of Insurance 
Commissioners; Would Consoli- 

date Statutes 
The following resolution, recently pre- 

sented in Parliament at Ottowa by T. 

L. Church, a Toronto Conservative mem- 

ber, has caused a stir in Canada: 

“That, in the opinion of this House, a 

board of insurance commissioners for 
Canada should be appointed to have 
jurisdiction and regulation over all fire 
and life insurance companies, under ithe 
General Insurance Act, including power 
to regulate all tolls and levies, and rates 
and increase of the same, and generally 
for the further protection of the insured 
and the government in insurance mat- 
ters, and requiring all companies to file 
their rates annually, with provision for 
further inspection of all companies and 
government audits of the same, and pow- 
er of regulation over foreign investments 
of insurance funds and of foreign com- 
panies doing business in Canada; and, 
farther, that a consolidation and revi- 
sion of the general insurance policy of 
the country is an urgent necessity in 
the public interest, and that of the in- 
sured.” 





PENN MUTUAL’S SALES SCHOOL 





Three-Day Meetings Being Held This 
Week and: Next Week Throughout 
The Country 
The Penn Mutual’s educational de- 
partment, Vincent B. Coffin, director, is 
having a busy March with its three- 
day schools in various agencies. The 
New York school, held last week, was 
attended by members of the J. Elliott 
Hall, John A. Stevenson and Joseph A. 
Seidenglanz of Trenton agencies. The 
classroom was in the Pennsylvania Ho- 
tel, and 125 attended, including the gen- 
eral agents themselves. The demonsira- 
tions and drills were confined to or- 
ganized sales talks, the purpose being ‘to 
show what to include and how to make 
them. Mr. Coffin had: charge of the 
meetings. John A. Stevenson and Ralph 
G. Engelsman took part in the instruct- 
ing, together with James A. Preston and 
William A. Conway, home office repre- 

sentatives. 

On Monday, Tuesday and Wednes- 
day of this week all of the Chicago 
agencies were gathered into a three-day 
school. The school for the Minneapolis 
and St. Paul agencies also began this 
week. The Waterloo, Ia., agency’s turn 
will be the first three days of next week, 
and the Ft. Wayne, Ind., agency will 
have its sessions the last three days of 
next week. By the end of March thir- 
ty-two general: agencies will have been 
visited. The entire general agency force 
is included in the schedule. 





Today and tomorrow the F. W. Pem 
nell agency ef the State Mutual Life 
will hold open house at the new and 
larger offices in the Transportation build- 
ing, 225 Broadway, New York. The Pen- 
nell agency is now the largest agency 
of the State Mutual Life in the country. 
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Mutual Benefit Will 
Use Disability Form 


_—_— 


AS SUPPLEMENTARY POLICY 


Still Opposed to Existing Disability 
Provisions; Some Features of its 
New Contract 








The Mutual Benefit Life which has 
never adopted disability provisions for 
its life policies and has opposed the 
clauses in general use has notified its 
agents ‘that the company is preparing 
for adoption supplementary contracts to 
be issued in connection with life policies 
which will carry disability benefits. In 
making the announcement the company 
says: “Our definition of total and per- 
manent disability will differ very ma- 
terially from the definitions used by 
other companies.” Details of the pro- 
posed forms are not given in this pre- 
liminary notice but it is explained that, 
whereas most disability forms stipulate 
that to come under total and permanent 
disability the insured must be wholly pre- 
vented from following any gainful occu- 
pation, the Mutual Benefit intends to 
accept disability as total and permanent 
when accident or sickness reduces the 
earning power to not more than one- 
fourth of what it was prior to disability. 
There will be no double indemnity pro- 
vision in these supplementary policies. 
The company further states that as the 
benefits are greater than under existing 
disability forms the premiums will be 
greater. 

Features of New Form 

The statement which the company sent 
to its agents goes on to say: 

“As ithe result of the diligent atten- 
tion which has been given to the whole 
subject, a plan has been devised, har- 
monizing with the cardinal principles of 
safety, mutuality, retroaction and con- 
tractual definiteness, which are tradi- 
tional in the Mutual Benefit. It has been 
approved by the directors of the com- 
pany, and will be put in effect as soon 
as the necessary approval of State In- 
surance Departments can be obtained. 

“Instead of incorporating total and 
permanent disability provisions in our 
present policy forms, we propose to issue 
supplementary policies. Our definition 
of total and permanent disability will dif- 
fer very materially from the definitions 
used by other life insurance companies. 
The definitions of other companies vary 
somewhat in phraseology but they all in 
substance provide that the insured must 
be so disabled by bodily injury or dis- 
ease that he is wholly prevented from 
following any gainful occupation. Under 
our proposed contract the insured will 
be regarded as totally and permanently 
disabled while by reason of accidental 
bodily injury or by sickness, his earn- 
ing power is so impaired that his earned 
income is not more than one-fourth of 
what it was prior to such disability. Dis- 
ability must continue for four months 
before any claim accrues under the pol- 
icy. Instead of dealing with presump- 
tions, opinion and other matters of dis- 
cretion, we shall deal with ascertainable 
facts. The two contracts, in fact, are 
not comparable. 

“The benefits will consist of (1) a 
waiver of the current premiums: on. the 
life insurance policy and on the supple- 
mentary policy, and (2) a monthly in- 
come payable during the continuance of 
disability. 

“The waiver of premium will be lim- 
ited to a maximum coverage of $100,000. 
The monthly income will be a designated 
amount as set forth in the application 
for the insurance, not in: excess of 1% 
of the face amount of. the life insurance 
policy, or $250, whichever is the smaller. 

“Supplementary policies will be issued 
with or without the monthly income 
benefit. They will be participating and 
will provide or surrender values. They 
will not be issued to persons who are 
not in receipt of a regular earned in- 
come from a profession, trade or busi- 


ness, or to persons over fifty-five years 
of age, or under twenty years of age. 
They will not be issued in connection 
with five year term policies. 

“There will be no provision in the 
supplementary policy or the payment of 
any additional sum if death occurs by 
accident. 

“The supplementary policy will be is- 
sued in connection with any outstanding 
policy of life insurance issued by the 
company, upon which not less than five 
annual premiums remain to be paid, if 
the insured person is an eligible risk and 
comes within the class acceptable to the 
company for coverage of the new ttype. 

“The supplementary policy will con- 
tain provisions which, while entirely fair 
to the insured, will protect the company 
against adverse conditions which sur- 
round the present total and permanent 
disability provisions. 

“As the benefits under the proposed 
supplementary policies -are materially 
greater than the benefits under the dis- 
ability provisions now in use by most 
life companies the premiums are neces- 
sarily higher. 

“More complete details of the com- 
pany’s plan will be published later. In 
the meantime, ithis preliminary an- 
nouncement is made in order that agents 
may be in possession of authentic in- 
formation. 

“Within a period of sixty days after 
the inauguration of the new plan, the 
company will consider an amendment of 
application, without medical examination, 
from those who desire supplementary 
policies in connection with life policies 
for which a medical examination was 
furnished within sixty days preceding the 


‘date of receipt at the home office of 


the amendment.” 





ATTENDED FISKE FUNERAL 

Douglas L. Macaulay, assistant sec- 
retary of the Sun Life of Canada, was 
that company’s representative at the fu- 
neral of the late Haley Fiske. 


Snags 


Bills To Revise Code 
Of Michigan Insurance 


OF DEPARTMENT 


Minimum Number of Policyholders In 
New Companies; Group Coverage 
Extension; A. M. Table 


MEASURES 








Bolstering of the laws governing mu- 
tual life and health and accident car- 
riers is probably the outstanding change 
relating to life business sought in the 
revised insurance code recently submit- 
ted to the Michigan legislature in a bill 
introduced by Senator Alex Cowan of 
Port Huron. All of the changes are 
sponsored by the state insurance depart- 
ment. 

Among the provisions relating to this 
form of carrier is one to the effect that 
“no certificate . . . shall be granted such 
company to issue policies until at least 
500 persons have subscribed in the ag- 
gregate for at least $1,000,000 of insur- 
ance, if organized for the purposes men- 
tioned in said first sub-section (life) or, 
if organized for the purpose mentioned 
in both the first and fourth sub-sections 
(life and health and accident) . . . until 
500 persons have subscribed for $1.000.- 
000 of the kind of insurance mentioned 
in such sub-section as if the corpora- 
tions had been formed separately for 
such purpose, and each shall have paid 
in one full annual premium in cash . . .” 

The altered law would also provid 
that deposits with the state treasurer be 
$200.000 for life and $300,000 for life and 
health and accident carriers. No larger 
line than $5,000 could be written on anv 
one person by such carriers. By vote of 
two-thirds of its membership a life car- 
rier of this tvpe would be permitted to 
include health and accident business bv 
modifying its corporate powers: accord- 





— 


wa hee 








: A YEAR OF 
| SIGNIFICANT PROGRESS 


20* 


Increase 


Paid for Insurance 
in 1928 


ETHELBERT IDE LOW, 
President. 





HOME LIFE INSURANCE COMPANY OF NEW YORK 


in New 








JAMES A. FULTON, 
Agency Vice-President. 


=> 


ingly and posting an additional $1000 
in securities with the state treasurer, 
Such a change could not be made, hoy. 
ever, unless the carrier could show q 
$300,000 surplus. In all instances jn 
which examinations disclosed compsnies 
of this type not to have maintzined 
financial standards required for organi- 
zation, a period of ninety days would 
be allowed in which to bring the car- 
rier up ‘to the standard and if it was 
not then met the commissioner would 
be required to initiate liquidation pro- 
ceedings. 


To Extend Greup Law 


The same reserves as those required of 
stock companies would also be exacted 
for carriers under this section of law 
under the proposed revision. It is spe- 
cifically stated also that they “shall be 
governed in all other respects by the 
laws of this state relating to stock in- 
surance, except in relation to such re- 
quirements as are included in this sub- 
division.” A directorate of at least thir- 
teen persons is another requirement 
while by-laws of such carriers would not 
be formally in effect until filed and ap- 
proved by the commissioner. The com- 
missioner’s approval is required, also, in 
which funds are borrowed to organize 
such carriers and it is stipulated that 
such funds may be repaid only from 
surplus earnings when and if the com- 
missioner deems such procedure possible 
without impairing the financial stability 
of the carrier. A full statement rela- 
tive to such borrowed funds must be sub- 
mitted with each subsequent. report to 
the department until the loan is paid, 
it is provided. 

To legalize forms of group coverage 
which have in some instances already 
been countenanced, the group law would 
be extended to permit group policies for 
aggregations of teachers and_ postal 
clerks or for labor unions. It is stipu- 
lated that 75% of the members of such 
groups take out the coverage to make 
the contract valid. The old group law 
only includes groups of employes with 
the employers arranging for and in part 
financing the coverage. As a reserva 
eion to this amendment, however, it 1s 
set forth that the policy contract af 
fecting voluntary groups of this charac: 
ter shall be “based upon some plan which 
will preclude individual selection, for 
the benefit of persons other than the 
union or association or its officials.” The 
department had a recent experience with 
a fraternal order whose members hat 
been illegally covered under a group pdl- 
icy and in which it was found that an 
official of the lodge was made the bene- 
ficiarv. Dependents of several assureds 
complained that they received no pay 
ments following the assureds’ death. The 
company satisfied the department tht 
the money had been paid over to the 
lodge official but in view of the com 
ttract’s invalid character it was_ insiste 
that the rightful beneficiaries be paid 
also as the lodge official was unco 
lectible. ‘ 

Another revision makes the Americat 
Men Ultimate Table of Mortality a legal 
standard for group. This section states: 
“Group life insurance policies may ™ 
valued on the basis of the Americ 
Men Ultimate Table of Mortality with 
interest at the rate of 31%4% per annum 
and the gross premium charged on amy 
such policy shall not be less than the ae 
gregate net premiums at the ages of ea 
individual insured computed according 
the above table together with a loadin 
equal to 10%.” 





NON-MEDICAL IN OKLAKOMA 

The non-medical life insurance bill 1 
cently introduced in the Oklahoma 
House of Representatives, and referre 
to the insurance committee, has been f* 
vorably passed down by the lat‘er = 
and referred back to the House for a 
ther consideration. The bill provid® 
that life insurance companies was 
business in Oklahoma may write 4 a 
icy for any amount, without medical ¢ 
amination if they so desire. 
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Garrison Got To Top By 
Quiet, Effective Work 


PRUDENTIAL MANAGER’ HERE 
Started in Newark With Branch Office 
of New York Company; For 5 Years 
In Prudential Head Office 





P. Raymond Garrison, the new man- 
ager of The Prudential at 217 Broadway, 
is one of those quiet, effective and help- 
ful insurance men who get to the top 
without any special splurge or spectacu- 
lar achievement and who know every 





P. RAYMOND GARRISON 


phase of their business as a result of 
constant application, assimilation and 
contact in the everyday routine. 

He was a boy when he went into life 
insurance following his graduation from 
a Newark high school. This job was in 
the Newark branch office of the New 
York Life, a good training ground dur- 
ing five years of experience working 
around: the cashier’s office, having con- 
tact with production and doing various 
utility jobs covering a wide range. When 
he was twenty-one years old Mr. Garri- 
son went to The Prudential head office 
where he continued picking up valuable 
Information about the insurance busi- 
hess, 

At the start his work was in the ac- 
tuarial department under John W. Hal- 
sey. After a couple of years, however, 
he was transferred to the redemption 
division, the work having to do with put- 
tng back on the books policies which 
had lapsed. This included lots of letter 
Writing, investigation of causes of lapsa- 
and assistance to policyholders in re- 
storing their insurance, Vice-President 
John K. Gore being in charge of the di- 
vision. From there Mr. Garrison went 
to the surrender policy division working 
On cash values and similar matters. 

Joined R. J. Mix In 1907 

In 1907 the late Robert J. Mix opened 
an office in New York City and because 
of his all-around experience Mr. Garri- 
son was transferred to this office as 
cashier. Mr. Garrison and Mr. Mix be- 
Came close business associates and in 
1910 when the Mix agency took over the 
ames Perry agency Mr. Mix made Mr. 

ison superintendent of agents. By 
that time he had become Manager Mix’s 
"ght hand man. In October, 1918, Mr. 

1x died and Charles A. Foehl was ap- 
Pointed manager. At the same time Mr. 
ison was given the title of assistant 


Manager. He became one of the best in- 


sid@ men in town. 
On the day after Mr. Foehl died Mr. 
atison was made acting manager, and 
(Continued on Page 6) 











One- Hoss 
Shay Men 


Remember the tale of the one-hoss 
shay—how it fell to pieces one day 
after years of rough usage? 


Men have a way, sometimes, of breaking up in 
the same way. Big business is an exacting 
taskmaster for those who would be success- 
ful, and frequently a mental or physical 
collapse occurs just as the pinnacle is 
reached. The drive has been too strenuous. 


It is at a time like this that wisely acquired life 
insurance plays its part valiantly. It saves 
not only the business so affected by the loss 
of a good executive, but it conserves his 
home for his dependents. 


Prudential Ordinary Agencies 
offer their cooperation 
to all brokers 


The Prudential 


Insurance Company of America 


Home Office: Newark, New Jersey 
Epwarp D. Durrmup, President 























Insurance Securities 

Co. Buying Detroit Life 
BIG UNION INDEMNITY FLEET 
W. Irving and Mike M. Moss Were in 


Detroit Yesterday; Company Will 
Enter a Number of States 








W. Irving Moss, president, and Mike 
M. Moss, vice-president of the Insur- 
ance Securities Co., holding company of 
the Union Indemnity, Northwestern Cas- 
ualty & Surety, the La Salle Fire and 





W. IRVING MOSS 


other insurance companies, left New 
York on Wednesday for Detroit, where 
yesterday they completed arrangements 
for buying the Detroit Life Insurance 
Co. In his annual report, President W. 
Irving Moss of the Insurance Securities 
Co., made this statement: 

“You have been previously advised of 
our intention to enter the life insurance 
business. We have been very active in 














MIKE M. MOSS 


our preparations, but are deliberate in 
our conclusions as to the best way in 
which to do so. We are hopeful that 
we will be able to announce our pro- 
gram very shortly.” 
Company Started in 1911 

The Detroit Life Insurance Co. com- 
menced business in January, 1911, with 
an authorized capital of $250,000. On 
March 15, 1923, an increase in capital to 


4 
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$1,000,000 was authorized and at the 
present time it has $375,000 capital paid 
in. In 1928 the company reinsured the 
Ancient Order of Hibernians in Michi- 
gan. In December, 1925, it reinsured 
_ the business of the Old State Casualty 
Co. in Detroit. In 1923 the company 
completed its own home office building. 

It is understood that President M. E. 
O’Brien will remain with the company 
under the new regime. He has been in 
the insurance business for thirty-five 
years. Before going with the Detroit 
Life he was general agent for the North- 
western Mutual in northern Michigan. 
The vice-president and secretary of the 
company is J. D. Baty who was also at 
one time with the Northwestern Mutual 
and who has been in the insurance busi- 
. ness for a quarter of a century. The 
actuary of the company is E. C. Wight- 
man who has been in the insurance busi- 
ness thirteen years and was actuary of 
the Michigan State Life and later of the 
American National of Galveston. 

More Than $70,000,000 in Force 

The Detroit Life writes both partici- 
pating and non-participating insurance. 
It has more than $70,000,000 in force. it 
does business in Michigan only and un- 
der the new ownership will enter a num- 
ber of other states. 

The combined premium income of the 
panies in the Union Indemnity or Insur- 
ance Securities fleet last year was $15,- 


The Insurance Securities Co. recently 
erected a ten-story annex to its Maiden 
Lane building in this city. The building 
was opened with appropriate ceremonies 
on Saturday of last week. 


DOUBLE PAGE S. E. P. AD 
Vice-President Frank L. Jones of the 
Equitable Society in a special letter sent 
this week to the field force urges each 
representative to secure copies of the 
March 23 issue of the “Saturday Eve- 
ning Post” (on sale at all news stands 
March 21) containing a double-page 
Equitable advertisement featuring the 
company’s seventieth anniversary, ad- 
vance copies of which have been mailed 
to company representatives. The re- 
prints, which are also printed in two- 
color facsimile, may be used continuous- 
ly throughout the year, to which end a 

supply has been sent to each agency. 


TALKS TO LIFE UNDERWRITERS 

The March luncheon-meeting of the 
Richmond, Va., Association of Life Un- 
derwriters was featured by an address 
by A. N. LaPorte, field representative of 
the Life Extension Institute of New 
York. He explained the work being 
done by the institute and said that com- 
panies that had availed themselves of the 
service had found there was a marked 
decrease in mortality among their pol- 
icyholders. Jesse Hood, vice-president, 
presided at the meeting in the absence 
of President Pryor Campbell. 


H. J. JOHNSON TALKS 

Hogar J. Johnson, general agent for 
the Penn Mutual, addressed the mem- 
bers of the District of Columbia Life 
Underwriters’ Association yesterday at 
their luncheon-meeting held in the Ar- 
lington Hotel. Mr. Johnson spoke upon 
“How to Earn $25,000 a Year in the 
Life Insurance Business.” 














Garrison Manager 


(Continued from Page 5) 


is now permanent manager of ithe office. 
James E. O’Neill is assistant manager 
and G. W. Boyling is supervisor of 
brokers. 

Mr. Garrison lives in Upper Montclair, 
N. J.; has a wife and two daughters, 
and belongs to the Upper Montclair 
nee Club and the Montclair Athletic 

ub.. 

The Prudential has been going at a 
splendid pace this year. In February ap- 
plications ito the amount of $4,250,000 
were received; and the paid business was 
$3,650,000. Business in March has also 
been good. 


STRONG CLOSER WANTED 


Who is sold on the program of placing life insurance trusts with banks vested 


with trust powers. 


L tri ) Prospects furnished through contact men who obtain 
preliminary information and arrange appointments. 


Program includes several 


of principal cities in State of New York. State age, furnish production 


Box 1150 


The Eastern Underwriter 
110 Fulton Street, New York, N. Y. 


record and give references. 











IMPERIAL LIFE SHOWS GAINS 


Toronto Company Wrote $42,626,000 in 
1928 and has Total in Force of 
$267,614,000 

The Imperial Life of Toronto wrote 
new business during 1928 amounting to 
$42,626,582, setting a new record for the 
company and* exceeding the previous 
year by $2,781,792. The company’s total 
insurance in force now stands at $26/7,- 
614,304. 


The Imperial Life’s total premium and 
interest income amounted to $12,671,939, 
which is an increase of more than $1,- 
500,000 over the previous year. The as- 
sets now total $51,847,567, showing a gain 
for the year of more than $6,000,000. This 
is the largest gain in assets that the 
company has ever experienced. 

The average rate of interest earned 
on all invested funds was 6.05%. Com- 
menting on this rate President G. A. 
Morrow said: “In view of over twenty- 
eight millions, or 57% of our invested 
assets, being composed of bonds and de- 
bentures of the highest grade, this rate 
must be regarded as a very satisfactory 
one. As only the conservative rate of 
3% is necessary to maintain our assur- 
ance and annuity liabilities, there exists 
between our assumed rate and our actual 
rate a wide margin for security and sur- 
plus earnings.” 


PHOENIX MUTUAL POLICY LOANS 





Substantial Increase Made During 1928; 
Over 200 Cases Handled Each 
Working Day 
During the year 1928 a substantial in- 
crease in all the work of the policy loan 
division of the Phoenix Mutual was ex- 
perienced, except in the case of repay- 
ments of loans and quotations of policy 
values. Over cases were handled 
each working day by the division in its 
efforts to serve the policyholders and 
field representatives. A brief summary 
of the division’s work for the year is 

as follows: 





No. of 
Cases Amount 
Policy loans completed.. 20,419 $3,765,363.49 
Repayments in cash..... 2,567 389,787.37 
Repayments by surrender 
CMG ‘a ccncsséacewess 705 62,679.41 
Cash dividends applied on 
EPPO EEO ee ee 7,276 129,183.21 
Cash dividends paid by 
Ce Ae caeae ckiceme 2,966 67,355.75 
Cash values paid........ 3,129 1,890,165.10 
Beneficiary changes and 
assignments ........+- 13,885 
Quotation of policy values 10,000 
60,947 





The Connecticut Mutual Life has ap- 
pointed Dr. W. B. Smith as assistant 
medical director. Dr. Smith formerly 
held a similar position with the Connec- 
ticut General Life. 
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PROGRESS SERIES 


Number Eight 


New Columbian agents find our modern 
SALES COURSE 


a splendid aid tu rapid development. 
information regarding the policies, special benefits, the 
best ways of making contacts and the many other strong 


features of 


THE COLUMBIAN NATIONAL LIFE 
INSURANCE COMPANY 


is clearly set out in language easily understood. 


This course is conducted from the Home Office by cor- 
respondence without charge. 








surplus. 


A live company with an excellent line of policies and 
low guaranteed rates backed by a large capital and 


THE COLUMBIAN 
NATIONAL LIFE 
INSURANCE COMPANY 


BOSTON, MASSACHUSETTS 


Correspondence welcomed by Agency 



















The necessary 


ARTHUR E. GHILDS, President 


Department 


P. M. Fraser Agency 
Now Incorporated 


AS REWARD TO ORGANIZATION 





J. M. Fraser, J. F. Toomey and H. J. 
Ransom Become Officers of New 
Company 





P. M. Fraser, who has been gencral 
agent for the Connecticut Mutual Life 
in New York for ten years, has incor- 
porated his agency for the purpose of 
rewarding members of the agency staff, 
He retains the title of general agent 2nd 
president, and John M. Fraser has also 
been named general agent and vice- 
president. H. J. Ransom, secretary, and 
J. F. Toomey, treasurer, have been made 
associate general agents and are also of- 
ficers of the corporation. 

P. M. Fraser has been general agent 
for the Connecticut Mutual for over ten 
years, during which time the agency has 
grown from $1,500,000 the first year to 
more than $24,500,000 last year. It is the 
largest agency: of the company, having 
in excess of $120,000,000 paid for business 
in force. 

J. M. Fraser has been with the agency 
for ten years as full-time producer, su- 
pervisor and associate general agent. He 
has built, and manages, a large organi- 
zation which produces many millions 
each year. Some'of the most successful 
fieldmen in the company were secured 
and developed by Jack Fraser. 

J. F. Toomey has been associated with 
the company for nineteen years, as sales- 
man, cashier, office manager and agency 
manager. He is a competent executive 
and has a thorough knowledge of life in- 
surance in general, and his company in 
particular. He will continue to manage 
the office. 

_ H. J. Ransom has been in the life 
insurance business for nine years, the 
entire time with the Fraser agency. He 
started as a personal producer, but be- 
cause of his aptitude for organization 
work was soon made a supervisor. His 


- organization brings in a volume of busi- 


ness which would be a good-sized gen- 
eral agency. 

P. M. Fraser will continue active in 
charge of the organization, and the poli- 
cies and methods which have proven 
successful in the past will be continued 
and more rapid growth is planned. 


1928 Fraternal Figures 


Insurance written in 1928 by some of 
the fraternals follows: 





Brotherhood of Locomotive 
Firemen and _ Ejinginemen, 
Cleveland: O: .sccccstescenas $11,290,000 

Degree of Honor Protective 
Asti Sti Pals cissccccacdicre 14,663,000 

Knights of Columbus, New 
AVC bcd Sub esotcccserieoss 25,823,000 

Maccabees, Detroit ........... 15,471,000 

Praetorians, Dallas ........... 21,993,000 

Protected Home Circle, Sha- 

A Ni | ee a ee oe 12,870,000 

Royal Neighbors of America, 

Rock Island, Ill. ............ 33,726,000 


United Commercial Travelers 

of America, Columbus, O.... 37,430,000 
Woman’s Benefit Association, 

Port Huron, Mich. .......... 13,478,000 

The American Insurance Union of Co 
lumbus, O., which will become a p=rticl- 
pating stock company, wrote $25,74,250. 
The United Commercial Travelers have 
more than half a billion in force; and 
the Royal Neighbors of America have 
nearly half a billion in force. The Mac 
cabees have most gross assets, $37,5 10.000. 





WORTH WHILE TO GET AGENTS 


The Illinois Life informs its field force 
that for each agent “appointed by you 
within the five months beginning “fare 
1, 1929, who by July 31 next personally 
produces and pays for in cash, 2nnua 
basis, not less than $25,000 of new ™ 
surance subject to certain conditions, 
the company will pay $100 in cash. 
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Conway’s First Report 
Upholds Expense Limits 


RESTRICTIONS ARE JUSTIFIED 





Shows New York Companies’ Expense 
Limits 48% Against 75.5% for 
Others 





Superintendent Albert Conway made 
his first report to the New York Legis- 
lature this week in the preliminary state- 
ment of the transactions of the Insur- 
ance Department during 1928. For the 
seventh consecutive year, the report says, 
the volume of life insurance issued ex- 
ceeded the business of the preceding 
year, last year showing an increase of 
about 5%. The complete figures for the 
business of the year are not yet avail- 
able. 

One of the most interesting parts of 
the report deals with a comparison of 
acquisition costs of life insurance be- 
tween companies authorized to do busi- 
ness in New York and outside compa- 
nies. A compilation shows that forty- 
seven companies doing business in New 
York and coming under the expense lim- 
itations of the New York laws had a 
ratio of first year expense to first year 
gross premiums of 48% whereas 215 com- 
panies of other states had a ratio of 
75.5%. 

A Major Factor in Growth He Says 


Superintendent Conway’s comments on 
this comparison are: 


“The above figures are significant. It 


will be noted ithat the first year expense 
rate of the companies not authorized to 
do business in New York is about 57% 
higher than the expense rate of the com- 
panies authorized to do business in this 
state. The difference, if any, in the aver- 
age gross premiums of the two groups 
of companies could not affect the results 
materially. 

“These figures show conclusively that 

the expense limitations and other pro- 
visions of the New York Insurance Law 
have constituted one of the major fac- 
tors in controlling acquisition expenses 
and in the remarkable progress of life 
insurance since the Armstrong investi- 
gation. This fact becomes all the more 
apparent when we analyze the figures 
for individual companies. 
_ “Not a single company doing business 
in New York had a first year expense 
rate as high as 75.5%, which is the aver- 
age for the 215 companies not authorized 
to do business in New York. The high- 
est first year expense rate for any au- 
thorized life company was 68.9%. Only 
two authorized companies had a first 
year expense rate higher than 58% and 
each of these was a small recenitly or- 
ganized company. 

45 of 47 authorized companies less than 58% 


26 authorized companies less than..... *48% 
45% 


Meeh thie 2. chda cae ree eens thes ae 58% 


higher. 
65 unauthorized companies 90% or higher. 
, unauthorized companies 100% or higher. 
0 unauthorized companies 125%. 
unauthorized companies 170%. 
2 unauthorized companies 258%. 
F The average first year expense rate for the 
orty-sever authorized companies. 

n this connection the renewal ex- 

Pense rate as shown in the following 
table is also quite interesting : 
Ratio % of 
Renewal Ex- 
penses to Re- 
newal Pre- 
miums 


* Cos. (215) of other states ex- 

fine Cos. authorized to do 
Ligtsiness im, NO@ Works. ccgicc cae 23.4% 
ite Cos, (47) authorized to do 

usiness in New York.........- 14.3% 


€ renewal expense rate for the 
unauthorized companies is about 64% 
Igher than the renewal expense rate for 
€ 47 authorized companies.” 

The Objectives in Amendments 

N commenting on the 
tanements, to the insurance laws of the 
a te, Superintendent Conway says that 

Point strongly emphasized in connec- 


proposed - 


tion with the amendments is that they 
would remove the artificial legal ob- 
stacles to gross premium reductions but 
they would not require such reductions. 
If the proposed amendments are enact- 
ed, he explained, they would leave the 
matter of premium reductions in the 
hands of company managements so long 
as the premiums are kept above a safe 
minmium. There were eight principal 
objects to be accomplished by the 
amendments which he summarized as 
follows: 

1. A more adequate control upon the 
compensation that may be classed as 
commission, paid for the production of 
new buiness. 

2. A system of expense limitation un- 
der which an economically managed 
company would not be hampered by the 
mere fact that it had reduced its gross 
premiums. The present expense limita- 
tion makes it unnecessarily difficult for 
companies to make reductions in gross 
premiums that are actuarially safe and 
proper. 

3. A system of expense limitation that 
would reduce the first-year expense limit 
on term policies, thereby removing the 
incentive to write this form of insur- 
ance for the purpose of obtaining mar- 
gins to be expended upon other forms 
of policies. Any law which artificially 
fosters any particular type of policy 
would appear to be undesirable. 

4. A more effective control of agency 
and branch office expenses. This may 
be accomplished by placing under the 
first-year expense limit agency and 
branch office expenses in excess of a 
certain amount. 

6. The placing under the first-year 
expense limit of medical fees because of 
the development of non-medical business. 

-7. A reduction in the limit for total 
expenses. 

8. The removal of conditions which 
make it practically impossible to organ- 
ize any new mutual life company under 
the laws of this state. 

The American Men Table 


Touching on the use of the American 
Men Table as a valuation standard, Su- 
perintendent Conway says: 

“In the 1928 preliminary report of this 
department, it was stated that the Amer- 
ican Experience Table of Mortality, 
which is prescribed as the present mini- 
mum valuation standard is antiquated. 
The proposed amendments to section &4 
permit the use of the American Men 
Ultimate Table of Mortality as an alter- 
native minimum standard of valuation. 
The deficient premium reserve require- 
ments of section 85 should be modified 
in accordance with the change in the 
minimum valuation standard in section 
84. The companies should not be re- 
quired to calculate extended insurance 
values on the basis of the American Men 
Ultimate Table. Accordingly, the pro- 
posed amendment to section 88 would 
permit a company, at its option, to cal- 
culate such non-forfeiture values on the 
basis of a table of mortality showing 
rates of mortality not in excess of 130% 
of those shown by the American Men 
Ultimate Table of Mortality.” 

Recommends Group Life Amendment 

In discussing group life insurance, Su- 
perintendent Conway made these com- 
ments: “Under modern industrial con- 
‘ditions a great many employers and cor- 
porations who control subsidiary and af- 
filiated corporations are desirous of ob- 
taining for their employes as large a 
coverage as possible. In order to do 
this it is necessary to amend the insur- 
ance law in order that the group policy 
may include them. Such amendment is 
recommended. 

“There is also a demand for group 
insurance by banks and other money 
lending institutions. To issue individual 
policies in each case for small loans 
makes it very expensive. The coverage 
will be only for the amount of the loan 
and if the loan is payable in instalments, 
there will be a continuously reducing 
coverage on the borrower. This change 
in the law is also recommended. 

“There is a demand on the part of la- 
bor unions to furnish some form of pro- 


Nation’s Duty to Boost 
Insurance, Said Hoover 


TALK MADE IN 1923 RECALLED 





Can’t Understand Why It is Necessary 
To Solicit Insurance; Enormous So- 


cial Benefits 





Ever since Herbert Hoover was ele- 
vated to the Presidency of the United 
States the publication managers of in- 
surance companies have been reading 
over his old speeches, searching for his 
views on life insurance. One of the 
longest talks he made on the subject 
was at the annual convention of the 
Metropolitan Life in February, 1923, oth- 
er speakers being Gov. Alfred E. Smith 
and Charles M. Schwab. At the time 
Mr. Hoover was Secretary of Commerce. 

In beginnig his talk, Mr. Hoover re- 
ferred to the Metropolitan Life as the 
greatest single institution dedicated to 
public welfare in America. Discussing 
insurance, Mr. Hoover said in part: 

“Insurance carries great stimulation to 
those things that are the real safeguards 
of our very social system. : 

“You have also a great social pur- 
pose in stimulation of savings, and a 
great purpose in safeguarding the sav- 
ings of the American people. Our in- 
surance companies have become today 
tthe greatest of our pools of capital, and 
in the hands of men trained in finance, 
of men trained in investment, this vast 
fund of savings is applied to constructive 
development of our country. Vast sums 
are wasted annually by our people in 
ruinous and fraudulent investment, but 
when the fund comes into your hands 
it finds real employment as capital should 
be employed. In the instruction and 
inspiration that you can give to saving, 
and in the prevention of ithe waste of 
savings through better investments, and 
its stream through this great pool by 
scientific direction into constructive ap- 
plication, you contribute no small part 
to the upbuilding of our country as a 
whole. 


Enormous Social Benefit Return 
of Insurance 

“T have often wondered why it is that 
insurance must be secured by solicita- 
tion. Our people have no hesitation in 
taking their savings to the savings bank, 
without imposing upon them the expense 
of solicitation. It is indeed due to only 
one thing, and that is ithe lack of edu- 
cation to an appreciation of the funda- 
mental character of the investment that 
they make in insurance, and savings in 
insurance bring not only a direct return 
from the saving but an enormous return 
in social benefits. 

“T believe it a national duty that we 





tection to their members who are not 
actively engaged in their occupations. I 
have, accordingly, recommended an 
amendment to subdivision 2 of section 
10l-a, providing that in case a group 
insurance policy is cancellable at the end 
of any year at the option of the insur- 
ance company and also in case ‘the basis 
of the premium rates may be changed 
by the insurance company at the begin- 
ning of any policy year, all members of 
a labor union, including the inactive as 
well as active members, may be covered. 

“In order to make certain that the 
companies will take the proper steps to 
advise prospective groups fully that when 
persons not actively engaged in their oc- 
cupation are covered by a group policy 
the premium rate is likely to advance, 
owing to probable increases in the at- 
tained ages of the members, and may 
reach quite a high figure, I have sug- 
gested that a standard provision be in- 
serted in section 101-b, requiring a no- 
tice in the group policies to the effect 
that the annual renewable term pre- 
mium depends upon the attained ages 
of the members in the group and in- 
creases with advancing ages.” 











Louis A. Cerf, Jr. 


Manager 


Fidelity Mutual Life 


Insurance Company 


In New York 


Takes pleasure in announcing 
the appointment of 


J. F. MacGrath, Jr. 


As manager of the brokerage 
department 


‘*He is always at 
your service’’ 


211 Broadway, N. Y. 
Phone Worth 5996 




















should encourage the whole theme of 
insurance. Other governments have 
found insurance to be so fundamental 
ito their whole economic fabric that they 
have given special impulse to insurance 
through exemption from income taxes in 
respect to some part of the sum of 
money that may be invested in insurance 
itself. 

_ “It is but a sign of our lack of real- 
ization of the values of insurance that 
we have not long since adopted into our 
national tax fabric this invaluable im- 
pulse to the increases of insurance in 
its many forms. Your great mutual in- 
surance pool is particularly designed for 
our working folk and supported by 
them.” 

Afiter commenting upon the enormous 
figures of the Metropolitan, Mr. Hoover 
called attention to the tremendous re- 
sponsibility it had. 

“And that is the responsibility in 
which you owe a probity, an efficient 
conduct and a real statesmanship never 
before entrusted to a private initiative. 
You have here a trust for the Ameri- 
can people more gigantic than that which 
has hitherto been constructed in mutual 
service. It is a responsibility which you 
have acquired in a fashion of which 
every American can be proud of. 

“It is, perhaps, the greatest gift of 
the nineteenth centurp to the ttwentieth 
that we shall develop in our fiational 
life that tempering of our individualism 
with service and mutuality that will pre- 
serve its great qualities and at the same 
time safeguard it from destruction.” 





TO HOLD SALES CONGRESS 

The District of Columbia Life Under- 
writers Association will join the Balti- 
more Association in the joint conduct of 
a sales congress which will be held on 
Friday, May 3, at the Lord Baltimore 
Hotel, Baltimore. The committees ap- 
pointed have arranged an interesting 
program which will be announced at a 
later date. 
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Vice-President Gray 
Of Prudential Resigns 


WITH COMPANY 45 #£=x™YEARS 





In Charge of Purchases; Started As In- 
pector in Baltimore Office; Has 
Written Many Articles 





Edward Gray has tendered his resigna- 
tion as vice-president of The Prudential 
to become effective April 1, and has also 
resigned from the board of directors. He 
has been in charge of purchases. 

Mr. Gray became a member of the 
board on January 8, 1912, and has been 
a vice-president of the company since that 
time. Prior to this he was the secretary 
of the company, having been elected to 
that position in January, 1903. His con- 
nection with the company began April 21, 
1883, over forty-five years ago, when he 
entered upon his duties as an inspector in 
the company’s office in Baltimore. 

He there had field experience as in- 
spector, agent and assistant superintend- 
ent, and came to the home office in 1886 
for special work in the policy section. He 
was successively division head, assistant 
supervisor, supervisor and assistant sec- 
retary before becoming secretary. 

Industrial Insurance Expert 

During the time that he was thus em- 
ployed he did considerable editorial work 
for various insurance publications. He 
possesses a sound knowledge of the life 
insurance business and has a profound 
understanding of industrial insurance. 

Mr. Gray asks that his resignation be 
accepted in order that he may be relieved 
of business responsibilities and thus be 
able to devote himself to his family and 
to securing relaxation to which he justly 
feels his years of service entitle him. 

At a recent meeting of the board of 
directors the following resolution was 
passed: 

“Resolved, that the resignation of Ed- 
ward Gray as a member of the board of 
directors of The Prudential be accepted 
as of instant date, and that his resigna- 
tion as vice-president in charge of pur- 
chases be accepted as of April 1, and it 
is further 

“Resolved, that the board of directors 
record its deep appreciation of the serv- 
ices which Mr. Gray has rendered the 
company and its sincere regret at his re- 
tirement, and, further, that there be ex- 
tended to Mr. Gray the good wishes of 
the board of directors that he may enjoy 
to the utmost the period of leisure he has 
so richly desired.” 





CLARK AGENCY WILL BE THERE 





Members of Agency of National Asso- 
ciation President Planning Now for 
Fall Convention 


Members of the Paul F. Clark agency 
of the John Hancock Mutual Life in 
Boston are already making their plans 
to have the largest agency group attend- 
ing the convention in September of the 
National Association of Life Underwrit- 
ers at Washington. As Paul F. Clark is 
president of the National Association, 
the members of his agency want to have 
a 100% representation at the convention. 

All members of the sales force who in 
each month from January to August, in- 
clusive, pay for a minimum of 5% of 
their individual quotas each month, and 
who furthermore complete their 1929 
quotas by September 15, will be given a 
trip to the convention. 

The agency expects that on this basis 
of selection at least 25 representatives 
will be on hand to lend their support to 
Mr. Clark. 





JERSEY SOCIETY NOTES 


At a special meeting of the New Jer- 
sey Society of Insurance held last week 
it was decided to hold the annual meet- 
ing of the organization on the third Fri- 
day in May instead of November as 
heretofore. It was also announced that 
quarterly meetings would be held in 
August, November and February. 

















SECURITY — 


When the Mutual Benefit was organized in 
1845 there were only a few Life Insurance 
Companies in the United States. Through 
the Wars, Panics and Epidemics of all these 
years, it has always stood safe and secure as 
a foremost disciple of Pure Life Insurance. 


The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 


Organized 1845 











BUFFALO LIFE ASSOCIATION 

According to the annual report of Pres- 
ident Nelson O. Tiffany, of the Buffalo 
Life Association, that organization wrote 
about $1,000,000 more business in 1928 
than it did in the previous year. The 


association now has assets of something 
over $700,000. 





HART SPEAKS IN CLEVELAND 

Hugh D. Hart, vice-president of the 
Penn Mutual, was a speaker at the an- 
nual sales congress in Cleveland last 
Saturday. His subject was “Signs of 
the Times in Life Underwriting.” 





FINLAND LOOKING UP 





Salama Mutual Life Has Increase in Its 
Business Over the Year 1927 
Of 27% 

The Salama Mutual Life of Helsing- 
fors, Finland, has issued in 1928 34,311 
new policies in the amount of 585,300,000 
Finnmark, which is 30,000,000 more than 
the new business of 1927, The Salama, 
Finland, Mutual Life wrote 18,963 new 
policies during the past year, for 366,644,- 
500 Finnmark. The increase in new 
business as against 1927 is 27%. 
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his life-earning capacity. 


booklet: 


the nearest Agency of 











$33.00 a Day in High School 
$70.00 a Day in College 


Such are the wages earned by the average student who 


“carries through” with his training, in the ultimate gain to 


The cash and intangible values of higher education, and 
the part played by modern Life Insurance in making avail- 
able its benefits, are fully discussed in an attractive new 
“Why Boys (and Girls!) Leave Home.” A 
copy may be had on application to the Home Office, or at 


& 


THE GUARDIAN LIFE INSURANCE COMPANY 
of AMERICA 
“The Company that Guards and Serves” 
NEW YORK CITY 


50 UNION SQUARE 











Children’s Policies 
By Philadelphia Life 


FROM SIX MONTHS TO AGE 44 





Four Forms Non-Participating With 
Rates the Same for Boys and 
Girls 


The Philadelphia Life has brought out 
a special series of policies for children 
including twenty year endowment, en- 
dowment at ages from 16 to 21, twenty 
payment life, and endowment at 85 be- 
tween ages 10 to 14. The same rates ap- 
ply to both boys and girls. The ages 
include from less than six months to age 
14 inclusive. 

The amount of the death benefit de- 
pends on the age at issue and the length 
of time the policy has been in force. In 
event of disability before age 60 or death 
of the purchaser all premiums are waived 
and the policy continues in benefit as if 
premiums had been paid. The policies 
will be issued without the waiver of 
premium on the purchaser if the latter 
is uninsurable or does not desire these 
benefits. This waiver of premium pro- 
vision, the Philadelphia Life says, is the 
most distinctive feature of the policies. 
It is aimed to assure that his program 
will not be affected by his death or dis- 
ability. The control of the policy is 
placed in the hands of the purchaser 
who usually would be the father. Pro- 
vision is made that when the child be- 
comes 21 the control then passes to the 
child. No disability or double indemnity 
benefits are issued on the life of the 
child. 

The policies are not intended to appeal 
to industrial risks and will not be issued 
for less than $1,000. No maximum limit 
has been set as each case will be de- 
cided on its merits and limited by the 
usual underwriting rules as to insurabil- 
ity, speculation, etc. Medical inspection 
is required under special forms. If the 
waiver of premium or disability of the 
purchaser is desired a regular medical 
examination is required of the purchaser. 

The Rates 

The Philadelphia Life expects that one 
of the features of the child’s policy will 
be the opportunity to place insurance on 
the purchaser. 

Special Policy for Young Ages N. P. 
20 Payment Life 
Extra Annual Premiums for Waiver of 
Premium on Death or Disability of 





Purchaser 
Age of Insured 
1 3 5 7 
20.. $1.31 $1.36 $1.39 $1.43 
25.. 4.39 1.44 1.47 1.52 
a0;... “E253 1,56 1.60 1.67 
3536 Ets 1.80 1.83 1.89 
40... 230 2.16 2.23 2.30 
O53. B75 2.85 2.90 3.01 
SOs... 3:25 3.91 3.99 4.12 
55.. - 5:40 5.61 5.79 5.93 
60.. 6.80 7.12 7.37 7.61 





MISSOURI STATE EXPANSION 


The Missouri State Life has launched 
a new agency building program in col- 
nection with which Pearce H. Young, 
director of education for the company, 
will tour the company’s territory, holding 
classes in the agencies. Mr. Young has 
been in the southwest and is now carry 
ing on the work in Des Moines, Minne 
apolis and Detroit. 





COLORADO ASSOCIATION ADS 


The Colorado Association of Life Ut 
derwriters are using the newspapers fre 
quently to mention names and to nar 
rate the benefits a firm, an individual, of 
a family derived from being propetly 
covered by insurance. 





PENN MUTUAL TRUSTEE DIES 


S. Pemberton Hutchinson, one of the 
Penn Mutual trustees, is dead at the 
age of sixty-seven. He had been a trus 
tee of the company since 1910, and from 
that time until the day of his deat 
was an active member of various com 
mittees. He. was an active figure in Me 
business and financial life of Philadel 
phia. 
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Union Labor Life’s 
Group Cover Growing 


$33,744,150 AT END OF YEAR 1928 





Company Has Assets of $778,905; Its In- 
come Last Year Was More 


Than $600,000 





The group insurance end of the Union 
Labor Life is growing fast. At the end 
of last year it had $33,744,150 insurance 
in group in force as compared with $2,- 
475,750 of individual policies. 

The total admitted assets are $778,905, 
including U. S. Government bonds of 
$103,560; other bonds of $333,549; first 
mortgage loans on improved city prop- 
erty of $290,300; and cash of $27,261. 

Its liabilities follow: 

Reserve for all policies in 


PODER: 6550 deasadieee easesenen $43,521.06 
Claims reported but proofs not 
PROPIVEO. aisccnceSoee basanites 5,468.00 


Reserve for claims approved, 


payable in instalments...... 1,135.00 
Reserve for claims incurred 
but not yet reported........ 26,000.00 
Premiums and interest paid in 
Te ee 659.00 
Reserve for taxes payable in 
BOI cn ca ahecmmdete swe ewines 17,000.00 
Other liabilities .............. 3,933.91 
Ganital <i. <é.0.s000 $375,000.00 
Surplus .......... 306,188.50 
Surplus to Policy- 
BOIGETS: oncecswccewosacuce 681,188.50 
THAAL cc scaweisesammccee $778,905.47 





Cc. H. BAKER MARRIES 

The marriage of Miss Mildred Jean 
Hand, daughter of Mrs. Martha B. Hand, 
to Clinton Hobart Baker has been an- 
nounced. Mr. Baker is assistant chief 
insurance examiner of the insurance de- 
partment of New Jersey and is attached 
to the Newark office. The young couple 
will reside in Irvington, N. J. 





Jersey Managers of 
Metropolitan Life Meet 


HEAR FIELD PROBLEM TALKS 
Convene in Newark at Robert Treat 
Hotel; A. W. Tretheway Among 
the Speakers 
The entire force of the New Jersey 
managers of the Metropolitan Life gath- 
ered at the Robert Treat Hotel, Newark, 
this week to attend a luncheon-meeting 
for the purpose of discussing field prob- 

lems and the stimulation of production. 

Samuel Peterfreund, manager of the 
Newark district of the company and also 
chairman of the managers’ association of 
New Jersey, presided. He gave a talk 
on “Ways and Means of More Produc- 
tion.” He outlined several plans which 
were discussed later. 

Anather speaker was Arthur W. Tre- 
theway, superintendent of agencies for 
the Atlantic coast territory, who spoke 
on the “Conservation of Business.” John 
Kelly, manager of the Passaic district 
and also chairman of the production 
committee, discussed “New Selling 
Ideas.” 

These meetings will be held monthly 
for the purpose of bringing the various 
managers of the state together, solving 
sales problems and getting new ideas of 
assistance to the field men. 

Tt also is planned to have different out- 
side speakers at the meetings who will 
bring new ideas into the managers’ cir- 
cle and be of aid in agency talks. 





TO MERGE OFFICES 
On May 1 four of the Equitable Life 
Assurance Society offices in Philadelphia 
will be brought together in one suite of 
offices in the Fidelity-Philadelphia Trust 
Building. The four agencies are those 
ef George E. Ott, R. B. Tavlor, Alfred 

B. Levy and Thomas A. Griffiths. 





TWO NEW DISTRICTS 
The Tohn Hancock Mutual Life will 
establish two new districts on March 18, 
one in Chicago under Charles M. 
O’Grady and another in Norristown, Pa., 
with William F. Lawlor as_ district 
manager. 








Phoenix Mutual’s Agency Manager 











COL. _D. GORDON HUNTER 


Col. D. Gordon Hunter, the new agency manager of the Phoenix Mutual, is one 


of the best known men in the field of organization. 


built up in six years a $5,000,000 agency 
life insurance experience. 


Colonei Hunter is a native of New 


As an agency manager he 
entirely composed of men without previous 


Jersey where he attended school and then 


spent a year in the Univeristy of Edinburgh, Scotland. Personally he is popular 


with the Phoenix Mutual organization. 
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LUCKY 


Midland Mutual men are lucky. See what they have to sell: 


Every policy participates in earnings. No cash surrender 
charge. High interest earnings. Very low mortality. Econom- 
ical management. Liberal conversion features. Disability and 
double indemnity. Free Health Service to policyholders. A 
Low Cost $5,000 special. Up-to-date Juvenile policies. Two 
year single payment endowment for investors. Age limits one 
day to 65 years. No death claim ever yet contested or compro- 
mised. Free agency supervisory service. 
High grade assets. High class agency organization. Over 
$100,000,000 in force. Assets over $17,000,000. Leader Club 
and App-A-Week Club. Live agency bulletins and “Builder.” 
Free correspondence course. Club rate subscriptions to insur- 
ance magazines.. 


Low lapse ratio. 


If you are interested in becoming “lucky” write the Agency 
Department. Tell the whole story in your first letter briefly 
but candidly. 
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The Midland Mutual Life Insurance Co. 


COLUMBUS, OHIO 


“Its Performances Exceed Its Promises” 
































THE BANKERS RESERVE LIFE COMPANY 
Home Office, Omaha, Nebraska 


ROBERT L. ROBISON, President 
WALTER G. PRESTON, Vice-President JAMES R. FARNEY, Vice-President 


Financial Statement, December 31, 1928 


RESOURCES 


State, County, Munici- 
pal & School Bonds.$12,885,549.74 


LIABILITIES 


Net Legal Reserve... . $16,832,048.00 
Dividends Left with 


First Mortgages on Company ......... 692,935.00 
Real Estate........ 1,546,450.00 Death Claims Reported, 

Loans to Policyholders. 3,678,511.18 HOU Prose .-s...: 76,415.25 

Real Estate... =... :. 859,216.24 Unearned Interest, Pre- 


Renewal Premium Notes 118,663.43 miums paid in ad- 


Cash in Banks....... 512,353.92 vance & other items 529,283.83 « 
Accrued Interest on Capital Stock Paid up 100,000.00 
Securities ........ 185,305.20 Policy Dividends Cal- 
Premiums in Process of culated for 1929... 283,490.87 
Collection: ......:: 251,195.89: Unassigned Surplus... 1,523,072.65 
Ee ae, $20,037,245.60 DE 3s. 555% $20,037,245.60 
A SOLID, CONSERVATIVE COMPANY 
BIGGER - BETTER - STRONGER 
Insurance in Force EF We Vent conte Rie ean OR ne $123,572,309.00 
New Business Issued in 1928..................... 26,371,915.69 
Semone a Ba a TEE: oo ees 1,119,875.52 
Paid Policyholders and Beneficiaries in 1928... 2,267 ,7 32.63 


THE BANKERS RESERVE LIFE COMPANY 
OMAHA, NEBRASKA . 
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DON'T WAIT Too LONG 


WE CAN HELP YOU TO INCREASE YOUR INCOME 


If You Are Capable of Developing an Agency We 
Will Give You a Direct Home Office Contract 


With Real First Year Commissions Non Forfeitable Renewals 


Non Forfeitable Renewals Build an Estate for You 


Write or wire for interview 





INSURANCE COMPANY 
4[—— INDIANAPOLIS, INDIANA. — 
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Old Age Pensions Now 
Law in Six States 
ALASKA ALSO HAS PENSIONS 


Bills Pending In Many Other States; 
Summary cf Provisions of These 
Measures 








The Bureau of Labor Statistics of the 
Department of Labor at Washington has 
completed a survey of pension systems 
for aged dependent persons and it was 
found that such pension systems are 
now authorized in Alaska and six states, 
namely, Colorado, Kentucky, Maryland, 
Montana, Nevada and Wisconsin, with 
bills pending in the legislatures of a 
number of other states. 

All of the pension laws except that of 
Massachusetts provide for an optional 
county system. Any county may adopt 
the plan and after one year’s trial may 
discontinue it. In general, applicants 
for the pension must be at least 70 years 
of age (65 years in Nevada and Mary- 
land), be citizens of the United States 
for 15 years, and residents of the state 
or county at least 15 years (10 years in 
Nevada). 

Montana limits the benefits payable to 
$25 per month, Kentucky to $250 per 
year, while in the other states, the total 
income of a person aided with a pension 
may not exceed $1 per day from all 
sources (including pension). 

Only persons are eligible to benefit 
who have not been imprisoned for a 
specified period, who have not within the 
past 10 years deserted their family, who 
are not professional beggars or tramps, 
and who have no relatives responsible 
for their support. 

The whole cost of the plan in all the 
states except Wisconsin is borne by the 
individual county. In Wisconsin one- 
third of the cost of the plan up to a to- 
tal of $200,000 per year, is borne by the 
state. If this amount is not sufficient 
it is prorated among them according to 
the amounts paid out. 

The Massachusetts act (Acts of 1928, 
ch. 383), which as before stated can 
hardly be termed an old-age persion act, 
provides merely for the creation of a 
public bequest commission consisting of 
the secretary of state, the state treas- 
urer, and the commissioner of state aid 
and pensions. No additional compensa- 
tion shall be allowed the officials for 
their service on the commission. A 
“public bequest fund” is provided for, to 
be under the control of the commission- 
ers. It is to be made up of gifts to the 
fund or to the commission for the use 
of the fund. (No state contribution was 
provided for.) The state treasurer is to 
be the custodian of the fund. When, 
and so long as, the principal of said fund 
When, and so long as, the principal of 
said fund amounts to $500,000 the com- 
mission, with the approval of the gover- 
nor and council, may distribute, in ac- 
cordance with its rules and regulations 
relative thereto, the income from said 
fund to such worthy citizens of the Com- 
monwealth, as, in its opinion, by reason 
of old age and need are entitled thereto. 
No man under 65 and no woman under 
60 is entitled to assistance from such 
fund. The commission, subject ito the 
approval of the governor and council, 
may make, and from time to time may 
alter and amend, rules and regulations 
governing payments. 





happiness of its representatives. 








Pittsfield, Massachusetts 








1851 BERKSHIRE LIFE INSURANCE COMPANY 1929 


In establishing connections with a life insurance company, the personal 
equation of its official family is of paramount importance to the prospective 
agent. The Berkshire Life Insurance Company of Pittsfield, Massachusetts, 
has a well-earned reputation for a co-operative spirit between the Home 
Office and the Field Force that is of inestimable value to the success and 


“Ask any Berkshire Agent” 
BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 
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NEW BRANCH LIFE OFFICERS 





Life Insurance Co. of Va. Announce 

Several Changes and Appointments 

im Southern Territory 

The Life Insurance Company of Vir- 
ginia announces the opening of several 
branch offices through which ordinary 
business only will be written. Other of- 
fices of this type at key points in ter- 
ritory covered by the company are ex- 
pected to be opened later. Offices north 
of Washington will be under the super- 
vision of Vice-President J. S. Davenport, 
Jr. Those south of Washington will be 
supervised by Frank E. Hall, assistant 
vice-president. Manager of branch of- 
fices already established are: J. Robert 
Cant, Birmingham; Vernon L. Cofer, 
Norfolk; Philip A. Weyforth, Baltimore 
“ee vicinity; M. Hope Reedy, Florence, 


The Norfolk branch office replaces the 
Chesapeake agency of that city. The 
Florence office takes over the business 
of the Pine Belt general agency and will 
cover the eastern half of South Carolina. 
Mr. Reedy, in charge of this office, was 
formerly a special agent for the com- 
pany. It is also announced that H. Clay 
Dodson has been appointed agency in- 
spector of branch office territory as- 
signed to Vice-President Davenport. 





HOME LIFE OF AMERICA (PHILA.) 


The annual statement of the Home Life 
of America, Philadelphia, shows admitted 
assets aggregating $9,932,978, and a capi- 
tal and surplus of $681,657. It has a le- 
gal policy reserve of $8,811,722 and re- 
serves for liabilities and contingencies. Its 
insurance in force December 31, 1928, was 
$92,542,164, nearly double that of five 
years previous and $4,927,190 more than 
outstanding in 1927. Receipts in 1928 were 
$3,040,774 as compared with $102,514 in 
1908. The increase in admitted assets 
amounted to $1,296,398. 

Among the companys assets are $4,856,- 
862 of first mortgage loans; bonds worth 
$2,552,631; real estate valued at $686,934; 
collateral and policy loans, $884,571; cash, 
$394,140; accrued interest, $116,913, and 
uncollected premiums, $264,280. The legal 
reserve, capital and surplus for protection 
of policyholders amount to $9,493,279. 
The Home Life this year is celebrating its 
thirtieth anniversary and has as its goal 
$100,000,000 of insurance in force by the 
end of the year. 





UNITED STATES LIFE DIRECTOR 


At the annual meeting of the stock- 
holders of the United States Life Wil- 
liam B. Warner, president of the Mc- 
Call Magazine, was elected a director to 
fill the vacancy left by the death of 
Frederick F. Fitzpatrick. 




















BUSINESS OF 1929 


New Insurance. . . $143,573,589 
Increase over 1927 . . . 6,083,386 
Insurance in Force. $1,113,810,563 
An Increase of . . . . 90,547,161 


Representing over 63% of the New Business 





New England Mutual Life Insurance Cc. 
BOSTON, MASS. 























EASIER SELLING 


Competition for Mr. Average Man’s dollar grows constantly 
keener. Hence any program is interesting which gives promise of 
easier insurance selling. 


Fidelity offers a New Low Rate Life policy and New Low Rate 
Term policies at exceedingly attractive figures. 


It offers a very productive lead service, close Head Office cooper- 
ation, and a live-and-let-live contract, available in forty states. 


Write for booklet, “What’s Ahead?” 
; fhe 























IDELITY MUTUAL LIFE 
INSURANCE COMPANY 
THE HOME LIFE INSURANCE COMPANY OF AMERICA 


PHILADELPHIA 
WALTER LEMAR TALBOT. President 
PROTECTS THE ENTIRE FAMILY 
Home Life Agents have a whole family of potential policyholders 
back of every door bell. Policies are issued on both the ordinary 
and industrial plans from birth to sixty years next birthday. 
“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 


Independence Square Philadelphia, Penna. 


Interested in Replies from Pennsylvania and Delaware. 

















FRED. H. RHODES, President 
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The Colonial Life Insurance Company of America 
Insurance in Force 
Over ONE HUNDRED MILLION DOLLARS 


A strong and progressive Company, affording agents unusual money-makin{ 
opportunities through a wid e variety of Industrial and Ordinary policies adapte¢ 
to the insurance needs of thewhole family. 


@. J. Meppesholanes, President 
George T. Smith. Vice-! : J 
Chas. F. Nettleship, 2nd Vice-President 

Home Offico—Jersey City. N. J. 





S. R. Drown, Secretary 
B. C. Wise, Treasurer 
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LIVE HINTS FOR BUSINES 
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Practical Suggestions to Help the Man With the Rat 


Z 
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Book Increase His Income and General Efficiency 


In discussing the 


Facts About uses of partnership 
Partnership insurance, E. H. Por- 
Insurance ter, in the Canadian 


“Life Underwriters’ 
News,” says: Partners can use business 
life insurance to absorb the shock which 
would be caused to their business through 
the death of one or more of them; they 
may protect their credit with business 
insurance contracts, but perhaps the main 
use to which business life insurance can 
be put in connection with a partnership 
is for the purpose of retaining the own- 
ership of the business in the hands of 
those who remain active. 

A partnership is formed where two 
or more parties join together to carry 
on business for their mutual gain. It is 
not necessary that they have a partner- 
ship agreement—in fact, in the partner- 
ships which I have come across, I would 
say that there are more partnerships 
which have no agreement than there are 
those who have taken the precaution of 
putting their affairs on any kind of a 
business agreement basis. 

The most important points to remem- 
ber with regard to a partnership are— 
(these, incidentally, are the points on 
which a partnership differs mainly from 
a limited company): 

1. Each partner is responsible for all 
the debts of his firm. 

In other words, if the assets of the 
business are not sufficient to pay off 
the firm’s obligations, they may seize 
the personal assets of the partners. If 
one partner has-no money and the oth- 
er partner is wealthy, the creditors will 
take the wealthy man’s money. If a 
wealthy partner should die and his death 
causes the bankruptcy of the business, 
the surviving partner having no money, 
they would attack the estate of the de- 
ceased partner in order to satisfy the 
creditor’s claims. 

2. The second important point is that 
a partnership automatically terminates on 
the death of a partner, and the surviving 


Partner is faced with the necessity of. 


choosin x 
which are: 


(a) That he may carry on with the 
estate, or the widow or the lawyer of 
the widow of his former partner. 

(b) That he may sell out the business 
and divide its assets, or 

(c) He may buy out the deceased 
Partner's interest himself. 

To come back to the three alternatives 
which face the surviving partner: 

If he carries on with the estate or the 
Widow of the deceased partner, he will 

¢ greatly hampered by the fact that 
Without a new agreement he bears full 
Tésponsibility, must bear all losses, and 
Will have to share his earnings with an 
Mactive partner. In this connection it 
'S most important that the surviving part- 
ner, if he does decide to carry on with 


between three alternatives, 


€ estate of the deceased partner inter-- 


ested, make a new agreement with them; 
otherwise if he has any losses, he will 
ave to bear them all, and if he has any 


profits, he will have to share them with 
the deceased partner’s estate. 

In addition to this, if he carries on, 
he will likely be hampered by interfer- 
ence from the widow; from her well-in- 
tentioned friends, or from her lawyer or 
other party looking after her interests. 
She contributes nothing to the success 
of the business other than the use of 
the money which her husband had in- 


vested. 
a * sd 


J. B. Duryea, gen- 


Selling That eral agent for the 
Arouses The Penn Mutual Life at 
Emotions San Francisco, points 


to a common weak- 
ness in selling when he says: “Life in- 
surance, in the terms of net cost, cash 
values and sample policy forms, have 
little or no appeal to the prospect. These 
things do not arouse his emotions nor 
stir his feelings. He buys only what he 
wants. Want is a feeling, and unless 
feelings are aroused, no want can exist 
and no sale can be made. 

“Selling, in the terms of needs arouses 
feelings, and this necessitates a change 
of the words used before we learned 
modern methods. We no longer say 
‘you pay,’ ‘it will cost,’ ‘the annual pre- 
mium.’ We now say ‘you save,’ ‘it will 
be necessary for you to save,’ ‘the an- 
nual savings deposit.’ . 

“We no longer speak of ‘Ordinary Life,’ 
but of a ‘plan for saving.” We no longer 
speak of ‘$10,000 life insurance,’ but of 
‘$100 a month to leave your children 
their mother’s time for ten years.’ We 
have stopped using technical words in 





Alc, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 


Omaha Kansas City 

















We would like to tell you 
about our unique Budget 
Policy-Protection at a Mini- 
mum Cost—Only Company 
writing this policy. 


For Particulars Phone 


CANADA LIFE ASSURANCE 
COMPANY 


TO BROKERS 
H. W. JONES, Mgr. » 
110 William Street 


New York City 
Beekman 5058-6691 




















Gains in Millions of Dollars Mark 
Bankers Life Company’s Best Year 


1928 Gains 
Gain in Income, nearly................. $ 3,000,000 
Gain in Assets, over................... $ 14,800,000 
Gain in Legal Reserve Life Insurance 
MUI So asic a cccscucsccccts $ 52,000,000 
1928 Totals 
Total Income, over .................... $ 37,500,000 
Total Assets, over .................... $118,400,000 
Total Life Insurance in Force, over... ... $886,000,000 
1928 Business 
Total Life Insurance Paid-For, over...... $140,000,000 


BANKERS LIFE COMPANY 


Gerard S. Nollen, President 
2B 


Des Moines, Iowa 


Established 1879 














our sales talk, such as ‘life insurance,’ 
‘Ordinary Life,’ ‘premiums,’ ‘dividends,’ 
‘pure endowment,’ ‘disability,’ ‘double in- 
ance, ‘paid-up values,’ ‘endowment,’ 
demnity,’ etc. We avoid all these terms 
because they are not well understood 
by the prospect, but even if fully un- 
derstood they do not arouse a feeling 
of want. These words, as used by 
the salesman, have a meaning that 
is confined entirely to the business of 
life insurance. They appeal—if in fact 
they make any appeal at all—to the pros- 
pect’s head, not to his heart. 

“To make a sale, you must talk of the 
prospect and what he is deeply, instinc- 
tively interested in and wants to have ac- 
complished at the coming of any one 
of three or four future events. Techni- 
cal words are not closely associated with 
his instinctive desires, and because of 
that fact they confuse him and hinder 
his understanding your proffered help. 

“If you are using the selling methods 
that you used five or ten years ago, you 
are behind the times. What you need 
is a program that calls for an hour’s in- 
tensive study every day for the present! 
If you do not know how to make a sales 
talk by talking of the prospect and his 
affairs, and without describing the ser- 








vice and how it is worked out, come in 
and I will start you on the study you 
need.” 

a 


In answer to the 
question: May a wife 
dissent from an in- 
surance trust agree- 
ment as she may 
from a will? the following is given in 
“100 Questions and Answers About Life 
Insurance Trusts”: 

No. In most states, a wife has the in- 
alienable right within a specified time 
to dissent from her husband’s will and 
take her widow’s share without regard 
to his mental capacity to make a will 
or the influence inducing him to make 
the will or to the terms of the will. She 
has a right to dissent from his will even 
though she would take more under the 
will than she would get by dissenting. 

Not so with an insurance trust. She 
has no more right to dissent from that 
than from any other contract he entered 
during his lifetime. She may attack it 
on any ground that would make it a 
void or voidable contract, but in doing 
so her widowhood does not give here a 
favored position in law, 


May Wife 
Dissent 
From Trust? 





“In This Way We Measure” 


A 


size. 


LIFE INSURANCE COMPANY may well measure its 
success by the good it performs rather than by great 
Through eighty-six years THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK, the “first American Com- 
pany,” has measured its success by the scope, manner and 


degree of its service. 
its service broadens. 


In such a way it is measuring now as 


Issuance of contracts of all standard forms, substantial 
dividends, income settlement provisions, Disability and Double 
Indemnity Benefits, and prompt payments and practices for 
convenience of members are embraced in its present service. 


It welcomes as field representatives those who know that 
success is according to the natural law of compensation—that 
the best comes to those who give out the best of themselves. 


The Mutual Life Insurance Company 


34 Nassau Street 


DAVID F. HOUSTON 
President 


of New York 


New York, N. Y. 


GEORGE K. SARGENT 
2nd — 


Manager of Agencies 
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Income Return Under 
Investment Annuities 


AMOUNTS UNDER BASIS 


4.8% 
Mutual Life Compiles Convenient Table 
Giving Values on Various Death 
Refunds 








The Mutual Life reproduces for the 
convenience of its agents in the latest 
issue of the company paper, “Points,” a 
table showing the guaranteed annual 
monthly incomes and the total annual 
and monthly incomes on ithe 4.8% basis 
under the Mutual Life’s investment an- 
nuity contract. Upon the _ respective 
amounts of death refund various incomes 
are shown below. 


Sales Problems 
Tri-State “Congress” 


AT PHILADELPHIA MARCH 22 





J. A. Stevenson Heads Speakers’ Com- 
mittee; Seven Nationally Known 
Men On Program 





Plans are shaping into final form for 
the Tri-State Life Insurance Congress 
to be held at the Bellevue-Stratford Ho- 
tel, Philadelphia, March 22. The speak- 
ers’ committee, headed by John A. Ste- 
venson, with James Elton Bragg, Alfred 
Levy and Albert Moore as co-commit- 
teemen, has listed seven speakers but 
those seven are outstanding men in their 
particular subject. 

The speakers’ committee, in arranging 








Col. 1 Col. 2 


Co. 3 
Total Annual 


Col. 4 Col 5 


Guaranteed Guaranteed Total Monthly 
Death Annual Paynient When Monthly Payment When 
Refund Annuity Annual Int. Annuity Annual Int. 
Payment Rate is 4.8% Payment Rate is 4.8% 
$ 1,000 35 a i, hee eee 
,000 70 re ie 8 en a ot 
5,000 175 240 14.58 19.58 
7,000 245 336 20.42 27.42 
10,000 350 480 29.17 39.17 
25,000 875 1,200 72.92 97.92 
30,000 1,050 1,440 87.50 117.50 
40,000 1,400 1,920 116.67 156.67 
50,000 1,750 2,400 145.83 195.83 
75,000 2,625 3,600 218.75 293.75 
100,000 3,500 4,800 291.67 391.67 
125,000 4,375 6,000 364.58 489.58 
150,000 5,250 7,200 437.50 587.50 
200,000 7,000 9,600 583.33 783.33 
250,000 8,750 12,000 729.17 975.17 
300,000 10,500 14,400 875.00 1,175.00 
350,000 12,250 16,800 1,020.83 1,370.83 








“The amounts by which ithe guaranteed 
payments are increased,” the Mutual 
Life explains, "are contingent upon the 
rate of excess interest determined by the 
company each year; and as this rate can- 
not be determined in advance it is not 
to be used as a basis for any promise or 
guarantee on the part of any company 
representative. 

“The figures for total annual and total 
monthly payments in columns 3 and 5 
are based upon the company’s present 
interest rate of 4.8%. They are illus- 
trations only, and are not guaranteed. 
Payments may be larger or smaller ac- 
cording to the company’s excess interest 
rate. Illustrative amounts of monthly 
payments on the 4.6% and 4.7% bases on 
death refunds running from $4,000 to 
$250,600 and illustrative amounts of an- 
nual payments on the 4.6% and 4.7% 
bases on death refunds running from 
$1,000 to $250,000 are shown in the Sep- 
tember, 1928, supplement to October, 
1926, premium rates, guarantees and 
rules, regulations and instructions. 

“No totals of monthly payments are 
shown for death refunds of $1,000, $2,000 
and $3,000. The company does not is- 
sue the investment annuity as the guar- 
anteed payment would in no case make 
a monthly guaranteed payment of $10 
each. 

“In Massachusetts payments under the 
investment annuity may be made upon 
an annual basis only. 

The investment annuity is issued with 
a death refund in multiples of $500 only, 
starting at a minimum of $1,000.” 


CONTINENTAL HOLDS SCHOOLS 

The Continental Assurance of Chicago 
will conduct training courses for agents 
throughout Chicago and Cook Caunty un- 
der the direction of Dr. Roy L. Davis, 
supervisor of sales, and Harper Moulton, 
supervisor of agencies. 


the program, built it around the theme 
of the congress—“Today’s Life Under- 
writing Problems.” 

The congress will be opened at 9:45 
with Dr. S. S. Huebner striking the key- 
note and then delivering an address on 
“Today’s Problem of Training Life Un- 
derwriters.” 

Each of the seven nationally known 
speakers will have a subject differing 
from any other on the program. And 
the seven will cover every phase of the 
business. The various addresses are de- 
signed to interest the average agent, the 
general agent and manager, the company 
man, the life insurance trust man and the 
trust company man. 

The program follows: 

Morning Session 

Dr. S. S. Huebner, “Today’s Problem 
of Training Life Underwriters”; G. Gil- 
son Terriberry of Beers & DeLong, Mu- 
tual Benefit, New York, “Application of 
Scientific Methods to Life Insurance 
Selling”; Alice Roche, of the Louis F. 
Paret agency of the Provident Mutual 
Life of Camden, N. J., “Solving Today’s 
Prospecting Problems”; Frank L. Jones, 
vice-president, Equitable Society, New 
York, and former president National As- 
sociation of Life Underwriters, “Today’s 
Life Insurance Distribution Problems.” 

Afternoon Session 


Griffin Lovelace, third vice-president, 
New York Life, “Today’s Selling Plans 
and Selling Methods”; James L. Mad- 
den, third vice-president, Metropolitan 
Life, “Insurance Service for Beneficia- 
ries”; Gilbert T. Stephenson, vice-presi- 
dent and manager public relations de- 
partment. of Wachobia Bank & Trust 
Co., of Raleigh, N. C., and vice-president 
Trust Division, American Bankers’ As- 
sociation, “Today’s Life Insurance Trust 
Problems.” 

While the speakers for the banquet 











a: Pennsylvania 








Write for Information 






Provident Mutual 


Life Insurance Company of Philadelphia 


Founded 1865 


Agents entering the business find Provident “‘tools’’ 
exceedingly effective—New Disability Feature—Acci- 
dental Death Benefit—New Retirememt Life Income 
Features—Special Class Policies—Low Premiums — 
Low Net Cost—Prompt and Friendly Home Office 
Service—National Advertising—Direct Mail— Educat- 
ional Course—Health Preservation Service — Sixty- 
three Years’ Accumulation of Policyholders’ Good Will. 














confidence and esteem than the 





A HAPPY CHOICE 


In considering a life insurance career, one may be somewhat in doubt as to which 
company to choose. As a man looks carefully over the life insurance field, he 
sees a number of institutions with which any agent might feel proud to be asso- 
ciated, but we do not believe that he can find a company more worthy of his 


Massachusetts Mutual Life Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than a Billion and Three-Quarters of Insurance in Force 











have not yet been announced, it it known 
that they will be itwo men of national 
note and that they will not discuss life 
insurance. 

The trust companies will have an ex- 
hibit at the congress. 





STUDY ON SCHOOL HEALTH 

The Welfare Division of the Metro- 
politan Life has issued a monograph en- 
titled, “A School Health Study of New- 
ton, Mass.,” the result of a study under 
the direction of a committee of the Ad- 
visory Educational Group with Dr. John 
S. Sundwall, director Department of Hy- 
giene arid Public Health University of 
Michigan, as chairman. 





CASHIER 


WANTED—A_ competent Cashier 
and Office Manager for one of the 
oldest life insurance offices in this 
city. Salary to start, about $2400. 
Address with qualifications. Box 
1108, The Eastern Underwriter, 110 
Fulton Street, New York, N. Y. 











JOIN LIFE UNDERWRITERS 
Miss Joan O. Chrystal attached to the 
Summit office of the Mutual Life of New 


York and Irving R. Stevens of the New: 
ark office of the same company, have 
been elected members of the Newark 
Life Underwriters Association. 





FORGING:AHEAD 
~~ GAINS FOR 1928§ © 
Increase in Paid - for Business| 
overfl927.-. =. =, 20.38% 
Increase in Gain in Insurance 
in Force overj1927 42.21% 


4Gain in Total Insurance in 
Force . p , 7.8% 
ANOTHER BIG YEAR AHEAD 


Manhattan Life Insurance Company 
Madison Ave. at 60th Street 
New York, N. Y. 








| 


Founded 1850 
Thontas E. Lovejoy, Presiden! 














GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 





17-23 John Street, New York 
CORtlandt 8300 





MANAGERS 





INSURANCE CO. sia 





Uptown 





420 Lexington Ave.—LEXingtoa 6715 
245 Fifth Ave.—ASHland 1772 
— 
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Jefferson Standard 
Lectures in Newark 


WILL COVER 16 WEEKS’ PERIOD 








J. S. Fine, Manager of New Jersey Ter- 
ritory, Chief Lecturer in Business 
Building Series 





A course of lectures has been started 
by Joseph S. Fine, general manager of 
northern New Jersey for the Jefferson 
Standard Life. The lectures have been 
divided into two sections, the first series 
being for a duration of three weeks and 
known as the introductory course. The 
second series of lectures will be the ad- 
vanced course and will cover a period 
of thirteen’ weeks. 

The introductory course will be held 
on Monday, Wednesday and Friday eve- 
nings from 7 to 9 o'clock, while the ad- 
vance course will be given twice a week 
on Friday and Saturday mornings. The 
entire course is being given at the New- 
ark office at No. 40 Clinton street. 

The subjects to be discussed include, 
what is life insurance, use of life insur- 
ance, policies, getting prospects, re- 
serves of companies, rate making, dis- 
ability and double indemnity. After 
those who have taken this course and 
qualified by paying for $25,000 they will 
be permitted to take the advanced 
course, where the following subjects will 
be discussed: principle of law relating to 
estates; knowledge of taxation; life in- 
‘surance for the protection of partners; 
life insurance protection for invested es- 
tates; life insurance trusts and corpora- 
tions and partnerships coverage. 

J. S. Fine Lecturer 

The lectures will be given by Mr. Fine 
who has been in charge of ‘the Newark 
office of the company for the past six 
months and who has made rapid strides 
in building up an agency force. At the 
present time the agency force is com- 
posed of ten experienced agents who 
have been engaged in the life insurance 
business for a number of years. 

Several women have recently been 
added to the agency. 





DAVIDSON $1,000,000 CASE 





Policy Covered Prominent French Busi- 
ness Man; Largest Business Policy 
On Foreigner 


The $1,000,000 case recently closed by 
Clinton Davidson, president of the Estate 
Planning Corporation of New York and 
issued by the Metropolitan Life under 
a single policy, was not on the life of 
a Manhattan business man as at first re- 
ported but was issued to the head of an 

EF mportant French business concern. 

An interesting feature of the case was 
that this French capitalist came over to 
this country from France especially to 
effect the closing of the $1,000,000 con- 
tract which was business insurance pro- 
tection. This kind of insurance is not 
Written abroad and this is also believed 
to be the largest amount of life insurance 
issued by American companies on the life 
of a business man not a citizen of the 
United States. 





SCHWARTZ AGENCY LEADS 





Member: Take Three Top Places on 

Northwestern National List; C. R. 

Rothenburg First 

Three members of the I. K. Schwartz 
agency of the Northwestern National in 
Newark, N. J., held the three top posi- 
tions in the honor roll of that company 
for February. C. R. Rothenburg of that 
agency led the list with $176,000 new 
Usiness, Second and third positions 
Went to I. K. Schwartz and to Mrs. Au- 
gusta B. Parsonnet, who has had but a 
ew months’ experience in life insurance. 
F IS circumstance of three leaders 
fom one agency is rare in the com- 
Pany’s records. 
a cre was a total of 158 agents on the 
: Mpany’s honor roll for the month, giv- 
Nit the largest roll it has ever had. 
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NYLIC INCENTIVES and AIDS TO SUCCESS 


Nylic Friends 


q National advertising grows because retail 
merchants have learned that it is much easier 
to sell goods that are well known to the public. 
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Nylic Agents do not find it necessary to 
“introduce” their Company, which now has 


Two Million Policyholders insured for nearly 7 
Billion Dollars. : 
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Since organization, Nylic has paid to living 
Policyholders and to beneficiaries over 2 


Billion 600 Million Dollars. _ It is now distribut- 

ing over 50 Millions a year in dividends. 

q Through 84 years of investing, New Y ork Life 
has been of incalculable service to the nation, 

to business and to individuals. Today its assets 
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S| of over | Billion 400 Million Dollars are largely _|ifS 
| used to finance public works, railroads, public | 
Si utilities, business buildings, homes and farms. 6 
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So, wherever the Nylic agent 
goes, he finds Nylic friends 
—policyholders, benefici- 
aries and borrowers 
—who are grateful 
to the Company 
for its service 
to them. 
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NEW YORK 
LIFE INSURANCE 
COMPANY 


MADISON SQUARE, NEW YORK 
DARWIN P. KINGSLEY 


President 
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New Home Office Building 
on the site of the famous old 
Madison Square Garden. 
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Medical Section A. L. C. 
To Meet Next Month 


PRELIMINARY PROGRAM PLANS 





Dr. J. T. Montgomery of Southland Life 
Announces Annual Meeting April 29 
to May 1 at Biloxi, Miss. 





‘The Medical Section of the American 
Life Convention will hold its annual 
meeting at the Edgewater Gulf Hotel, 
Biloxi, Miss., April 29, 30 and May 1. 
Dr. J. It. Montgomery, medical director 
of the Southland Lite, Dallas, chair- 
man of the Medical Section, has an- 
nounced a tentative program containing 
among others the following speakers: 

Chairman’s address, J. ‘I. Montgomery, M. D., 
medical director, Southland Life, Dallas; Clar- 
ence L, Ayres, president, American Life Con- 
vention, president, American Life, Detroit; Dr. 
J. Allen Patton, medical director, Phe Pruden- 
tial; Dr. Roscoe R. Graham, associate professor 
ot surgery, University of Toronto; L. 
Thornton, M. D., medical director, Lincoln Na- 
tional Life, Fort Wayne; Henry W. Gibbons, 
M +» medical director, Western States Life, 
San Francisco; J. M. Laird, vice-president, 
Connecticut General Life, chairman, disability 
committee, American Life Convention; Henry 
W Cook,. M. D., vice-president and medical di- 
rector, Northwestern National Life, Minneapo- 


lis; H - Dingman, M. D., vice-president and 
medical director, Continental Assurance, Chi- 
cago; Ross Huston, M. D., medical director, 


Bankers Life, Des Moines; B. F. Byrd, M. D., 
assistant medical director, National Life & Ac- 
cident, Nashville. 

Open forum by H. W. Dingman, M. D., vice- 
president and medical director, Continental As- 
surance, Chicago:—Disability underwriting vs. 
appraisal of longevity; committee underwriting 
vs. centralized responsibility; insurability of 
races other than Caucasian; questions from the 
floor. Answers from the floor. 

Walter C. Alvarez, M. D., associate professor 
of Medicine, University of Minnesota, (Mayo 
Foundation), Mayo Clinic, Rochester; Charles 
F. Clark, M. D., medical director, Mutual Bene- 
fit Life; C. E. Schilling, M. D., vice-president 
and medical director, Ohio State Life Co., Co- 
lumbus; George Cullen, M. D., medical direc- 
tor, Illinois Life, Chicago; “Occupational Un- 
derwriting,” Frank L. Grosvenor, M. D., medi- 
cal director, Travelers; W. Nelson Bagley, as- 
sistant actuary, Travelers; Albert M. Seaton, 
M. D., medical director, American Central Life, 
Indianapolis; A. R. Stone, M. D., associate medi- 
cal director, Missouri State Life; C. N. Me- 
Cloud, M. D., medical director, Minnesota Mu- 
tual Life, St. Paul; Frank P. Righter, M. D., 
medical director, Atlantic Life, Richmond; 
Frank L. Truitt, M. D., medical director, Re- 
serve Loan Life, Indianapolis; M. M. Lairy, 
M. D., medical director, Lafayette Life. 





HUGE ANNUAL SICKNESS BILL 





Wages Loss One and Quarter Billions; 
Each Family Pays $134; Twelve 
Billions Waste 

The Connecticut Mutual Life calls at- 
tention in “Commutopics” to the fact 
that Dr. Homer Folks in a report to the 
International Conference of Social Work 
estimated that illfess in the United 
States costs each family $134.68 annually, 
says the Chicago “Tribune.” The cost 
per capita he estimated at $31.08. Of the 
fifteen billion dollar yearly illness cost, 
more than 93% of the burden is borne 
by the patients and their families, said 
Dr. Folks. Yet the country, he said, is 
spending only about $76,000,000 a year 
for prevention of illness. 

Dr. Folks said physicians received 
$745,000,000, “quacks” $120,000,000, hos- 
pitals $404,501,572, and medicines and 
supplies $700,000,000. 

Loss of wages, $1,245,000,000. 

The total loss of future net earnings 
of persons dying prematurely from ill- 
ness he placed at twelve billion dollars. 





INDIANAPOLIS LIFE GAINS 





Company’s New Paid-For Business of 

Nearly $20,000,000 Brings Insurance 

in Force to $87,000,000 

The Indianapolis Life had new paid- 
for life insurance last year amounting 
to $19,287,000 which was an increase over 
the previous year of nearly 12%. The 
company’s insurance in force at the end 
of the year stood at $87,000,000. The 
gross assets amounted ito $9,302,619. 

The company had a total income for 
the year of $3,180,696 and’reports a sur- 
plus of $526,719. The total policy reserves 
have reached the sum of $7,780,133. 
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And that in order to give her 
baby good teeth her own diet must 
consist largely of eggs, fresh vegetables, 
fruits, whole-grain cereals and milk. 


The first set of baby teeth is very 
important in its effect upon the 
second set and should be given the 
greatest care. When one of the little 
teeth is lost, before nature is ready to 
send out its successor, the shape of 
the jaw is likely to change in such a 
way that the second teeth will be 
crowded and come in unevenly. 


Especial attention must be paid to the 
double molars of the temporary set. 
By good dentistry, these should be 
made to last until the tenth or eleventh 
year. And so, when her child is only 
four years old—hardly more than 
a baby—and thereafter every six 
months, the modern mother takes 
him to her dentist. 


Y 


Three? 


Lucky is the baby born of the modern, intelligent mother. 
~Y While she dreams that her child will bea great man, 
perhaps President of the United States, she studies and 
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NE of the things this modern mother found out is that 
teeth, so vital to well-being, begin to form before birth. 


> plans for his health. 





Y our Doctor will tell you 


Poison from tooth infection may 
damage vital organs, may cause eye, 
nerve, or joint trouble, rheumatism, 
headache, or any one of a long list 
of serious ailments. 


The expert dentist of today employs 
much of the wisdom of medical 
science; he uses real engineering 
skill and his work is often touched 
by the grace of artistry. 


lf teeth are lost, artificial substitutes 
can usually be made which will 
insure comfort, good appearance 
and efficient service. Without the 
latter, good digestion and therefore 
good health are impossible. 





The first permanent teeth are called the six-year mo 
lars because they come in at about the sixth year. 








They appear behind the two temporary molars, and can 
easily be distinguished by counting the double teeth on 


each side. If there are three double 
teeth in a row the back one is the 
permanent one. 


These first permanent molars are the 
keystone of the dental arch and gov 
ern the position of all the later teeth. 
Coming in as they do in a mouth full 
of temporary teeth, they are fre- 
quently neglected and sometimes ex- 
tracted as part of the baby set. 


Good teeth do not just happen. 
They are built by food—like every 
other part of the body. First in im- 
portance comes the food the mother 
eats before her baby is born, then 
the food she gives him through 
babyhood, and finally the food that 
he selects for himself. Teeth are liv- 
ing parts of the body and need the 
minerals contained in eggs, milk, vege- 
tables, fruits and cereals. 


Lucky is the baby whose mother has determined 
that he shall have such fine first and second sets 


of teeth that he will never need an artificial set. 












A famous physician once made the statement “Bad teeth are 
the most common cause of physical breakdown.” 


Health scientists warn us that teeth should be watched not 
from the outside alone, but from the inside as well and that a 
tooth which has never ached nor shown decay may yet hide 





unsuspected poison. Dentists use x-ray photographs to tell the 
story. If the x-rays show poison at the root that cannot be dis- 


lodged by treatment, perhaps the tooth should be extracted. 


The Metropolitan Life Insurance Company will gladly mail 
its booklet, “Good teeth, how to get them and keep them,” te 
anyone who requests it. Ask for Booklet No. 3-EU-9. 









METROPOLITAN LIFE INSURANCE COMPANY =, 


Biggest in the World, More Assets, More Policyholders, More Insurance in force, More new Insurance each pear 


NEW YORK 






RK 


year 


March 15, 1929 










Ie ARSE eA BORIC 





AEGAN EME T I 


U 





THE EASTERN 
NDERWRITER 






Page 17 





Haley Fiske Eulogisms 
From Many Sources 


FINLEY EDITORIAL IN N.Y. TIMES 





Darwin P. Kingsley’s Tribute Sent From 
Arizona; Company’s Managers 
Adopt Memorial Resolution 





All the daily papers in the country 
printed columns about the late Haley 
Fiske. The New York papers ran long 
stories for three days following his death. 


Nearly all the papers had editorials tell- 
ing how Mr. Fiske lived in the commu- 
nity and one of the most interesting edi- 
torials was the one written by Dr. John 
H. Finley of the New York “Times.” It 
ran: . 

“Under Haley Fiske the company 
which during the term of his presidency 
grew to be the largest in the world be- 
came an institution devoted not only tc 
insuring against death but to improving 
individual and collective health and so 
increasing the expectation of life. To 
have reached nearly half the population 
of the United States through individual 
and group insurance is in itself an ad- 
ministrative achievement of the first or- 
der. But to have conceived and carried 
out a plan for helping millions of policy- 
holders to lead more healthful and long- 
er lives is one of the great triumphs of 
this new century. The lengthening of 
the life of King Hezekiah is looked upon 
as supernatural, and the deed of Her- 
cules in rescuing Alcestis from the hand 
of death as that of a demi-god. But 
here is an achievement in the every-day 
course of business that yet partakes of 
the godlike puissance which ancients 
glorified in scripture and epic. 

“When Hercules in his adventure 
went striding out toward Larissa to lie 
in wait for Death, the Thessalians 
mourned, thinking that he would not re- 
turn, but he came ‘beaded yet with battle 
dew’ bringing the single life. Scarcely 
a month ago, Mr. Fiske reported that 
the welfare division of the Metropolitan 
Life had written ‘one of the greatest 
records of adventure for all time in sav- 
ing many thousands of lives.’ Nurses 
were sent into the homes of the policy- 
holders on a physician’s advice, and lit- 
erature on health and preventive meas- 
ures was distributed to the number of a 
half billion pieces. As a result, in part 
at least, of this and other health-pro- 
moting service, for which $32,000,000 was 
spent in the period 1909-1927, it is esti- 
mated that there was a net saving of 

368 lives in 1927 alone, and a cumu- 
lative saving during the entire sixteen- 
year period over and above the saving 
expected from the general decline in 
mortality of 314,763. Incidentally there 
was a saving of $75,000,000 in death 
claims, but that, too, goes to the mutual 
benefit of the insured and, as they are 
chiefly wage-earners, ito the lightening 
of loads upon shoulders on which they 
test most heavily. 

“Mr. Fiske’s robust life was lived 
abundantly to the very end. He died, 
a8 many must have wished since an an- 
cent writer first uttered the prayer, 

inter opus,’ in the midst of his work, or 
father with time but for a prayer when 
the day’s full work was done. He has 
lengthened the days of tens of thousands 
by that full day’s work and lifted the 

urdens of death from hundreds of thou- 
sands of others. His one further hope 

Was to insure against unemployment.” 

D. P. Kingsley Writes From Arizona 

yoatwin P. Kingsley, president of the 

ew York Life, who is visiting Arizona, 
fae sent The Eastern Underwriter the 
ollowine letter about Haley Fiske: 

May I say a word in your columns 
about M t. Haley Fiske, president of the 
‘fopolitan Life Insurance Company, 
Who has just recently died. 
fl€ was my personal friend, and I 


have 
MY. sense of loss when I consider that 


bs 8reatest figure in life insurance has 
Ssed on. Twenty-two years ago the 


Metropolitan Life, as I remember it, 
ranked about fourth in the list of Am- 
erican companies. Today it is first by 


a wide margin, measured by almost any 
standard. 


“To measure what a man accomplishes, 
or has accomplished, in life insurance is 
not easy, because different men work 
under differing conditions, and after the 
lapse of years’ achievements which at 
the time seemed to be tremendous be- 
come overshadowed by what seems to 
have been greater achievements. It is 
probably impossible ito give a fair rela- 
tive estimate of the accomplishments in 
life insurance of such men as John F. 
Dryden, Wm. H. Beers, Henry B. Hyde, 
John A. McCall, John R. Hegerman, 
James G. Batterson and others. Each 
did the work of the day magnificently. 
Haley Fiske came forward at a period 
of great trial and stress, and with a 
vision that transcends that of all his 
contemporaries, and a courage that per- 
haps has never been equalled, pushed 
out into almost unknown territory and 
lifted his company to a premier position. 

“With all his positiveness, his air of 
command, his intolerance of weakness. 
he was at heart as genitle as a child. I 
at times have thought that he assumed 
a brusque exterior to defend himself 

(Continued on Page 18) 


HALEY FISKE WILL 





Mrs. Fiske and Frederick H. Ecker 
Named As Executors; Widow and 
Six Children to Get Most in Trust 
. The widow and six children of Haley 
Fiske are the chief beneficiaries under 
his will. It also makes specific bequests 
totaling $212,800, of which $72,800 will be 
‘paid immediately and $140,000 upon the 
death of the widow. The bequests in- 
clude gifts to churches and church funds. 
To Mrs. Fiske was bequeathed the 
contents of the town home at 898 Park 
Avenue and the summer home at Ber- 
nardsville, N. J. Mrs. Fiske and Freder- 

ick H. Ecker were named as executors. 





PROMOTE DWIGHT STERETT 


Dwight Sterett, who for several years 
has been affiliated with the agency de- 
partment in the home office of the Equi- 
table Societv, has been made an agency 
assistant. Mr. Sterett is just complet- 
ing twentv years of continuous service 
with the Equitable, a considerable por- 
tion of which time has been spent in field 
work at various agency offices. He has 
also served as assistant cashier at a num- 
ber of agencies and as cashier at Minne- 
apolis, Wheeling and Philadelphia. 


NEW KANSAS CITY COMPANY 





National Savings Life to Have $600,000 
Capital; Kansas City Group Are 
Incorporators 
The National Savings Life Insurance 
Company of Kansas City, Mo., has been 
incorporated with $600,000 authorized 
capital stock to be divided into 60,000 

shares of $10 par value each. 

The incorporators are: L. A. Boli, Jr., 
Martin Seward, W. K. Chorn, Thomas L. 
Crawford, Daniel V. Howell, J. P. Jef- 
fords, Joshua Barbee, W. J. Brown, Jo- 
seph S. Brooks, A. L. Stripe, R. E. 
Booth, Ruby D. Garrett, C. P. Le Mire 
and J. H. Zuckles, all of Kansas City, 
and J. S. Coe of Topeka, Kan. 





21 NEW GROUP CASES 


An announcement made last week 
from the home office of The Prudential 
discloses twenty-one new group cases in 
various sections of the country, and in- 
volving a total of $5,533,550 and cover- 
ing 4,771 lives. In some of these poli- 
cies provision is made that the employes 
themselves contribute a part of the pre- 
mium payments while in others the pro- 
tection is paid for entirely by the em- 
ploying company and given to the work- 
ers. 





a feeling of sorrow that transcends - 





Now 


For Another 


Big Year of Progress 








ITH a gain of 66% in paid for business in 1928 over the 
previous year, the Missouri State Life Agency force has 
pledged itself to another great year of progress. 


Every possible help will be given them 
to aid in the accomplishment of the 


undertaking. 


Effective, result-getting sales training 
and assistance through a thoroughly 
organized Branch Office system; new, 
fresh, attractively printed sales literature 
with illustrations that grip the attention 


and tell the story quickly; promrt, eff 


cient underwriting service from the 


Home Office centrally located in St. 
St. Louis, “The City Surrounded by the 
United States.” 
celled, and a multiple line of policies to 
meet every life insurance need. 


Claim service unex: 


It is this helpful, aggressive spirit that 
has won for the Missouri State Life the 
distinctive title, 


The Progressive Company. 


$1,200,000,000 


insurance in force 


MISSOURI STATE LIFE 


INSURANCE COMPANY 


HILLSMAN TAYLOR, President 


HOME OFFICE: St. Louis 
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Fiske Eulogisms 
(Continued from Page 17) 


against the weakness of his emotions 
which so powerfully led him. 

“Measured by figures, Mr. Fiske’s 
achievements are greater than that of 
any, of ithe men I have named, but, of 
course, he had the benefit of the years 
of education and labors of thousands and 
thousands of agents and a changed atti- 
tude of the public. That he utilized all 
this more powerfully and along more dif- 
ferent lines than any other man is a 
fact that cannot be contradicted. 

“How wise he was, too! He left sec- 
ond in command a man_ thoroughly 
equipped to take up his prodigious la- 
bors, a fact of supreme importance. We, 
of course, shall not look on his like 
again. We may see other figures in 
their day as great, possibly even greater, 
but Life Insurance will not know for 
many years a man who more completely 
saw, opportunity and who more success- 
fully embraced it.” 


A Tribute From R. L. Cox 

Asked by The Eastern Underwriter 
for an estimate of Mr. Fiske, Robert 
Lynn Cox, second vice-president, said 
this week: 

“Haley Fiske was an inspiring leader 
and a loyal friend. His death comes as 
a severe blow to the Metropolitan Fam- 
ily, for his place in their hearts can never 
be filled. He was more than the head 
of a great business corporation. He was 
a warm-hearted and far-sighted helper 
toward the alleviation of some of the 
great causes of human suffering. 

“T doubt if any man who had never 
held public office had touched the lives 
of so many of his fellow citizens, or had 
contributed more to their health and hap- 
piness. It was he who saw first that 
life, accident and health insurance could 
be made to avert not only the economic 
disaster caused by illness and untimely 
death, but that a company writing such 
insurance could and ‘should promote 
health and thereby postpone the death of 
thousands of people who were dying 
needlessly every year. To this great 
purpose he lent the force of his great 
mind and dominating personality. And, 
incidentally, he had the satisfaction of 
seeing the company with which he was 
connected grow to size and influence far 
beyond his fondest hope. 

“His end came suddenly. But look- 
ing back upon his career on earth, we 
must feel that the great purposes of his 
life have been satisfactorily and com- 
pletely fulfilled.” 


FEDERAL RESERVE LIFE, OKLA. 
The Federal Reserve Life of Okla- 
homa has been organized with $500,000 
capital stock and $500,000 surplus. Geo. 
Henshaw, Sr., Democratic county chair- 
man, has been elected temporary chair- 
man pending election of permanent offi- 
cers and completion of plans and organi- 
zation this week. John W. Herreld has 
been made temporary secretary. The 
company will establish headquarters for 
the home office in Oklahoma City and 
branch offices in neighboring states in 
the near future, it was announced. The 
announced incorporators are Mr. Hen- 
shaw, George Henshaw, Jr., oil operator; 
John .W. Harreld, oil operator and for- 
mer United States senator from Okla- 
homa; Scott Ferris, property owner and 
former United States congressman from 
Oklahoma; R. R. Bell, attorney of the 
firm of Ledbeeter, Stuart, Bell & Led- 
better; V. V. Harris, capitalist; Hubert 
L. Bolen, attorney; W. J. Wylie. con- 
tractor; C. G. Hill of C. G. Hill & 
Company; T. S. DeArman, banker of 
Mangum, Okla. and John E. Dickson, 
president of the Homaokla Oil Co. 








WRITES $300,000 IN FEBRUARY 

Alexander F. Gillis of the Newark of- 
fice of the Louis F. Paret Agency, Prov- 
ident Mutual, wrote $300,000 during the 
month _of-- February. 




















AMERICAN 
CENTRAL 
LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 
Old Line Legal Reserve 
Established 1899 
HERBERT M. WOOLLEN, President 








J. & HL Life Office In 
Philadelphia Opened 


WM. J. GILMARTIN IS MANAGER 





Graduate ‘of Wharton School of Finance, 
U. of P.; Twelve Years’ Experience 
in Insurance 





_ Johnson & Higgins, who have offices 
in a dozen or more cities, and who are 
the general agents of The Prudential 
and the Home Life of New York, have 
opened a life insurance division in Phila- 
delphia. This makes three cities where 














DINNERS FOR NEW MANAGERS 


Recently Manuel Camps, Jr., was 
transferred by the Penn Mutual from 
Utica to Providence, and he was intro- 
duced to his new associates at a dinner 
at the Hotel Biltmore, Vincent B. Cof- 
fin, director of education, toastmaster. 

Last week Cecil K. Dean, new general 
agent at Wichita, Kan., was introduced 
at a similar dinner attended by the gen- 
eral agents and managers of the compa- 
nies doing business in ‘that city, Ralph 
Humphreys, assistant to the vice-presi- 
dent, toastmaster. 

A short time previously, Robert T. 
Shipley, transferred from Billings, Mont., 
to Oklahoma City, was similarly made 
acquainted with his new associates. 





ELECTED A DIRECTOR 


Benjamin Graham of New York has 
been elected a member of the board of 
directors of the Colonial States Fire. 


ys 





PAUL WALDMAN’S RECORD 
Paul Waldman, a unit manager of the 
Samuel Karsch Agency, New York, with 
seven new organization men, produced 
the following business in 1928: 


Total Nouime <<. ks. cccnkioc ate te $1,317,000 
AMORA INC ARES) Fo. bcc-s seine ais 388 
"EC Al DERMIS. «cose coe. se « 35,264 
Average business per agent.... 188,500 
AVeraseTNOUCY. «<6. 64sies0en ais 3,400 


Average No. of cases per agent 55% 
Average first year commission 2,503.80 
Average commission per case.. 45.50 





OPPOSES CAPITAL INCREASE 

Dominion Superintendent Finlayson of 
Canada is opposing the Sun Life’s meas- 
ure to increase its capital from $2,000,- 
000 to $4,000,000. Finlayson and Presi- 
dent Macaulay of the Sun had a debate 
about it before the House of Commons 
Committee on Banking and Insurance in 
February. 
Ce OL OE TLL TE ELE ES IIE 








SIXTY-SIXTH ANNUAL 


——_F— 








tional dividends payable 


$457,503,922.71. 


38% Millions Surplus adds to 


ance is built. 


4,200,000 policyholders. 


figure of $650,731,723. 


day $187,543. 








Lire INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 


45 Millions Increase in Assets. This is growth in policyholders’ property, 
which now has a total value of $496,171,706.51. 


Liabilities to be deducted (policy reserve required by law to mature poli- 
cies; reserve to pay all accrued dividends held for policyholders and 
in 1929, with all other liabilities) 


This leaves Surplus Funds of $38,667,783.80. 


the security of the reserves, is an additional 
assurance of safety, and makes the policies so much more secure. 
questionable strength of resources is the rock upon which all real insur- 


3 Billion Dollars Outstanding Insurance. 1 
Ten years ago the Company had approximately 
One Billion of outstanding insurance. 
shows the great growth of the last decade. 


814% Gain in Additional Insurance. : ‘ ; 
1928, together with revived and increased insurance, attained a new high 


540 Millions Paid Out on Policies. This is the enormous sum paid out in 
66 years by this Company to beneficiaries and policyholders: in 1928 
alone the sum so paid was $56,262,949.93; average payment per working 


Total of such payments in 66 years—over $540,000,000. 


Reduction in Cost. There has been a reduction in general annual cost to 
policyholders during the past seven years, while in the same period the 
Company has doubled in size and financial resources. 


STATEMENT BY THE 





SUMMARY AS OF DECEMBER 31, 1928 


addi- 
total 





Un- 


6,500,000 contracts covering over 


The new 3 Billion record for 1928 


New paid-for insurance written in 








W, J. GILMARTIN 


Johnson & Higgins are now active in 
life insurance—New York, Chicago and 


Philadelphia. Other divisions will be 
opened from time to time. 

In Philadelphia Johnson & Higgins 
have appointed William J. Gilmartin to 
manage their life insurance interests. He 
is a graduate of the Wharton School of 
Finance, University of Pennsylvania, and 
served in the World War as a sergeant 
first class in the Signal Corps. After 
leaving school he went into a Philadel- 
phia law office. About twelve years ago 
he joined the forces of the Aetna Life 
in Philadelphia and has recently been 
running the training course of the Har- 
per agency. He has been writing about 
$500,000 a year in personal production. 
Mr. Gilmartin is married and has ‘three 
children. 





HONORS FOR H. L. SEAY, JR. 

_ Harry L. Seay, Jr., now a junior seek- 
ing a bachelor of science degree at 
Princeton, appears to have inherited the 
ability to accomplish things which get 
him into the public print. His distin- 
guished father is president of the South- 
land Life Insurance Company and was 1 
former president of the American Life 
Convention. Harry L. Seay, Jr.,’s, name 
appears in a list of honor students for 
the first term at Princeton. 





LEAVES WAR DEPARTMENT 

Col. C. B. Robbins, president of the 
Cedar Rapids Life of Iowa, has resigne 
as Assistant Secretary of War which po 
sition he held during part of the Coo 
lidge administration. He is succeeded by 
Fatrick J. Hurley of Tulsa, Okla. 


F. H. S. MORRISON DIES 
Francis H. S. Morrison, formerly edi- 
tor of ordinary publications of the Life 
Insurance Company of Virginia, is dead. 
He passed away last week at his home 
in East Orange, N. J. He became a 
sociated with the company in 1906, retif- 
ing a few years ago. He was born 3 
Lexington, Va.. June 9, 1864. He was 








a graduate of the Virginia Military It 


versity. A widow, two sons and one 
daughter survive. 


stitute and of Washington and Lee Unt 
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New Edition Printed 
Of Jos. Maclean Book 


SUBJECT IS “LIFE INSURANCE” 





Adds Material About Disability Prac- 
tices and Discusses Insurance From 
Investment Standpoint 





It is the general opinion that the book, 
“Life Insurance,” written by J. B. Mac- 
lean of the Mutual Life (a volume in 
the McGraw-Hill insurance series pub- 
lished by McGraw-Hill Book Co., New 
York) is as valuable as any life insurance 
book which has yet been written. Mr. 
Maclean has written a revised edition 
which McGraw-Hill Book Co. has now 
published. This new edition was ren- 
dered necessary by important changes 
in company practices in regard to dis- 
ability benefits and group insurance, and 
the extensive development of those 
branches of the life insurance business. 
Among other subjects about which the 
author has new material in the book are 
the investment aspects of life insurance. 
Along that line Mr. Maclean says in 
part: 

“There are some important considera- 
to be borne in mind when considering 
life insurance from the investment 
‘standpoint. Premiums on term policies 
are paid exclusively for insurance. Pre- 
miums on whole life policies are paid, 
likewise, exclusively for insurance, but, 
in that case, as the insurance is to con- 
tinue to the limit of life, there is, on the 
level premium plan, an increasing fund 
in the hands of the company which con- 
stitutes an investment. In eWent of with- 
drawal, the whole or part of this fund 
becomes the property of the policyhold- 
er and is, in the meantime, subject in 
part to his control. The premiums paid 
for endowment insurance consist only 
in part of the cost of insurance. The 
‘sinking fund’ element is an investment 
element, and where the endowment pe- 
tiod is short and the actual insurance 
involved is relatively small, the invest- 
ment element may be considerable. In 
considering insurance from an_invest- 
ment point of view it is necessary to de- 
duct from ‘the premiums paid such part 
of them as is required to pay for the 
surance protection actually furnished. 

hat part is spent, not invested; it is 
only the balance of the premium which 
is invested, and which should be con- 
sidered in determining the yield involved. 

Failure to do this is usually answerable 
for the idea that endowment insurance 
yields a very low rate of interest as an 
investment. 

: Another Fallacy 

Another fallacy—but of an opposite 
nature—which is frequently met with, 

‘ven in text-books on life insurance, 
aises in calculating the ‘investment 
yield’ of an endowment policy by sup- 
Posing that the ‘investment element’ of 
the premium is the difference between 
‘he endowment premium and the pre- 
mlum for a term policy covering ‘the 
Same number of years. This would be 
Correct only if the company were ‘on 
the risk’ for the full amount for the 
whole period. Because of the increasing 
"eserve held, on the level premium plan, 
for the endowment policy, the ‘risk’ or 
net amount of ‘insurance’ for which ‘the 
company must provide is a diminishing 
amount, averaging about half the face 
amount so that much less than the regu- 

a term premium is needed to pay for 

€ insurance involved. The investment 
bart of the endowment premium is, 
therefore, more than supposed by the 
method referred to. 

his erroneous method shows appar- 

‘nt interest yields on the so-called in- 

Yestment element which are . usually 

Much in excess of the rate actually be- 

Nf earned by the company, a result the 

‘*surdity of which should be sufficient 

ence that the method is wrong.” 


NEW STATE SUPERINTENDENT 
Joseph B. Thompson of Kansas City, 
Who Succeeds Ben C. Hyde Was 
Formerly With Sentinel Life 
The Missouri Senate on March 7 con- 
firmed the appointment of Joseph B. 
Thompson of Kansas City as superin- 
tendent of the Missouri Insurance De- 
partment to succeed Ben C. Hyde, re- 

signed. 

Former Superintendent Hyde suffered 
a paralytic stroke two years ago and 
since that time has not been able to per- 
form any of the duties of his office. 
His term did not expire until July 1. 

Thompson in recent months has been 
connected with the Sentinel Life Insur- 
ance Company of Kansas City of which 
Secretary of Agriculture Arthur M. 
Hyde is president. Hyde served as gov- 
ernor for Missouri from 1922 to 1925, in- 
clusive, and during that time Thompson 
was his secretary. 


WORKING IN WEST INDIES 








Julian Oliva Placed $1,300,000 in San 
Domingo; Now En Route to Porto 
Rico; Uses Airships 

Julian Oliva of the R. H. Keffer 
agency, Aetna Life, New York City, was 
recently in San Domingo. While there 
he wrote $1,300,000 in applications on 
business men and in order to speed up 
the handling of it he took an airplane to 
Miami and from Miami came north on 
a train. Incidentally, the trip he took 
from San Domingo to Miami was the 
first voyage of a new airship line. It is 
not known in what companies he placed 
the business. 

Yesterday he again left for the South 
and from Miami will take an airplane 
to Porto Rico where he expects to write 
some more insurance. 





ARGUE HARRY SIEGEL CASE 


The Harry Siegel case was argued this 
week before the Appellate Division, New 
York. .This is the case that was pre- 
sented by the Good Practice Committee 
of the Life Underwriters’ Association of 
New York. Mr. Siegel’s counsel is Sen- 
ator John Godfrey Saxe. The brief on 
the other side was filed by the attorney 
general’s office. 





TO HEAR DARBY A. DAY 


Darby A. Day, general agent of the 
Union Central Life Insurance Company 
at Chicago, will speak before the Buffalo 
Life Underwriters’ Association today at 
a luncheon meeting in the Hotel Stat- 
ler in that city. His subject will be, 
“Understand Life Insurance.” 





PITTSBURGH CONGRESS 


To Be Held On March 21, 22, 23; Dr. 
C. J. Rockwell, Educator, Prominent 
On the Program 

The Pittsburgh Life Underwriters’ As- 
sociation’s Sales Congress will be held 
March 21, 22 and 23 at the William Penn 
Hotel. Dr. Charles J. Rockwell of the 
Rockwell School of Life Insurance Sales- 
manship, will cover a number of subjects. 
Other speakers will be Major Roger B. 
Hull, managing director of the National 
Association of Life Underwriters whose 
subject will be, “The Life Underwriter— 
1929 Model”; F. T. Stanford, educational 
department of the Canada Life of To- 
ronto will ‘talk on personal efficiency, and 
Frank G. Sayre, vice-president of The 
Pennsylvania Co. for Insurances on 
Lives and Granting Annuities, of Phila- 
delphia, will discuss life insurance trusts. 








SAUFLEY’S NEW CONNECTION 

Although Insurance Commissioner S. 
M. Saufley will quit the insurance de- 
partment of Kentucky as its head April 
1, he will not be idle long. A man of 
means, it is said that he will head an 
insurance company to be known as the 
Blue Grass Life, at Lexington, Ky., capi- 
tal stock, $1,000,000. 





TO HONOR H. S. NOLLEN 
The Equitable Life of Iowa has desig- 
nated March as the ninth annual presi- 
dent’s month during which the com- 
pany’s agency force will honor President 
Henry S. Nollen. 





HOLD SALES CONGRESS 
The Life Underwriters Association of 
New York held its annual sales congress 
yesterday. At the dinner last night there 
were a large number of women present. 





HAS THROAT TROUBLE 
White L. Moss, president of the Ken- 
tucky Life & Accident, has been confined 
to his home for ten days with throat 
trouble, but is now improving. 





HUNDRED MILLION IN 1929 
The Home Life.of America expects to 
have $100,000,000 in force by the end of 
1929. This is the company’s thirtieth 
year. 





TO SELL EXCLUSIVELY 


Hereafter Edward W. Woods of 
Pittsburgh will devote his entire time to 
selling. 





The Cosmopolitan Life Insurance Co., 
of Fort Worth, Tex., has been formed. 





“IT’S A GOOD POLICY” 
MORE NEW -POLICIES 


Retirement Income Policies 


(income to the insured) 
LOW COST PREFERRED RISK POLICY 
NEW OWNERSHIP, BENEFICIARY and 
ASSIGNMENT PROVISIONS 


early define contractual rights of all parties interested 


cl 
COMPLETELY REVISED PLAIN ENGLISH POLICY FORMS 
that will pertains cane 3 os Seeien ite underwriter. 


Philadelphia Life Insurance Co. 


111 North Broad Street, Philadelphia 

















GOOD TERRITORY OPEN 


for. men capable of establishing and maintaining Agencies in 
localities previously not represented—Midwest and Eastern States, 
Union Mutual’s sales increased 
22 Per cent in 1927 
23 Per cent in 1928 


Grow with this progressive Company favorably known for 80 years. 


Union Mutual Life Insurance Company 
Portland, Maine 


























f.... legal re- 


serve life insur- 
ance company, 
now active, to 
be chartered 
by the state of 
Illinois, is the 
distinction en- 
joyed by the 
Illinois Life. A 
strong com- 
pany growing 
stronger every 
day. | 
& 


ILLINOIS 


LIFE 
INSURANCE CO. 
1212 
LAKE SHORE DRIVE 
CHICAGO 


Raymond W. Stevens 
President 
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AVIATION COVER GROWING 

The announcement that thirteen in- 
surance companies have combined in a 
new aviation insurance group illustrates 
the growing interest being taken in this, 
the newest division of the insurance bus- 
iness. Companies are moving with cau- 
tion in aviation insurance, although the 
financial and industrial end of aviation 
is booming, judged by the advertise- 
ments in the financial columns of the 
daily newspapers. 

To illustrate: In Monday morning's 
New York “Times” appears the adver- 
tisement of The Aviation Corporation, 
2,000,000 sHares offered at $20 a share 
and which is to be a holding and de- 
velopment company for the aviation in- 
dustry. Among the directors is Rogers 
Caldwell, Nashville banker, who con- 
trols a number of insurance companies. 
There is also advertised the Inter-Allied 
Aeronautics, Inc., another holding and 
finance corporation “formed to provide 
opportunity for well diversified partici- 
pation in the aviation industry. This 
stock is offered at $17.50 per share. On 
the board are H. H. Stryker, president 
of the First Re-insurance Co. of Hart- 
ford; and Alanson H. Wightman, for- 
mer actuary of the Hartford Fire. A 
third ad offers 150,000 shares of the 
Aviation Securities Corporation of New 
England at $23.50 a share. This was or- 
ganized by a group of New Englanders 
closely associated with the aviation in- 
dustry “for the purpose of participating 
in and assisting the development of the 
industry.” There are no insurance men 
on the board. 

The same issue of the “Times” con- 
tains the advertisements of many Wall 
street houses offering aircraft company 
stocks for sale. 

The annual financial statements of the 
insurance companies filed at the state 
capitals show that little aviation insur- 
ance was written last year, only a few 
companies reporting any writings and 
most of these for samll volume. From 
now on, however, the situation will 
change and before the year is out the 
premiums will run into respectable totals. 
This new branch of the insurance busi- 
ness requires a new crop of underwrit- 
ers. The companies are beginning to 
develop talent and are reaching out into 
the flying field in order to convert avi- 
ators into insuranc specialists. The situ- 
ation is the same as has always pre- 
vailed when new types of coverage in 
pioneer fields is taken up. At the start 
available men are scarce, but after a 
time satisfactory personnel is developed. 


UNEMPLOYMENT INSURANCE IN 
GERMANY 

At the meeting of the social-politics 
committee of the German “Reichstag” 
the following report was made by Dr. 
Weigert: 

The institute of insurance against un- 
employment supports 670,000 unem- 
ployed; all the expenses are covered by 
the current income and there is even a 
small surplus. If the 230,000 locked-out 
workmen (iron and steel industry) were 
accepted as unemployed a deficit would 
be the immediate result. 

The question whether the institute 
should take care of locked-out workmen 
is a critical problem which raises a num- 
ber of objections and difficulties. 

So far, the various communities have 
organized welfare associations with spe- 
cial funds for that purpose. If the 
“Reich” institute should take care of 
locked-out workmen, it really could not 
do anything else but ask the welfare 
associations for the necessary funds. 





OPPOSE FEDERAL MARINE FUND 

Were it not for the fact that the 
ideas of President Herbert Hoover on 
the principle of government competition 
with private business were well-known 
marine insurance underwriters might be 
more alarmed over the movement to per- 
mit an insurance branch of the United 
States Shipping Board to insure private- 
ly owned vessels and their cargoes. 
Many American steamship owners and 
operators are voicing their sentiments at 
public meetings and through the public 
press in favor of lower marine insur- 
ance rates, to be achieved as a last re- 
port, through a government operated ma- 
rine insurance fund. 

Marine underwriters in New York 
contend that the American and British 
insurance markets are quoting the low- 
est rates in American hulls consistent 
with past experience. It is claimed that 
the loss ratio on former Shipping Board 
hulls is not as good as some of the 
foreign competitors over the same trade 
lines and for that reason only are the 
insurance rates higher for these Ameri- 
can lines. New York underwriters are 
standing by their rights and -are con- 
fident that the present administration in 
Washington will not allow federal social- 
ism to become a part of its program. 





Frank L. Armstrong, editor of the “In- 
surance Agent-Journal,” has been elected 
selectman of Kingston, Mass. Mr. Arm- 
strong is one of the youngest members 
of the board and a newcomer to that 
conservative old town. 
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Roynon Cholmeley-Jones, secretary of 
the Bankers & Shippers, New Jersey and 
Pacific Fire, and Miss Grace Coffin, 
daughter of Dr. and Mrs. Lewis A. Cof- 
fin, of New York, are engaged to be 
married. Miss Coffin is a niece of the 
Rev. Dr. William Montague Geer, vicar 
emeritus of St Paul’s Chapel, a graduate 
of Barnard College and during the World 
War was a Red Cross nurse. She is 
now a director of the occupational ther- 
apy department at the Reconstruction 
Hospital. Mr. Cholmeley-Jones is a twin 
brother of the late Colonel R. G. Chol- 
meley-Jones, who was a director of the 
Bureau of War Risk Insurance at Wash- 
ington. Roynon Cholmeley-Jones served 
in France in the World War and is now 
a major in the Reserve Corps. No date 
has been set for the wedding. 

ee oe 


Dr. Louis I. Dublin, statistician for the 
Metropolitan Life, and for several years 
chairman of the Statistics Committee of 
the National Safety Council, has been 
elected chairman of the Statistics Section 
recently organized by the council. The 
purposes of this section are: to assemble 
statistical information on public and 
home accidents; to analyze and publish 
this information; to encourage the col- 
lection and publishing of such informa- 
tion by other agencies; to help standard- 
ize methods and results among all agen- 
cies; to bring such agencies into the 
statistics section of the National Safety 
Council. Special committees have been 
appointed for such types of accidents as 
motor vehicles, home, and child. An- 
other committee will prepare special pro- 
grams of statistical interest for the next 
annual safety congress, to be held in 
Chicago September 30 to October 4, 1929. 


* * * 


K. Kagami, chairman of the board of 
the Tokio Fire & Marine, the largest 
fire insurance company in Japan, will 
visit this country within a few months. 
He was here several years ago and is 


well acquainted with the United States ~ 


and England, having spent several years 
in the latter country. i 
eee. SS. 

James L. Lown, member of the well- 
known insurance law firm of Cabell, Ig- 
natius & Lown, and former deputy su- 
perintendent of the New York Insurarice 
Department, is going to Bermuda for! a 
short vacation the end of this month: 
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Charles F. Nesbit, former insures Ret i 


commissioner of the District of Colum 


bia, is in charge of the technical ins a | 
ance details of the Electrical Work " 
Benefit Association, which has $2,500(l sablie 
of assets.” The association has just p : = * 
chased an attractive building at 1200 fi 


teenth street, N. W., Washington, D.( 
James P. Noonan is president of the: 
sociation. 
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* * * 


Henry D. Appleton, first deputy 9 
perintendent of the New York Insuram 
Department, and one of the best belov 
insurance department officials in 
country, is recuperating from an illne 
he suffered earlier in the Winter. Ut 
til he feels more improved in health! 
1s passing part of each day in the qui 
atmosphere of ithe Fort Orange Club! 
Albany, which is close to his home a 
only a minute’s walk from the insurant 
department offices at the capitol. 

* * xk 
_ Robert F. Schlesinger, vice-president! 
Jauch & Huebener, Inc., the importa 
German brokerage firm which rece 
opened an American branch at 84 Wi 
liam street, New York, with Mr. Schle 
inger in charge as resident partner,! 
the son of Dr. George Schlesinger, m 
aging director of the Phoenix & Viet 

r Providentia United Insurance Comm 
nies, with important affiliations throug 
out central Europe. Dr. Schlesinger 00 
tributed the leading article in the Janu 
31 issue of “Die Versicherung of Vier 

oe 

Judge J. L. Manring of Midclesbo 
Ky., one of the most extensively engagt 
insurance men in eastern Kentucky, ¥ 
appointed by Governor Flem 
Sampson as one of the Kentuckians W 
officially represented: the state: i: Wa 
ington on March 2, when the stattt 
of Henry Clay and Ephraim M -Dové 
the great surgeon, were to be unveil 
in the Hall of Fame in the Capit 
These. two statues are Kentuc v's 9 
to the nation to be placed in he Ff 
of Fame. The statues were recived’ 
President Coolidge. 

* 


























* * 

_ A. E. Allsopp of A. E. Allsop) & @ 

insurance agents, Newark, has retutil 

from an extended vacation in Flori 
*  * 


. Frederick L. Morey has been appoil 
Australian manager for. the Occan.A@ 
dent. _He succeeds C. M. Montell 
who has retired. - tee : 
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A Visit to the N. J. Department 
Once a year I go down to Trenton, 
ook at the annual reports, and go out 
0 lunch with my friend, Chris Gough, 
deputy commissioner of banking and in- 
surance, one of the hardest working men 
n the whole world of insurance super- 
ision. The New Jersey Department is 
indermanned and also called upon for 
n immense amount of work in furnish- 
ng material to the committee of the 
Smlersey legislature, which has been inves- 
igating the Department, the investiga- 
ion consisting largely in an enquiry of 
he building and loan activities in the 
banking division. There was little said 
about insurance, although when the com- 
ittee found that the Insurance Depart- 
ent had made a confidential report on 
h company which was not given to the 
bublic it kicked up a newspaper fuss, al- 
eging the Department was making two 
inds of reports, public and private. Of 


nsurand 
 Colunj 
al ins 

orke 
$2,,500,( 
just pi 
1200 Fi 


on, \.“Mfourse, this charge was laughed at by 
f the he insurance world because all insurance 
lepartments have secret reports, in that 
hey do not make public all the informa- 
puty “ion that their investigators gather. It 


[nsuramgs the custom, however, of all the in- 
t beloviurance departments to exchange confi- 
5 in tential informattion if it is asked for 

an ulnel In the excitement over this so-called 
nter. UtiRecret report the legislative committee 
health Windeavored to have Superintendent Beha, 
the quand, laicr, Superintendent Conway come 
e Club own to Trenton to testify about how 
home afhe staic of New York handles its re- 
Ansural™orts. Neither superintendent felt called 
itol. pon to assist the legislature junket ex- 
edition of another state. Finally, Su- 













































-esident @™@erinten ‘ent Conway told the committee 
importé™m™hat he would be glad to read the testi- 
h rece ony. \Whether the testimony was sent 
rt 84 Wilfo him or not is not known. 

fr. Schl Mr. Gough has never been strong on 
partner, @@acations, but was finally told by his 
nger, mallmhysician that he had better take a rest, 
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singer cil™@teakdown and in the temporary loss of 
he Janv s leg. He now walks with a limp. 
of Vientif% Former Commissioner Maxson has not 





een at the Department for some time 














'idclesbogmnd the new commissioner, F. H. Smith, 
ly engag@™ Not yet on the job; in fact, has only 
1tucky, WaEe’n at the office one day. Because of 
Fiem MMe crush of work and the fact that he 
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ckians W away so much, and other rea- 
e ix, Walgm"S, Mr. Gough did not present any 
the ‘statif™es'slative program this session. In fact, 





P to Monday of this week the legis- 
lure has been particularly free of in- 
irance measures. ; 
tuci-v's GS I have before stated in these col- 
in he Hans, the New Jersey Department ad- 
reccived Mmeates fewer statute changes than any 
I the bis departments; makes fewer 
llings, and writes the minimum num- 
of letters and also pays little atten- 
N to the National Convention of In- 
ance Commissioners. When a repre- 
Mtative of the New Jersey Department 
at a commissioners’ convention he sits 
4 corner and never takes part in a 
ssion unless called upon. In fact, 
doubt if the veteran, Joseph Button, 
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of the Insurance Commissioners’ Conven- 
tion, could name offhand at the present 
time more than three New Jersey com- 
missioners, and he has been on the job 
as a convention leader for a great many 
years. 

In order to give the companies longer 
time in which to file their annual state- 
ments, the New Jersey Insurance De- 


partment extended the filing limit to 


March 1. It didn’t do a bit of good, 
however, as when I visited the depart- 
ment on March 6 there were more re- 
ports which had not come in than was 
the case last year six days after the 
filing deadline. 

I present herewith some items of in- 
terest which I gathered in examination of 
companies’ annual reports: 

One of the companies had an item in 
its insurance report of $143.55 for enter- 
taining agents. 

The Chicago Fire & Marine owns 268 
shares of the Glens Falls. 

One of the American subsidiary com- 
panies of a big foreign fire insurance 
group pays its president “a contingent 
commission on underwriting profits only, 
if any.” 

The Continental Fire has a reserve 
fund of $5,000,000 for market fluctua- 
tions. 

The Merchants Fire of New York has 
more bonds on apartment houses than 
any fire insurance company in the world. 

The Hanover Fire owns 200 shares of 
the Fidelity & Deposit. 

Companies writing flood insurance last 
year did not do so well. Likewise none 
of the companies made a killing in writ- 
ing rain insurance. 

Group insurance is carried on Globe & 
Rutgers employes. The Globe & Rutgers 
has a reserve for depreciation of securi- 
ties of $10,000,000. 

General Exchange Insurance Corpora- 
tion is owned by the General Motors Ac- 
ceptance Corporation. It has 10,000 shares 
at a par value of $100 each and no limita- 
tion on dividends. ‘The General Ex- 
change Insurance Corporation is in all. 
states; in the territories of Alaska and 
Hawaii, and in the Dominion of Canada. 

The Equity Fire of Kansas City had 
a premium income in New Jersey last year 
of $2,917 and losses of $5,885. 

The Fireman’s Fund owns 4,989 shares 
of the Occidental Indemnity. 

J. S. Frelinghausen is president of the 
American Home Fire Insurance Co. and 
American Constitution. 

The Boston Insurance Co. has an em- 
ployes’ savings fund. 

Among the ledger asset items of one 
company is an entry for “Kansas im- 
pounded premiums.” 

The fire insurance company having the 
longest name is the Bucks County Con- 
tributionship For Insurance Houses and 
Other Buildings from Loss by Fire. It 
is a Pennsylvania company. In its finan- 
cial statement the following note was 
printed: “The data we had last year went 
back to 1860 only. Since that time agures 
dating from the beginning of the com- 
pany have become available.” 

The Sussex of Newark owns 44% 


bonds of the provinces of Nova Scotia, 
New Brunswick, Alberta, and Manitoba. 

The Agricultural owns 10,780 shares of 
stock in the Firemen’s of Newark and 
19,740 shares in the Empire State of 
Watertown, N. Y. 

The American Eagle is doing business 
in all parts of the country except the 
District of Columbia and New Mexico. 

The schedule of re-insurance of the 
National Guaranty of N. J. includes La 
Moderne Mutuelle of Montreal; Com- 
mercial Standard of Texas; Carolina 
Mutual of Charleston; Glen Cove Mu- 
tual of Glen Cove, N. Y., and the Gen- 
eral of Seattle. : 

One of the large companies apologizes 
for the delay in filing its annual state- 
ment in New Jersey with the following 
comment: “We regret this, but the de- 
lay was caused in whole by the epidemic 
of influenza which we experienced in 
December, 1928, and January, 1929.” 

The Firemen’s of Newark is not do- 
ing business in Mississippi or Nevada. 
The home office building in Newark has 
a market value vf $5,200,000 

* 


A Visit To Albany 


Going to Albany, N. Y., the other day, 
I viewed with admiration the new thir- 
ty-two story building, now nearly com- 
pleted, which will house all the state 
departments whose offices are now scat- 
tered in different parts of the city, out- 
side of the capitol building itself. This 
new structure, located directly in back 
of the capitol, towers majestically over 
the rest of the city and the surrounding 
country. Across the street from the 
capitol and the new state building is 
the twenty-year-old educational building, 
constructed to resemble an ancient 
Greek temple. When this was under 
construction a completion bond of $1,- 
500,000 was required and for this to 
be placed every company in New York 
state handling this type of coverage had 
to take a share. Today a bond of this 
size can be placed with no difficulty 
whatsoever. Few insurance men realize, 
probably, that there are some excellent 
mural paintings in this educational build- 
ing, picturing progress in various lines 
of industry, and on the top floor there 
is a very large exhibit of New York 
state natural history, including scenes 
of Indian life, mineral skeletons of pre- 
historic animals and other things. 

The erection of the thirty-two story 
state building probably spells the doom 
of the present home of the Fort Orange 
Club, which adjoins the new structure. 
Constant blasting has shaken the foun- 
dations and cracked the walls of this 
distinguished Albany club, whose history 
dates back to the days of the American 
Revolution. The members of this club 
include the business and political leaders 
of Albany and many men of high po- 
sition in American history have belonged 
there. One of the early members was 
Aaron Burr, third vice-president of the 
United States, and later the victor in 
the fatal duel with Alexander Hamilton. 
The handsome and valuable decorations 
and furnishings of the Fort Orange Club 
are in keeping with its historical pres- 
tige, and when the club seeks new quar- 
ters it is believed that ithe interior layout 
can be safely transferred. A number 
of insurance men are members of this 
club, including William L. Austin, one 
of the leading local and general. agents 
of Albany, whose guest I was at lunch- 
eon there. 

a oak 


Librarians Know Their Job 


Women working in ice cream factories 


do not eat ice cream. Girls in confec- 


tionery stores iturn up their noses at 
chocolates. But the librarians in the in- 
surance business read insurance books. 
Although there are 10,000 volumes in 
the library of the Insurance Society of 
New York, if you were to walk in there 
tomorrow and ask Miss Mabel B. Swe- 
rig, if any one of those 10,000 books 
were on the shelves she could say “Yes” 
or “No” without turning to a card in- 
dex.. Furthermore, she keeps in touch 
with every article written on a technical 


fire or casualty subject. If the library 
receives enough requests for informa- 
tion about use and occupancy Miss Swe- 
rig is just as apt as not to get up a 
use and occupancy bibliography contain- 
ing everything on the subject which has 
been printed in years. 

Over at the National Bureau of Cas- 
ualy & Surety Underwriters is another 
very skilled librarian; Miss Mildred B. 
Pressman. She is a past mistress at 
bibliography. Recently, she sent out the 
titles of all the articles which have been 
printed in the last few years on avia- 
tion insurance, covering a couple of 
pages. In glancing at the list I was 
pleased to see that The Eastern Under- 
writer had printed about one-quarter of 
these articles. In fact, it has published 
more material about aviation insurance 
than any insurance paper. 


The biggest library in life insurance 
is that of the Metropolitan Life, which 
contains 85,000 volumes of all sorts and 
subscribes 'to 605 magazines. It is in 
charge of Miss Florence Bradley who 
has a staff of thirty-three clerks, and is 
frequently found tucking books back into 
the shelves herself. The library, which 
is under the Welfare division, was found- 
ed in 1909, according to official records, 
although it had existed informally before 
that. The visitor finds many books 
hardly to be expected in a business li- 
brary, such as Spengler’s “Decline of ithe 
West” and a history of art from the 
Middle Ages to Cezanne. Such books 
are asked for by the advertising or art 
departments to aid them in their work. 

Over at the Association of Life In- 
surance Presidents there is a well of in- 
formation of a research and statistical 
nature, to say nothing of the thousands 
of books. The librarian is Miss Edith 
H. Sillence. She has a very large staff 
of expert newspaper and magazine read- 
ers and clippers, and the best “morgue” 
in the business. .In this “morgue” are 
more than 100,000 clippings. The orders 
of the association are that no clipping 
ever be thrown away. They have been 
collected for twenty years. 


It is almost impossible to ask Miss 
Sillence for a copy of an important ad- 
dress delivered in this business or an 
article on a technical subject which she, 
or one of her assistants, cannot produce 
in less than a minute. 

Out on the Pacific Coast the Fire Un- 
derwriters’ Association of the Pacific has 
a library of 5,000 volumes in charge of 
Mrs. J. P. Moore. On the door of this 
library is Van Dyke’s couplet: 

“This door will open at a touch 
To welcome every friend.” 

Recently I asked Mrs. Moore the 
names of the books most circulated in 
the library of the Fire Underwriters’ 
Association of the Pacific. In response 
she gave the following list: “Right tto 
the Point”; “Glens Falls Handy Book”; 


Hall’s “Adjustment of Losses” and 
“Adjustment of Losses from the 
School of Experience”; Huebner’s 


“Property Insurance”; Gephart’s “Prin- 
ciples of Insurance”; Moore’s “Fire 
Insurance and How to Build”; “Making 
of Insurance Rate,” by E. R: Hardy; 
“Origin and History of Fire Insurance” 
(Hardy, Trenery. and others); “Fire In- 
surance Contract,” published by Rough 
Notes; “Crosby Fisk Forster’s Hand- 
book”; “Live Articles on Special Haz- 
ards”; Richards on Insurance Law; 
Dana’s “Sprinklered Risks”; “Insurance 
Contracts with Legal Decisions,” by T. 
H. Williams; Riegel’s insurance botdks; 
R. P. Barbour’s “Agents’ Key to Fire 
Insurance”; Hoffman’s “Wind and Tor- 
nado.” 

One of the best of the insurance li- 
braries in America is the Insurance Li- 
brary of Chicago. The librarian is Miss 
Pyra Sheffield. This collection contains 
fire, life, casualty and marine books and 
is used by the general public as well as 
by the insurance fraternity. 

A rather novel library is that of the 
Phoenix Mutual Life which features 
salesmanship and also sends out infor- 
mation about books through loose-le:f 
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Conway Sees Problems 
For New Companies 


FIRE FIELD OVER-EXTENDED 





Superintendent in Report Says 1928 Was 
Excellent for Underwriting and 
Investment Returns 


Fire and marine insurance companies 
operating in New York State last year 
achieved greater success even than in 
the exceptionally satisfying year of 1927, 
according to the annual report to the 
state legislature at Albany of Insurance 
Superintendent Albert Conway. Under- 
writing results were favorable, invest- 
ment returns highly profitable and, in 
addition, millions of dollars of salvage 
were received from war losses. 

The trend toward wider public own- 
ership of fire insurance company stocks, 
which had been noted in the last two 
reports to the legislature by the Super- 
intendent of Insurance, gained tremen- 
dous momentum during 1928, as a result 
of the remarkable recent progress of the 
companies already in the business, and 
the substantial rewards given to their 
stockholders. Reports indicate that 
throughout the country fully $150,000,000 
of new funds went into fire insurance 
capital and surplus during 1928, $56,000,- 
000 representing the initial asset of forty- 
two newly organized companies, and 
$94,000,000 representing capital and sur- 
plus increases by already existing com- 
panies. In addition, numerous compa- 
nies throughout the country multiplied 
the number of outstanding shares by par 
value reductions which increased their 
appeal to. the investing public. 

Doubt As to Success of New Companies 


“Extension of public ownership has 
some definite advantages, as our rail- 
roads and public utilities have learned, 
but it is questionable whether there can 
be any immediately profitable return 
from the introduction of $150,000,000 of 
new capital funds into a business already 
straining under competitive conditions, 
and in which the existing capital has 
been constantly striving for added 
sources. of premium income for employ- 
ment. 

“It is not at all impossible that some 
of these corporations, organized under 
insurance laws, may emerge as invest- 
ment or security holding companies pri- 
marily. 

“From 1920 to 1927 the total of capital 
invested by new and established New 
York fire and fire-marine companies in- 
creased from $59,050,004 to $125,700,000, 
while the amount for all United States 
companies authorized in New York in- 
creased from $149,684,009 to $279,398,410. 
These figures do not include the net as- 
sets (United States capital) of United 
States branches of foreign country com- 
panies, which increased from $40,045,139 
to $58,627,216 during the same period. 


Underwriting Results Improved 
“Fire losses were substantially lower 


than in 1927, which of itself had shown’ 


the lowest burning ratio for a number of 
years. There was no outstanding con- 
flagration, but the Porto Rico and Flori- 
da hurricanes brought heavy marine and 
tornado losses. The larger marine dis- 
asters, including the Vestris catastrophe, 
fell almost entirely upon the European 
market. Competitive conditions in ma- 
rine underwriting showed favorable indi- 
cations of improvement. 

“American fire and marine insurance 
companies of recent years have become 
heavy investors in the stocks of our rail- 
roads, utility companies, banks and in- 
dustrial enterprises. United States 
branches of foreign country companies, 
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FIRE INSURANCE 





Herrick and Wray Talk 
At Exchange Birthday 


ORGANIZATION 30 YEARS OLD 





Otto E. Schaefer President; E. P. Boone 
Assistant Manager; E. R. Hardy To 
Devote More Time to Education 


Thirty years old and more powerful 
than it has ever been the New York Fire 
Insurance Exchange held its annual 
meeting on Wednesday. Following the 
regular business the floor was handed 
to James Marshall, tthe chairman of the 
Thirtieth Anniversary Committee, who 
begged the indulgence of his audience 
for the injection of some sentiment. The 
occasion warranted sentiment, he said, 
because in all New York itthere was not 
another business organization which had 
been conducted with such uninterrupted 
success and public spirit over a period 
of three decades. He asked those pres- 
ent to consider the types of men who 
had been the head of the organization 
which alone would warrant its prestige. 
He recited the list beginning with John 
H. Washburn, late president of the 
Home, the first head of the Exchange, 
and the late J. Montgomery Hare, the 
second president. Others included Wil- 
liam N. Kremer, Cecil F. Shallcross, 
Harold Herrick, Charles Lyman Case, R. 
Emory Warfield, Frank Locke, George 
W. Hoyt, W. P. Young, N. S. Bartow, 
Hart Darlington, W. H. Koop and C. R. 
Pitcher. He did not mention himself, 
but he was one of the best of the presi- 
dents. 

Mr. Marshall then called upon Harold 
Herrick, former president of the Niag- 
ara, who has seen insurance men come 
and go for nearly sixty years. He be- 
gan by saying that the occasion had a 
touch of sadness for him as nearly all of 
his contemporaries in fire insurance are 
dead or have retired. He then told un- 
usually interesting reminiscences of the 
early days. These will be published by 
The Eastern Underwriter next week. 
Mr. Herrick was followed by Colonel A. 
H. Wray, former U. S. manager of the 
Commercial Union, and Hart Darlington, 
U. S. manager of the Norwich Union, 
speaking for the present generation. 


O. E. Schaefer President 


Otto E. Schaefer, president of the 
Westchester, was elected president of 
the Exchange. He began his fire insur- 
ance career as an office boy. Robert P. 
Barbour, U. S. manager of the North- 
ern, was elected vice-president. 

It was also announced at the meeting 
that E. R. Hardy, although retaining his 
title as assistant manager of the Ex- 
change, will devote to educational work 
almost all of his time in the future. E. P. 
Boone, superintendent of the sprinkler 
department of the Exchange, has been 


Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 


United States Fire Branch: 
J. A. KELSEY, General Agent 































Thus millions are now impressed 
with the ability of Alliance Agents 


ZELLIA) 





THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 


Head Office: 1600 Arch Street, Philadelphia 





WINS DIRECT MAIL PRIZE 

“News From Home,” the monthly 
house organ of the Home Insurance Co. 
of New York, was a victor in the con- 
test conducted by John Howie Wright, 
editor and publisher of “Postage and the 
Mailbag,” for the best types of direct 
mail material. The Home’s house organ 
was judged the best house magazine is- 
sued by a user of direct mail. 





BLANKS COMMITTEE TO MEET 


The Committee on Blanks of the Na- 
tional Convention of Insurance Commis- 
sioners will meet at the Hotel Commo- 
dore, New York City, Monday morning, 
May 13. 





made assistant manager. He has been 
with the Exchange since 1905. He began 
with the Underwriters’ Bureau of New 
England in 1895 and in 1902 was trans- 
ferred to the Stoney Bureau (Underwrit- 
ers’ Bureau of the Middle and Southern 
States). 





80 John Street, New York 


GEORGE Z. DAY, Ass’t General Agent 


U. S.—Statement December 31, 1928 


OTHER LIABILITIES 
NET SURPLUS 


$10,841,544 
2,396,058 
910,250 
7,935,236 








NATIONAL ASS’N MEETS 





Mid-Year Convention Gets Under Way 
at Birmingham With Large Attend- 
ance of Local Agents 

Birmingham, Ala. March 13.—The 
mid-year meeting of the National Asso- 
ciation of Insurance Agents opened here 
today at the Hotel Tutwiler with a regis- 
tration of over 400 members. Interest at 
the pre-convention gathering centered 
on the report of President R. P. De- 
Van on the Oil Insurance Association 
conference and on the breaking down of 
the conference agreement machinery by 
the National Board of Fire Underwrit- 
ers’ action on the Ponca City Bank 
agency question. 

The National Association executive 
committee held long sessions Monday 
and Tuesday and heard invitations for 
the annual convention extended from 
Los Angeles, Tulsa, Detroit, Richmond 
and Minneapolis. Clyde B. Smith, chait- 
man of the executive committee, was 
selected to attend the New York State 
Association convention at Syracuse, May 
21 and 22, and President R. P. DeVan 
will attend the New England Associa 
tion’s meeting at Bretton Woods Woods, 
N. H., July 9-11. 

At the convention proper which start- 
ed this morning President Frederick 
Hickman of the New Jersey Associatio! 
was scheduled to start a discussion ° 
non-admitted companies and Presiden! 
Albert Dodge of the New York Associa 
tion was to bring up the matter of I” 
stalment payments of insurance Prt 
miums. 

A meeting was scheduled for today, of 
representatives of the cotton growls 
states, in regard to commissions on Cot 
ton in transit. This meeting was insp!t 
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Insuranshares Corp. 
Gives Details of Plan 


——_—_—. 


TO ISSUE NEW STOCK NOW 
Goldman Sachs Trading Corp. Will Take 
One-third of Class A Stock to be 
Offered to the Public 








Sterling Pile, president of Insuran- 
shares Corp. of Delaware, the invest- 
ment company recently formed to spe- 
cializ in insurance and bank stocks and 
in which The Goldman Sachs Trading 
Corporation is acquiring a substantial in- 
terest, has announced that the new or- 
ganization will be represented through- 
out New England by The First National 
Corporation of Boston (affiliated with 
The First National Bank of Boston) 


which will’handle the sale of the forth-. 
coming issue of the company’s securi-- 


ties in that iterritory and will also be 
represented on the boards of- directors 
of the Insuranshares group of companies.! 
New Class A stock is offered at $21% 
a share. : 
Insuranshares Corporation of Dela- 
ware, plans for the formation of which 


were revealed last week, will have an 


authorized capitalization consisting of 
5,000,000 shares of Class A common stock 
and 500,000 shares of Class B common 
stock, both without par value, it was 
announced this week following comple- 
tion of organization details. Of the class 
A stock the corporation proposes to is- 
sue presently 750,000 shares. The Gold- 
man Sachs Trading Corporation has 
agreed to purchase for its own account 
one-third of the class A common stock 
initially issued and the balance will be 
offered to the public. The Goldman 
Sachs Trading Corporation, which will 
be represented on the boards both of the 
new company and Insurancshares Man- 
agement Co., will also have the right ito 
purchase one-third of any additional of- 
ferings that may be made from time to 
time, : lope 
The class A common stock is entitled 
to non-cumulative dividends of forty-five 
cents a share in 1929 and ithereafter at 
the rate of sixty cents a share annually, 
plus 85% of all additional dividends. The 
remaining 15% will be payable to the 
class B stock, 90% of which has been 
purchased for cash by Insuranshares 
Management Co., the dividends on this 
stock representing its sole compensa- 
tion, either for expenses or as profit. 
Under this arrangement, the public hold- 
ings must first be made profitable be- 
fore the management company is paid 
for its services. 

Following closely upon the completion 
of plans for consolidation of The Gold- 
man-Sachs Trading Corporation and Fi- 
nancial and Industrial Securities Cor- 
poration, the announcement of the new 
affiliation with the Insuranshares Group 
tends to emphasize the importance which 
Insurance and bank stocks will assume 


in the Goldman-Sachs program. 
_Unlike Financial and Industrial Secu- 
Tities, ithe operations of Insuranshares 


Trusts have not been directed toward 
obta'ning control of any companies. The 
holdings of Insuranshares include large 
locks of stock in a number of impor- 
tant companies, which, if the manage- 
ment company believed desirable, would 
Warrant a voice in the affairs of these 
Companies. In the main, the holdings of 

Nsuranshares are in companies other 
than those in which Financial and In- 
dustrial built up a special interest. 

A further extension of the field of op- 
rations of Insuranshares Corporation is 
Seen in the fact that the group has dur- 
ing recent months built up a broad and 
active affiliation in Europe. A project is 
now under contemplation for the forma- 
tion of a corporation which will bring 
Insuranshares definitely into the interna- 
tional investment field. 

wombly Explains Affiliation 

Insuranshares Corporation of Dela- 
ware will be an investment company of 
the specialized management type, ac- 
cording to Edward B. Twombly, chair- 
man of Insuranshares Corporation, but 


with general management powers. Un- 
der the terms of its certificates of in- 
corporation, the company will invest and 
reinvest funds. derived from the sale of 
its stock issues in a_ diversified list of 
insurance, bank and. trust .. company 
stocks and other securities. _Insuran- 
shares Corporation of New York will act 
as selling and fiscal agents for the new 
company and supervision of. its invest- 
ments will be in the hands of Insuran- 
shares Management Corporation. 

Since its organization. two years ago 
uS a pioneer in the field. of investment 
trusts specializing in insurance and 
banks stocks, Insuranshares Corporation 
of New York has developed a group of 
trusts which, with the Sterling Securities 
Corporation, an affiliated trust of the 
general management type, have aggre- 
gate resources of approximately $40,000,- 
000.' The method followed in the past 
has -been for Insuranshares Corporation 
of New: York- to--purchase blocks of se- 
curities which -are-then placed in trusts 
under the management of Insuranshares 
Management. Corporation and to issue 
publicly: trust certificates:-representing a 
participation in itthese holdings. 

To. date: five trusts have been created, 
representing .-an investment of approx- 
imately $12,000,000. The securities in 
these trusts have at present a value at 
the market of more than $18,000,000, rep- 
resenting an appreciation of 50%. The 
cash earning rate of these trusts during 
1928 ranged from 64% to 113%, while 
the earnings from date of establishment 
to December 31, 1928, including unreal- 
ized appreciation, ranging from 1634% 
for eleven months of the trust most re- 
cently created to 72% on a trust in op- 
eration for eighteen months. 

The addition to the Insuranshares 
group of a corporate trust of ithe spe- 
cialized management type will give it 
somewhat broader powers than possible 
under the method of creating individual 
trusts which has been followed to date, 
Mr. Twombly pointed out. 


BROOKLYN FIRE GROWTH 








Young Company Has Made Rapid 
Progress Under Corroon & Reynolds 
Management 

William M. Tomlins, Jr., president, an- 
nounces that the Brooklyn Fire, which 
started operations November 16, 1927, 
under the management of Corroon & 
Reynolds, Inc., reports earnings and gain 
to stockholders for the year 1928 of 
$936,433, equivalent to $28.09 per share 
on the average number of shares out- 
standing during the year and to $23.41 
per share on the 40,000 shares of stock 
outstanding on December 31, 1928. The 
24,000 shares of common stock of the 
par value of $25 each outstanding on 
May 21, 1928, were increased to 40,000 
shares of the same par value by the pay- 
ment of $1,600,000 into the company’s 
treasury on that date. 
thousand dollars of this amount was ap- 
plied to capital, increasing it to $1,000,- 
000. The balance of $1,200,000 of the 
new funds was added to surplus and vol- 
untary reserve items. 5 

The 1928 year-end statement shows as- 
sets of $5,762,813, an increase of $3,380,- 
327; premium reserve,.$1,123,593; volun- 
tary reserve for contingencies, develop- 
ment and fluctuation in the value of se- 
curities, $1,969,482; surplus to  policy- 
holders, $2,500,000, an increase of $900,- 
000--over the respective December 31, 
1927, figures . The Brooklyn Fire, which 
was organized by a group of prominent 
bankers, lawyers, business and insur- 
ance men of Brooklyn in the latter part 
of 1927 has made a unique record in the 
fire insurance business in view of the 
fact that the company received in the 
first year of its operations $2,151,187 in 
premiums and was able, after having ab- 
sorbed the premium reserve require- 
ments, amounting to $492,133, to add to 
its surplus and voluntary reserve funds 
$469,482. A quarterly dividend of $1.25 
per share on the present outstanding 
shares has been declared by the board 
of directors, payable April 1 to stock- 
holders of record on March 20. 


Four hundred. 


Paine, Webber & Co. Ac 





quire Stock 


Control of Two German Companies 


Paine, Webber & Co., bankers in New 
York, have acquired the stock majorities 
of the Iduna General Insurance Co. and 
the Iduna Transportation & Reinsurance 
Co., both of Berlin and Halle, Germany, 
which had been held by the Michael 
banking interests. The assets and work- 
ing capital of the two Iduna companies 
are going to be considerably increased 
and the management will remain in the 
hands of the present manager, Walter 
Klein, who will be appointed general 
manager of the two companies. He will 
resign from the board of ithe third Iduna 
company, the Iduna Life, which will re- 
main under the control of the Michael 
interests. : 

Although the financial union between 
the three Idunas is thus ended, the life 
company will co-operate with the other 


on a friendly basis. Manager Klein will 
resign from ithe Iduna Life and Manager 
Gorke will resign from the Iduna Gen- 
eral. The Iduna Life also intends to in- 
crease its capital from 1,500,000 marks 
to 3,000,000. The former general man- 
ager of the Anker (Anchor) of Vienna, 
Dr. Wilhelm Dubsky, will become a man- 
ager of the Iduna Life. 

The Iduna General was founded in 
1912 and the Iduna Transport in 1920. 
The former has a capital of 3,350,000 
marks, 34% paid up, and the latter a 
capital of 1,000,000 marks, 25% paid up. 
The Transport’s premium income for the 
year ending June 30, 1928, was 2,933,463 
marks, with ithe largest receipts from 
transportation, fire and accident lines. 
Total assets were 2,040,888 marks. 








ROSSIA IN NEW VENTURE 





Now a Big Factor in New Holding 
Co. of Paine, Webber & Co.; Stur- 
hahn Now In Europe 

The Globe Underwriters Exchange, 
Inc., is the name of the international 
holding company investment trust for 
insurance stocks being launched by 
Paine, Webber & Co. and associated in- 
surance and banking executives, promi- 
nent among whom are officers and di- 
rectors of the Rossia group of fire re- 
insurance companies and other compa- 
nies. 

The new corporation has a close af- 
filiation with the Rossia group. The di- 
rector will include Horatio Barber, James 
V. Barry, Lawrence Bennett, Thomas B. 
Boss, J. W. Cochran, Rodney Hitt, B. W. 
Jones, L. Brooks Leavitt ,V. Russell 
Leavitt, Edwin G. Seibels, C. F. Stur- 
hahn, A. T. Tamblyn, H. S. Tenney and 
C. L. Waddell. 

News of the formation of the company 
appeared in The Eastern Underwriter 
last week. Paine, Webber & Co. are 
supposed to control an insurance com- 
pany in Berlin, the negotiations having 
been handled in part by V. Russell Leav- 
itt, of Hartford. President Carl F. Stur- 
hahn, of the Rossia, sailed for Europe 
last week and announcements are ex- 
pected from him later. 

The new holding company, according 
to preliminary announcements, will in- 
include two European companies. The 
Rossia now has a substantial interest 
in the British Colonial Fire. The head 
of the holding company may be Edwin 
G. Seibels, manager of the Cotton Fire 
& Marine Underwriters organization. 
Mr. Seibels was recently elected a mem- 
ber of the board of directors of ithe Ros- 
sia, as was also L. Brooks Leavitt, a part- 
ner in Paine, Webber & Co. 





QUEENS FIRE RATES CUT 


Reductions in fire insurance rates for 
some sections in Queens county, New 
York City, were announced Wednesday 
by Albert Conway, State Superintendent 
of Insurance, as a result of a survey 
made by the State Insurance Depart- 
ment. in conjunction with the New York 
Fire Insurance Rating Organization and 
representatives of the communities af- 
fected. High rates prevailing prior to 
this.time were due to the difficulty which 
fire apparatus had in reaching the sec- 
tions, together with the mass construc- 
tion of frame dwellings. 


The item. of ten cents for unpaved 
streets included in the rate of forty-five 
to fifty cents at present charged for each 
$100 of insurance a year in Hollis has 
been eliminated. 

This reduction, which was made retro- 
active to February 11, the date of the 
hearing before Superintendent Conway 
on this subject amounts to from 20 to 
22% of the present rate charged in the 
territories. The reduction affects ap- 
proximately one-half of the Queens area 
previously penalized for inaccessability. 


Conway’s Report 


(Continued from Page 22) 


on the other hand, have adhered to the 
more conservative policy of gilt-edged 
bond investments. For the fifth con- 
secutive year, market values of stocks 
have advanced appreciably to the con- 
tinued extraordinary profit of the Amer- 
ican companies. Their investment profits 
for 1928 may be expected to equal, if 
not surpass, those of 1927, which in many 
cases were remarkable. 
Mixed Claims Awards 

“During the month of March, 1928, the 
Congress passed a bill, later signed by 
President Coolidge, which provided for 
payments to 63 American companies of 
awards on account of illegal German 
sinkings during the late war, aggregat- 
ing about $50,000,000, plus interest which 
is estimated to reach 60% of the awards 
themselves—the payments to be com- 
pleted within a period of five years from 
the passage of the bill. Two payments, 
aggregating some $20,000,000, were made 
during the month of August. 

“While these awards apply to marine 
transactions solely, it should be pointed 
out that the marine business in this 
country is carried on largely by compa- 
nies which transact fire insurance busi- 
ness as well. A number of the com- 
panies will have received within the next 
five years awards plus interest which 
will exceed $1,000,000 each, and several 
will have received between $5,000,000 and 
$7,500,000 each. 

Concentration of Operations 

“Group or ‘fleet’ operations of com- 
panies, covered in previous reports to 
your body, was further extended during 
the past year. The advantages of co- 
operative underwriting, as well as co- 
operation in investments, seem to be the 
motives. Most of the New York compa- 
nies joined established groups. Five 
were, in fact, subsidiaries organized by 
older companies, and four of the others 
were immediately attached to a sinyle 
existing group or ‘fleet.2 There were 
two mergers during the year, each mer- 
ger being of two already associated com- 
panies, and several of the substantial 
older companies relinquished their inde- 
pendent status by placing themselves 
under the underwriting management of 
other stronger groups.” 


SIR W. LANCASTER DIES 
Sir William Lancaster, who had almost 
a life-long connection with the Pruden- 
tial Assurance Co., having joined the 
staff in his teens more than seventy 
years ago, died recently in England. 


BILL REPORTED OUT 

The State Assembly Insurance Com- 
mittee at Albany has reported out fa- 
vorably the bill providing for insurance 
against losses by larceny of automobiles, 
and for standard provisions for policies. 
This insurance would be written by fire 
companies. This measure has a good 
chance of being enacted at this session 
of the legislature. 
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Moral Hazard Losses 
Being Checked Here 


LOSS COMMITTEE 1928 REPORT 





Transfer of Some Risks to Inland 
Marine Covers a Contributory Factor 
To Low Loss Ratio 





Incurred losses reported last year to 
the committee on losses and adjustments 
of the New York Board of Fire Under- 
writers showed an increase of about 
one-half of one per cent. compared with 
1927, but a decrease of 13.64% in amount. 
New York City showed an increase of 
.72% in number and a decrease of 10.79% 
in amount. These figures are from the 
report of Herbert E. Maxson, vice-presi- 
dent of the America Fore Companies, 
who is chairman of the loss committee. 
For the New York and New Jersey areas 
the incurred losses for 1928 were $13,- 
199,458, compared with $15,283,698 in 
1927. 

The committee made 205 moral haz- 
ard reports during the year, 132 of these 
zeported on during 1928 calling for un- 
usual investigation. The cost of this 
amounted to $172,466 of which amount 
$136,749 was paid during 1928, represent- 
ing 24.13% of the expense of the year’s 
adjustments. The resulting saving to ithe 
companies, Mr. Maxson reports, as com- 
pared with assureds’ proofs of loss in 
these was $716,570. Eleven claims 
amounting to $80,786 were wholly de- 
feated. ; 

“There was $5,265,994 of insurance in- 
volved in the 205 moral hazard cases,” 
states the report. “This is 44% of all 
the insurance involved in the claims ad- 
justed during the year, while the num- 
ber is 3.71% of the whole number of 
claims adjusted during the year. 


Special Trade Hazards 


“While the whole number of moral 
hazard reports is less than last year’s, 
those requiring a special investigation 
have increased, indicating perhaps that 
there are some underlying rather unfa- 
vorable conditions affecting certain 
trades. The facilities now available for 
investigation and the general willingness 
of the companies to co-operate seem to 
have held the situation well in hand. 
There is, nevertheless, still room for im- 
provement in ithe matter of guarding 
against the facility with which potential 
undesirables, on account of their record 
or the condition of their business, are 
able to procure insurance, and as to 
hasty settlements which interfere with 
the investigations of the National Board 
and the authorities. 

“There have been 381 apparel contrac- 
tors’ claims reported during 1928, of 
which 324 have been adjusted with a 
whole sound value of $1,478,722.98, and 
loss of $208,190, with insurance of $2,- 
394,606. The estimated loss on the 57 
claims not yet adjusted is $195,740, mak- 
ing a total incurred loss of $403,930 on 
involved insurance of $3,005,306. In 1927 
there were 449 claims and incurred loss 
of $418,567 on insurance of $3,719,017. 

“There are several factors contributing 
to the low loss ratio for the year. Much 
shirt manufacturing is now being done 
out of town and there is a growing popu- 
larity in the trade of marine cover under 
so-called transportation floater policies. 


Lumber Losses 


“During the closing months of 1927 
and the earlier part of 1928 there was a 
remarkable outbreak of incendiary fires 
in these plants, principally in the 
Brownsville section of Brooklyn. This 
was thought at the time to be due pos- 
sibly to a trade war or sabotage. Good 
work was done by the National Board 
and the Police and Fire Departments 
which controlled the situation. Fires 
have been stopped and material physical 
improvements have been brought about 
in a number of the risks. Weekly in- 
spections are still being made by the 
National Board. 

“During the fall months there was a 


noteworthy increase in fires in these es- 
tablishments. An _ investigation was 
promptly undertaken with the usual re- 
sult—the fires stopped. There are sev- 
eral cases still under critical investiga- 
tion. 

“During 1928 there were in Greater 
New York City and Hudson County, 
New Jersey, eleven fires where the loss 
exceeded $100,000 

“We have recorded during the year 
nine claims arising from seven pier fires 
and two pier sprinkler leakages with tto- 
tal insurance of $1,359,500 and incurred 
loss of $23,648. 

“We have recorded during the year 
forty-seven claims arising from nine 
warehouse sprinkler jeakage losses with 
total insurance involved of $3,467,265 and 
incurred loss of $116,200. 

“Seven adjusters have been added to 
our approved list—George W. Braun, 
Daniel Collinson, John S. Hyatt, J. M. 
Latham, Max Liebler, George E. Lyon 
and Wm. T. Murtagh. The total num- 
ber of approved adjusters is now one 
hundred and twenty-two, of which thir- 
ty-four are salaried employes of mem- 
bers and active adjusters, thirty-nine are 
independent adjusters and forty-nine are 
more or less inactive for various rea- 
sons although still retained on the roll.” 





JERSEY DECISION APPEALED 

The test case in New Jersey of the 
constitutionality of the uniform fire in- 
surance commission amendment to tthe 
Ramsey Act is now before the State 
Court of Errors and Appeals. No deci- 
sion is expected for several weeks yet. 
The Essex County Court, where the case 
was originally filed, rendered a decision 
upholding the law. This was expect- 
ed because lower courts rarely attempt 
to declare a law unconstitutional. 


The Hartford Fire conducts a best- 
ad-of-the-month club contest and the 
winners are announced each month in 
the “Hartford Agent.” This month the 
winner is John L. Stubbs, Hartford Fire 
agent at Grand Prairie, Texas, who ran 
a newspaper ad in his local paper right 
after fire destroyed the Baptist Church. 
He used a cut of the famous Hartford 
Fire Hellion with the words, “Ha, Ha; I 
got he Baptist Church. Who will I get 
next?” 


BILL +O CUT STOLEN CARS 

A hearing was held on ‘luesday in Al- 
bany on a bill to prevent the registra- 
tion o1 stolen automobiles. ‘Lhe pull re- 
quires the keeping ot cross-indexes by 
motors and serial. numbers of all cars 
registered or reported stolen, against 
wuich applications for registration other 
than annual renewals shall be checked. 
4his would discourage the buying o1 
stolen cars it was contended by those in 
support ot the measure. At present the 
state law does not permit the identifica- 
tion Of cars except by license tags and 
the name on record. The proposed bill 
it passed would also be of assistance ito 
municipal and state police in identitying 
abandoned cars and tracing the owner- 
ship ot all automobiles. 





AMERICAN EQUITABLE GROWS 


The American Equitable of the Cor- 
roon & Keynolds organization had a suc- 
cesstul year during 1928. It increased its 
assets more than $4,0U0U,0UU or trom }$0,- 
UUU,209 to $10,099,102. ‘Lhe voluntary re- 
serve tor contingencies was more than 
doubied, increasing trom $750,000 to $1,- 
6U0,00U; the unearned premium reserve 
increased from $2,253,480 in 1927 to $2,- 
SUY,USY last year; capital increased from 
$1,000,000 to $2,000,000 and the surplus 
to policyholders, including the capital, 
went from $2,405,504 to $5,104,895. Larn- 
ing of the company were $2,115,486, 
equal to $10.57 a share on the average 
number ot shares outstanding during the 
year, or $7.05 on the 300,000 outstanding 
at the end of 1928. 





LEAVES VIRGINIA AGENCY 

The St. Paul Fire & Marine has with- 
drawn from the agency of F. H. Terry 
at Wytheville, Va., as a result of the 
agency taking on the Public Fire which 
pays excess commissions. Other compa- 
nies still in the agency are the London 
Assurance, National Liberty and the 
Milwaukee Mechanics. The St. Paul has 
been in the agency since 1905. 





USE CARTOON STRIPS 
The use of the newspaper cartoon 
strips furnished by the Hartford Fire is 
growing. This month’s “Hartford 
Agent” reports one hundred new agents 
just added to the list of regular users. 


Springfield Changes 
In The Middle Dep’t. 


Cc. C. WRIGHT TO HOME OFFICE 





Becomes a General Agent; Irving W. 
Spear Transferred to Phila.; Several 
Other Transfers Made 





President George G. Bulkley of the 
Springfield Fire & Marine, and its aff- 
liations, the Sentinel Fire, Constitution 
Underwriters Department and the Michi- 
gan Fire & Marine, announces the trans- 
fer of Special Agent Charles C. Wright 
to the head office in Springfield with the 
title of general agent. Mr. Wright has 
been in the employ of the Springfield for 
23 years and for the past 11 years has 
been special agent, first in the north- 
eastern section of Pennsylvania and la- 
ter in charge of southeastern Pennsy]- 
vania, Delaware, Maryland and District 
of Columbia. : 

At the same time Special Agent Irving 
W. Spear, who is now in charge of an 
important field in western Pennsylvania, 
will be transferred to Philadelphia, hav- 
having jurisdiction over southeastern 
Pennsylvania and Delaware. 

Special Agent Henry W. Peterson, 
who has had special agent’s experience 
in New England, will assume jurisdic- 
tion of Maryland and District of Colum- 
bia, with headquarters at Baltimore. 

In order to fill the vacancy in western 
Pennsylvania territory, Special Agent 
David J. Buckingham, who has been lo- 
cated in Wilkes-Barre and in charge of 
northeastern and central Pennsylvania, 
will be transferred to western Pennsyl- 
vania, with headquarters at Pittsburgh. 

To fill the vacancy caused by the 
transfer of Special Agent Buckingham, 
S. Gage Lewis has been appointed as 
special agent in northeastern and cen- 
tral Pennsylvania. : 

These special agents will likewise su- 
pervise the business of the New England 
Fire. The present territory of General 
Agent Waldron of the Michigan Fire & 
Marine is not affected. 
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Hritish Dominions 
Insurance Company Limited 


149 William Street 


Underwriting Service Throughout The United States 


WESTERN DEPARTMENT PACIFIC COAST DEPARTMENT 


of Dondon, England 


It believes in maintaining the splendid traditions of the old English fire insurance 
companies in this country for the prompt payment of losses, be they small or large. 


It believes in modern present day underwriting methods and ideas. 
It believes in the local agent and considers him the bulwark of the business. 


And it practices what it believes in. 


FRED S. JAMES & CO. 


United States Managers 


New York, N. Y. 
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INSURANCE 
IN 


INDUSTRY 


RANK HOWARD, Contractor and Builder, owes 
much of his success to an insurance agent. This 
progressive agent prevailed on Howard to submit all 
his plans for insurance analysis before beginning 
construction. At his suggestions in many cases, fire 
resistive plans were substituted which not only made 
the finished house safer from fire, but also lowered 
materially the fire insurance rate. 


“Homes by Howard” rising up all over town 
reflect the public’s appreciation for such sound build- 
ing tactics. Most of the insurance on them, too, 
is sooner or later on the books of this wise local 
agent. Is it any wonder? 


AMERICAN EAGLE 


FIRE INSURANCE COMPANY 
EIGHTY MAIDEN LANE, NEW YORK.N.Y. 


ERNEST STURM, Cnaimman oF tre Bano. 
PAUL L.HAID, Presioenr. 


CASH CAPITAL—ONE MILLION DOLLARS 
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16 Companies In 
New Aviation Pool 


(Continued from Page 1) 

tions throughout the United States. As 
a result he has a wide acquaintance with 
the personnel of the industry. He is, 
therefore, unusually well-equipped to 
handle the problems incident to the con- 
sideration of aviation risks. His head- 
quarters will be at 54 Stone street, 

Mr. Torrey has been for many years 
in marine insurance and in addition is 
versed in aviation protection. During 
the World War he was an aviator, and 
prior to his connection with ithe Marine 
Office of America was associated with 
F. Herrmann & Co., marine representa- 
tive of the Fireman’s Fund. 

Samuel D. McComb, head of the Ma- 


rine Office of America, is also much 





ALVIN W. SMITH 


interested in the development of aviation 
insurance. He recently made a trip to 
Europe to study airports there and since 
his return to this country has been ap- 
pointed chairman of a committee of the 
National Fire Protection Association to 
investigate the fire hazards of airports 
in this country. 


Aviation Growth Tremendous 


In commenting upon the work of the 
new organization, Mr. Smith pointed out 
that the growth in aviation during the 
past two years has been tremendous, the 
present investment in the industry ap- 
proximating $150,000,000, with nearly 
$100,000,000 more to be added in 1929 
for hangars and field equipment alone. 
Consequently, he said, there is a real 
demand for insurance against the risks 
incident to air travel and ithe housing 
of planes at airports. 

“The demand for aviation insurance,” 
Mr. Smith added, “comes chiefly from 
the enterprising organizers of the grow- 
ing air transportation lines, where the 
values at risk amount to appreciable 
sums. The ordinary, single-motored 
plane, for instance, costs from $3,000 to 
$25,000.. The modern tri-motored ship 
sells for as much as $75,000, and there 
are plans under way for the construction 
of planes valued at $250,000 which are 
to be used for trans-Atiantic and coast- 
al flights. These figures make it. evi- 
dent how quickly an investment in avi- 
ation properties assumes large propor- 
tions, and how definite is the need for 
sound insurance protection. 

“The entrance of these ‘old-line’ com- 
panies into the field of aviation insur- 
ance should further stimulate the con- 
fidence of financial interests in the air- 
plane industry and help to promote its 
growth.” 

The big units today in the aviation 
insurance business are in addition to the 
Associated Aviation Underwriters, the 
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Aero Insurance Co. and the Aero In- 
demnity of Barber & Baldwin, Inc., to- 
gether with the other underwriting fa- 
cilities of that organization; the United 
States Aviation Underwriters, and the 
Transportation Insur snce Co. and the 
Transportation Indemnity of the Wm. H. 
McGee & Co. office. 

Comment upon the growth of aviaition 
insurance is contained in the annual re- 
port to the New York State Legisla- 
ture of Insurance Superintendent Albert 
Conway. He says on this subject: 

“Great possibilities for increased 
sources of premium income exist in the 
tremendous advancement of business 
connected with aviation. There are now 
more than one hundred aircraft manu- 
facturing enterpries in this country, rep- 
resenting an investment of more ‘than 
$100,000,000 in civil aviation alone. Trans- 
continental flights are now conducted 
with regularity and with comparative 
safety, and include the carrying of car- 
goes as well as passengers. 

“The machines themselves, their pilots, 
their passengers and their cargoes are 
all proper subjects for insurance, and in 
addition, there is the legal liability of the 
owners, for loss or damages to property 
and lives of others. Several of the new 
companies of 1928 were organized espe- 
cially to handle aviation coverages. Nat- 
urally, the lack of statistics and experi- 
ence data makes aviation underwriting 
difficult, but the insurance business must 
keep pace with the development of in- 
dustry, and the competition for the busi- 
ness will eliminate any possibility of the 
coverages becoming unduly costly.” 





PILOT CAPITAL INCREASE 





To Be $1,000,000 by Declaration of Stock 
Dividend; Par Value to Be Cut 
to $25 a Share 
The meeting of the stockholders of the 
Pilot Reinsurance Co. of New York, held 
this week, unanimously approved the fol- 
lowing propositions: to reduce the pres- 


ent value of its shares of stock from 
$100 a share to $25, replacing the pres- 
ent 8,000 shares of the par value of $100 
each by 32,000 shares of the par value of 
$25 each; to increase the capital of the 
company from $800,000 to $1,000,000 by 
the declaration of a 25% stock dividend. 

Also to further increase the capital by 
the issue of 20,000 new shares of the par 
value of $25 per share, 10,000 shares of 
which are reserved for the present stock- 
holders, the balance of 10,000 shares to 
be offered to the public. : 

Subject to the. approval of these 
changes in the capital structure, the 
Pilot Reinsurance will, after completion 
of these transactions, have a paid-up 
capital of $1,500,000, a surplus, on the 
basis of its December 31, 1928, statement, 
of $1,734,295 and total assets of $5,054,186. 





F. & G. FIRE IN MASS. 

The Fidelity & Guaranty Fire of Bal- 
timore has been licensed to write fire 
and marine insurance, except ocean cov- 
erage, in Massachusetts. O’Neill & Par- 
ker of Boston, representatives of the 
U. S. Fidelity & Guaranty, are agents 
of the fire company. 





agents. 








NEWARK FIRE INSURANCE COMPANY 
Newark, N. J. | 


A Company with a continuous 
and unblemished record of over 


a Century in protecting the 
interests of policyholders and 
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Still Hope E. U. A. Will 
Take Auto Risk Control 


EXCESS COMMISSION TANGLE 





Report That Some Companies Are Using 
Automobile Offers to Secure Pre- 
ferred Fire Business 





Automobile insurance underwriters are 
not entirely satisfied that the recent re- 
ductions in rates and the increases in 
commission made by tthe Eastern Auto- 
mobile Underwriters’ Conference will 
solve the question of securing uniformity 
of practice among Conference members. 
There still exists a strong feeling that 
the automobile business will not be 
working as it should until the Eastern 
Underwriters Association assumes juris- 
diction and compels adherence to all 
rules and regulations. 

Trouble is not to be found so much 
with the new rates, strict compliance to 
which is expected from all the companies, 
but with commissions. There is evi- 
dence today that some automobile writ- 
ing fire companies are offering excess 
commissions to agents in the big cities 
and in profitable sections where they ex- 
ist outside of cosmopolitan areas. This 
not only threatens to bring on a com- 
mission war in automobile insurance but 
likewise tends to break down the strength 
of the Eastern Underwriters Association. 
The latter could come to pass for the 
reason that many alleged excess pay- 
ments on automobile commissions are 
not for the purpose of building up a 
large automobile premitim income but to 
swing straight fire insurance lines. 

The regulations of the E. U. A. are 
so strict and the separation principle so 
well enforced that members of the asso- 
ciation are reluctant to violate the rules 
or to resign in order to put their own 
ideas into practice. About the only re- 
maining method for attracting preferred 
fire insurance business is by the pay- 
ment, of higher commissions on automo- 
bile risks: “Even ‘though these excess 
commissions may be more than the busi- 
ness will stand and mean a small loss, 
the resulting profits from the fine fire 
lines more than offset this. 

Thus the fire companies offering ex- 
cess commissions today justify their po- 
sition by stating that if they combine 
the fire and automobile premium income 
in the E. U. A. territory and average 
the cost of acquisition it will not be 
exorbitant for either type of coverage. 

How long this condition will continue 
is a question, which many believe will be 
solved only when the E. U. A. steps in 
and forbids further violation of the auto- 
mobile conference rules. There has been 
some talk to the effect that if the E. U. 
A. should take this move a few promi- 
nent automobile writing companies 
would withdraw from the E. U. A. and 
then be under no obligations in either 
the fire or automobile insurance busi- 
ness. In automobile circles these ru- 
mored threats are not taken seriously, 
the contention being that the E. U. A. 
companies know that if they resign they 
have a hard agency separation fight on 
their hands. This outlook alone is re- 
garded as almost sufficient to offset any 
thoughts of quitting the E. U. A. should 
it swing the big stick over automobile 
insurance. 





PENNA. ARSON BILL 

A bill, backed by the Philadelphia 
Chamber of Commerce and seeking to 
stamp out the arson evil, has been 1n- 
troduced in the Pennsylvania legisla- 
ture. The measure, similar to that of 
many other acts, is designed to suppress 
arson, by means of a prison sentence, 
and insurance frauds in the burning of 
properties.. The present Pennsylvania 
arson law was passed in 1860 and con- 
tains no penalty for arson. A man 
guilty of burning his property can be 
prosecuted only for defrauding or at 
tempting to defraud insurance compa 
nies. 
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ASSETS LIABILITIES 
Bonds and Mortgages $ 151,234.90 Capital $ 7,000,000.00 
U. S. Liberty Bonds 505,000.00 
Gueeneiaia, Ci taleeae: and oan 37,252,917.34 
other Bonds and Stocks 86,471,541.50 Reinsurance Reserve 24,332,695.62 
Cash in Banks and Office. 3,471,419.30 Losses in Course of Adjustment...... 10,300,032.00 





Premiums in Course of Collection.... 7,856,287.74 Comnsiseion and ther Hieme..... . 7.800,000.00 














Interest Accrued 225,533.04 mer 
Refesuranse Resoversble on Pail Reserve for Taxes and Depreciation 11,505,000.00 
Losses 9,628.96 
| 98,190,644.96 $98,190,644.96 
SURPLUS TO POLICY HOLDERS. ----_- $44,252,917.34 


Losses settled and paid since organization over $242,000,000 Losses.settled and paid 1928 . . $17,030,337.70 


ISSUES POLICIES AGAINST 


Fire, Marine, Tornado, Earthquake, Flood, Hail, Explosion, Riot and Civil Commotion, 
Sprinkler Leakage, Inland Marine Transportation, Parcel Post, Automobile, 


Aviation Insurance 


Agents in Canada, Manila, Shanghai, London and Principal European Cities 





E. C. Jameson, President 
Lyman Candee, Vice-President A. H. Witthohn, Secretary 
W. H. Paulison, Vice-President A. G. Cassin, Secretary 
J. H. Mulvehill, Vice-Pres. and Secy. J. L. Hahn, Assistant Secretary 
J. D. Lester, Vice-President Scott Coleman, Assistant Secretary 





Progress since Consolidation in 1899 























Assets Reserves Surplus 
Dec. 31, 1899 $529,282.59 $66,832.54 $3,038.94 
Dec. 31, 1910 5,255,362.12 1,936,224.86 2,365,363.37 
Dec. 31, 1920 42,765,374.55 16,593,764.16 11,361,311.89 
Dec. 31, 1925 67,922,096.58 20,265,572.73 24,161,943.85 
Dec. 31, 1927 80,193,738.67 21,794,727.64 29,514,599.03 
Dec. 31, 1928 98,190,644.96 24,332,695.62 37,252,917.34 
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DuBose Heyward In England Go 
See His Play “Porgy” Produced 


Former Charleston Insurance Agent Happy That His New Book, 
*“Mamba’s Daughters,” Is a Sixth Best Seller; Wife Collaborates 


With Him On Plays; Story 


The great success in literature scored 
by DuBose Heyward, former Charles- 
ton, S. C., insurance agent, who following 
the hit made in literature and on the 
stage of his negro novel, “Porgy,” has 
now written another best seller called 
“Mamba’s Daughters,” which has inter- 
ested insurance men in the Southeast 
as not only do many of them know Mr. 
Heyward but also know his charming 
wife, who collaborated with him on the 
play. 

Mr. Heyward was born in Charleston 
of colonial and revolutionary stock, but 
his family lost their fortune. His fath- 
er died when he was a small boy, but 
his mother was able to keep him in high 
school until he got through the fresh- 
man year. One of the first jobs he got 
after leaving school was checking cotton 
on the Charleston docks. There he saw 
the negroes; got to know their songs, 
gay and sad, their love affairs, their 
quarrels, sometimes ending in sudden 
death. After that he sold newspapers 
and then became a clerk, working in 
a hardware store. Iit was when he left 
the hardware store that he went into 


of His Career 


the insurance business. The firm, how- 
ever, did all right. 

Mr. Heyward left insurance several 
years ago to devote himself to litera- 
ture. In 1925 the book, “Porgy,” ap- 
peared after a portion of it had been 
serialized in The Bookman. 

Mr. Heyward met Mrs. Heyward in 
the MacDowell Colony at Peterboro, N. 
H., where many musical and literary peo- 
ple live. The Theatre Guild staged 
“Porgy” and it was a big success. In 
1926 Mr. Heyward wrote a novel called 
“Angel,” a story of the North Carolina 
mountaineers. “Mamba’s Daughters” is 
his third novel. 

The Heywards are now in Europe. 
“Porgy” has been published in France. 
“Mamba’s Daughters” has been pub- 
lished in England. While in London 
he will see a performance of “Porgy,” 
done by one of the best known British 
producers. Mrs. Heyward was Miss 
Kuhns, a graduate of Professor Baker’s 
drama course at Harvard University. 
They were married at the Little Church 
Around the Corner in New York and 
then returned to Charleston to live. 








NEW BOSTON AD SERIES 





Modernist Typography Again Distin- 
guishing Feature; Drawn and Pre- 
pared by Ray Dreher 

Modernist typography is again tthe fea- 
ture of the Boston and Old Colony trade 
paper advertisements, a new series ot 
which has just begun. The advertise- 
ments are prepared and the illustrations 
made by Ray C. Dreher, advertising 
manager of the companies. 

The advertisements continue to feature 
the company magazine, “The Accelera- 
tor.” The opening one of the series 
stresses the invitation to send for the 
magazine. Later ads will begin by dis- 
cussing such subjects as the age of the 
company or the problems of fitting ad- 
vertising to the needs of the local agency 
and finish the ad with suggestion that is 
letter will bring a copy of “The Accele- 
rator.” 

The illustrations are very black, to 
harmonize with the heavy type, and pic- 
ture the idea of the ad rather than defi- 
nite objects. 





B. F. HERRON STATE AGENT 

B. F. Herron has become state agent 
of the Hudson and the Svea for Iowa, 
with headquarters in the Capital City 
Bank building at Des Moines. He is 
the successor in Iowa of State Agent 
R. K. Meeker, of Milwaukee, Wis., who 
found it necessary to relinquish part 
of his large territory. He still has jur- 
isdiction over Wisconsin and northern 
Fllinois. Mr. Herron has had wide ex- 
perience in the insurance business. 





JOHN HOSKING GENERAL AGENT 

John Hosking has been appointed gen- 
eral agent in the office of Henry W. 
Brown & Co., United States managers 
of the Century of Edinburgh and the 
Liberty Bell, where he will be under As- 
sistant United States Manager Walter 
Stone. Mr. Hosking was with the North 
British & Mercantile for more than 
twenty years and for a long while was 
in the underwriting branch of the West- 
ern department. Recently he resigned 
as Cook County special agent at Chi- 
cago. 





DIES IN NIAGARA FALLS 

Anthony Zaleski, Niagara Falls insur- 
ance agent, in partnership with his 
brother, Alexander, died last week in St. 
Mary’s Hospital in that city following an 
attack of pneumonia. He was fifty-seven 
years old, having conducted the agency 
for more than ten years. 


> 
N. Y. C. HAZARDS IMPROVE 


Fire hazards in New York City are 
continuing to show improvements, ac- 
cording ito the annual report of the com- 
mittee on surveys of the New York 
Board of Fire Underwriters. With re- 
spect to the danger of oil on waters of 
the harbor the report says that a com- 
plete re-inspection of the waterfront 
shows improvement and the oil hazard 
no loner exists to any extent, with the 
exception of Gowanus Canal. Concern- 
ing sprinklered risks, the report states 
there has been an improvement and that 
the number of inspection reports has 
more than doubled. The number of fires 
in dwellings is declining when compared 
with the total fires. While in 1914 
dwelling fires constituted 56% of the 
whole, they now total only 34%. 





FIREMEN’S SEEKS INJUNCTION 


The Firemen’s of Newark last week 
argued before Judge Ernest F. Cochran 
in the United States District Court at 
Charleston, S. C., to make permanent a 
temporary injunction restraining the in- 
surance commissioner from revoking a 
license of the company to do business in 
that state. Two weeks ago a South 
Carolina court decided that the i insurance 
commissioner could not deny an agent’s 
license to a bank agent for the sole rea- 
son that he was not a full time insurance 
agent. The commissioner had ordered 
revocation of the Firemen’s license in 
the state for writing business through 
the bank agent whose license had been 
refused. 





NEW ENGLAND EXCHANGE MEETS 


The New England Insurance Exchange 
last Saturday elected to membership 
George A. Alspach, automobile special 
agent for the Insurance Co. of North 
America for eastern Massachusetts and 
Rhode Island, and, and Harold C. Davis, 
special agent for the New York Under- 
writers for eastern Massachusetts and 
Rhode Island. -R. L. Atwood, general 


- agent of the Fireman’s Fund in the auto- 


mobile division, was elected an honorary 
member. 





FRED C. CALKINS RETIRES 

Fred C. Calkins of Jacksonville, Fla., a 
member of the general agency of Finley, 
Tucker & Brother, has retired from the 
firm. Mr. Calkins is one of the best 
known insurance men in the South and 
for years has been the editor of Calkins 
“Chit-Chats,” the bulletin of the agency. 











ik Shows Which Way 
the Wind Blows... 








N insurance advisor presents the facts and lets the 
policies sell themselves — for facts are stubborn 
things. The Agent who has statistics for presentation is 
looked upon as an expert and his reeommendations can- 
not consistently be turned down by agood business man. 
He shows:- 


By records that Tornadoes ean carry their de- 
~truction to any part of the country. - ~! 
That windstorms, not classed as tornadoes or hur- 
ricanes, cause thousands of dollars worth of damage. 
The extent of possible physical damage and 
destruction of earning power and credit occasioned 
by a veritable tornado or hurricane. Pe Lee , 
Instances of great financial loss that could have 

been avoided by. a small investment in \Wind- 
storm Insurance. ’ z . ™ ” . 4 
This Company reposes the utmost confidence in such 
Agents. The scientific solicitation of Windstorm 
Insurance is only one way in which our Agents are 


building up a following as real insurance experts, -* * 


“J IVERPOOL, 
a0 J ONDON 
GLOBE. 


Insurance Co uo 
Executive Offices: 1 Pershing Square 
Park Ave. at 42nd St. New York, N. Y¥. 


Pacific Coast Dept., San Francisco, Calif. 





THE NATIONAL INSTITUTION WITH.A-WORLD WIDE-BACKGROUND 















































March 15, 1929 










SE EE UNDERWRITER 








Page 29 






































LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
_ JANUARY 1, 1929, STATEMENTS 








NEAL ss Presiden 


JOHN KAY, Vice-President and fre 
. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice- Fou ident “8 wegen 
ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY 
OF NEWARK, N. J. 


: SURPLUS 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 


$56,065,676.33 $19,562,549.89 $13,500,000.00  $23,003,126.44  $36,503,126.44 





HENRY M. GRATZ, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. vs ATA oy a cs DAeT V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


THE GIRARD F. & M. INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 6,036,606.06 $ 2,834,467.72  $ 1,000,000.00 $ 2,202,138.34 $ 3,202,138.34 





NEAL be gt? Pre JOHN KAY, Vice-Pres’t and Treasurer 
. HASSINGER. Vie e-Pres’t WELLS T. BASSETT, Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 


MECHANICS INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 4,881,357.40 | $ 2,770,413.44 $ 600,000.00 $ 1,510,943.96  $ 2,110,943.96 





NEAL bg gt JOHN KAY, Vice-Pres’t and Treasurer 
- a HASSINGER, Vice- Pres’t WELLS 7 Boe LER hs. bom -Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 


NATIONAL-BEN FRANKLIN FIRE INS. CO. 
OF PITTSBURGH, PA. 


$ 5,021,040.53 $ — $ 1,000,000.00 $ 1,518,296.84 $ 2,518,296.84 





A. H. TRIMBLE, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. a aA eae t «aaa V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


SUPERIOR FIRE INSURANCE CO. 


OF PITTSBURGH, PA. 


$ 4,837,239.59 $ 2,492,228.84 $ 1,000,000.00 $ 1,345,010.75 $ 2,345,010.75 





W. E. WOLLAEGER, President 


NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. sie 2) WELLS T. BASSETT, V.-Pres’t. ARCHIBALD KEMP, 2d V.-Pres’t 


GANIZED 1870 


CONCORDIA F FIRE u INSURAN CE CO. 
$ 5,359,804.52 $ 2,486,092.08 ""$ : 1,000,000.00 $ 1,873,712.44  $ 2,873,712.44 





CHARLES L. ig i ae siden NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-P: we = H. "HASSINGER, V.-Pre: + I ha TABS appa V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


CAPITAL FIRE INSURAN CE CO. 


ONCORD, 


$ 666,598.88 $ 196.08 $ "300, 000. 06 $ 366,402.80 $ 666,402.80 





NEAL BASSETT, Chairman of Board 
J. beth ROWE, President 


S. WM. BURTON, —— -Pres’t 
J. DONEGAN, Ist V.-Pres’t & Gen’l Counsel J. C. HEYER, Vice-Pres’t WM. P. STANTON, Vic e-Pres’ 
ORGANIZED 1874 


METROPOLITAN CASUALTY INSURANCE CO. 


W YORK, N. Y. 


- $15,452,308.70 $10,173.698.43 : "§ t 900,000.00 $ 3,778,610.27 $ 5,278,610.27 


EASTERN DEPARTMENT 
10 Park Place 
Newark, New Jersey: 
WESTERN DEPARTMENT CANADIAN DEPARTMENT — PACIFIC DEPARTMENT 
= 844 Rush Street, . 461-467 Bay Street, 60 Sansome Street 
Chicago, Illinois. ~ Toronto, Canada San Francisco, California 
ae 2 Manage a a eee & E.G: POTTER, Managers 
rina SMITH — bs ‘SULLIVAN ts JOHN R’ COONES”” 
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Contends Agents Will 
Continue To Be Needed 


DE VAN ADDRESSES CONVENTION 





"Says Present Threats to Agency System 
Will Not Win; Urges More 


Co-operation in Business 





Co-operation of insurance agents, the 
insuring public and the companies was 
the theme of the review of the last six 
months delivered Wednesday at Bir- 
mingham, Ala. by President R. P. 
DeVan of the National Association of 
Insurance Agents before the mid-year 
convention. Despite the obstacles to 





R. P. DeVAN 


such harmonious co-operation Mr. De- 
Van said the American agency system 
and the principles under which it oper- 
ates will prevail over multiple agencies, 
branch offices, general cover contracts, 
chain stores and other influences that 
remove business from the hands of local 
agents. 

Agents are today having a struggle to 
maintain their volume of fire, President 
DeVan told the convention. In the first 
place there is the competition of thou- 
sands of part-time agents who know lit- 
tle about the business but have control 
of a few lines. This in connection with 
the types of competition aforementioned 
will soon leave the agents with onby 
household, mercantile and other lines, ac- 
cording to Mr. DeVan. To offset this 
loss of income agents are devoting more 
and more time to the development of 
casualty lines and from these companies 
they are getting a greater degree of 
friendly co-operation. 

“At all times the National Associa- 
tion has been ready to co-operate with 
the companies or anyone else for the 
good of the business and policyholders,” 
Mr. DeVan said. “Our well known pol- 
icy of conference and co-operation for 
the settlement of differences requires no 
comment at this time. It is based upon 
the realization by agents that the va- 
rious parts of the business are all part- 
ners in insurance. That is the reason 
why we have pledged ourselves to re- 
store, to the extent of our ability, the 
former spirit of company-agency loy- 

(Continued on Page 31) 


Agency Loyalty Most 

Needed Now Says Smith 
BUSINESS IDEALS AT STAKE 
National .Ass’n. .Executive .Committee 


Head Says Agents Must Unite To 
Solve Problems Facing Them 








Clyde B. Smith, chairman of the exe- 
cutive committee of the National Asso- 
ciation of Insurance Agents, drew a word 
picture of “Agency Ideals” in a talk he 
made on Tuesday of this week at Birm- 
ingham, Ala., before the annual meeting 
of the Alabama Association, held in con- 
junction with the mid-year convention of 
the National Association. Calling the 
present a period of many influences ad- 
verse to the agency system, Mr. Smith 
said that it was opportune to see what 
an agent stands for and what he does 
in the way of service to his business and 
his community, in order to justify his 
continuance. 

First of all every agent should be 
qualified, in the opinion of Mr. Smith, 
which means much greater education for 
many so-called agents today or their re- 
moval from the business of insurance. 
Direct service to policyholders is another 
necessary part of a good agent’s make- 
up. Then, the first class agent is a 
member of his business organizations 
and loyal to them. 

Speaking of how the relations between 
agents and their companies may be im- 
proved upon Mr. Smith said in part: 

“But when agents stop to think of 
the conditions that were once and might 
be today in the agency business, ithey 
find themselves with some serious food 
for thought. Their attitude is, with some 
exceptions, almost entirely summed up 
in the trite ‘Easy come easy go!’ This 
is true despite the fact that in many 
cases agents have enjoyed cordial re- 
laticns with some companies for many 
years. But with much business passed 
beyond their power of control and in 
the face of a descending rate on one 
side and ascending expense ratio on the 
other, they have been compelled to turn 
to casualty, surety and other lines in 
order to remain in the business. 


How Fire Companies Can Better Their 
Position 


“There is a way out, if the fire com- 
panies will take local agents again into 
consideration as a vital and interral 
part of the business, recognize the utility 
and service of local boards and proper 
rules and regulations and then restore 
the sole agency principle of company 
representation. Then, with the side- 
liner and other leeches eliminated, the 
companies will once more be represented 
by an efficient, responsible, trustworthy 
agency force which will provide a de- 
sirable volume of carefully chosen and 
underwritten business. This is the wav 
to the re-establishment of the old spirit 
of company-agency loyalty that former- 
ly existed and which we should enjoy 
seeing once more. 

“Lovalty is instinctive: in the form of 
a business relationship it can know no 
finer expression than on the part of the 
local agent toward a companv with which 
his relationship has been pleasant and 
profitable. Especially was this true in 
the davs of sole agency. 

“Then how much greater ‘should be 
the lovaltv of the agent to his National 
Association? It was called into existence 
bv evils threatening the agency system 
that were adjusted through the organi- 
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F. D. Layton, President 


Vice-Presidents 
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F. B. Seymour, Secretary and Treasurer 
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S. Prince 
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zation and which have not raised their 
heads since, except in scattered in- 
stances. 

“Indeed, it seems almost necessary for 
the members to show such a spirit if 
the National Association and the other 
organizations are to be successful in 
their self-appointed task of bringing to 
a successful conclusion our Five Year 
Development Plan. It will help to re- 
member that the objects of that cam- 
paign are to build a bigger and stronger 
National Association, devoted to the in- 
terests of the agency’ system and to 
helping our members in rendering ser- 
vice to policyholders.” 


DINNER TO C. S. ROSENSWEIG 

The Fire, Marine & Liability Brokers 
Association of New York will give a tes- 
timonial dinner on April 10 to Charles 
S. Rosensweig, head of Stephens & Co., 
80 Maiden Lane, at the Hotel Biltmore. 
This is recognition of Mr. Rosensweig’s 





splendid work as chairman of the com- - 


National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement, January 1, 1929 


SURPLUS 
CONTINGENT RESERVE FUND.... 
Bn LE a ee ie 


46,402,714.06 
21,097,599.55 


S. T. Maxwell, Vice-President 
Hewitt, C. L. Miller, C. B. Roulet 


. O. Minter, V. I. G. Petersen 














mittee on operating costs and his ac- 
tivity on behalf of the association in de- 
feating the Central Bureau’s plan for 
uniform application blanks. 

A fine turnout is expected at this af- 
fair from both the brokerage and com- 
pany ranks and ithe speakers scheduled 
will be Superintendent of Insurance Al- 
bert Conway, Former Superintendent 
James A. Beha, and Willis O. Robb, 
former manager, New York Fire Insur- 
ance Exchange. 


March, the month of winds, is here, 
and the companies selling windstorm in- 
surance are overlooking no bets. Both 
the Home of New York and the Boston 
and Old Colony companies of Boston are 
featuring this type of coverage in their 
respective publications for agents, 
“News from Home” and “The Accelera- 
tor.” Windstorm insurance is now a big 
source of premium income for many 
companies and agents pushing this line 
have built up a good income. 
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Foreign Companies Now in “Gurkey; 


Many British Have Left that Hield 


The situation in the Turkish insurance 
market has changed considerably since 
the new supervision and restriction laws 
have come into force. Since many Brit- 
ish companies have left Turkey, the po- 
sition of the German companies has been 
considerably strengthened. The first 
place among them goes to the Victoria of 
Berlin, which has an excellent organi- 
zation in the country, and writes a large 
business both in fire and life. . It does 
a much larger business than the other 
German companies as the Allianz, 
Aachen-Munich, Assecuranz Union, etc. 
Among those who also do quite an im- 
portant business should be mentioned 
Deutscher Lloyd, North German, Frank- 
furt General & Mannheimer. 

The Austrian companies are represent- 
ed by the Donau, which is now an affi- 
liate of the German Magdeburg group, 
and by the Austrian Phoenix Life. 
Taking into consideration. the economic 
situation of the country, their 1928 pro- 
duction is satisfactory. It will be re- 
membered that the continental life busi- 
ness of the Consolidated, when this com- 
pany was liquidated, was taken over by 
the Phoenix, which on this occasion also 
took over the entire Turkish business of 
the former. The Donau (Danube) has 
acquired a beautiful office building at 
Constantinople; thus it has been able 
to comply with the new supervision law, 
which provides as guarantee both real 
estate and cash. 


A large number of British companies 
stopped writing business in Turkey, 
when the new law was passed. There 
are, however, till a few in the market, 
including the Cornhill, which is special- 
izing in specie insurance; British Gen- 
eral, English, Commercial Union, Nation- 
al Reliance, which has formed at Con- 
stantinople the Turkish subsidiary, Tur- 
kia Milli (now affiliated to the Phoenix 
group); British Law and Guardian. 


The French companies are represented 
by only a few offices. among which are 
important ones, headed by the Union 
and its subsidiary, the Union Nationale. 
The majority of the French companies 
have formed subsidiaries of Turkish na- 
tionality. The Boz Kurt is a creation 
of the Assurances Generales, the Gun- 
esch that of the Soleil, etc. 


The Assicurazioni Generali, which has 
formed the Assurances Generales de 


Constantinople, has also an important, 


business, like the majority of the com- 
panies mentioned above, it also works 
under its own name at the same ttime. 
The Assicurazioni Generali, Union of 
Paris°and Victoria of Berlin have the 
best husiness in Turkey. Next follows 
the Rinnione Adriatica with its affiliate, 
the Orient. 

The Swiss companies are also in the 
market: Union Suisse. Federal (Eidgen- 
oessische) and the Switzerland. 








DeVan’s Talk 


(Continued from Page 30) 
alty. A successful partnership requires 
give and take. UH oe Sd 
Casualty Company Co-operation 

_ “Not much of that spirit was apparent 
In a case previously mentioned, involv- 
ing a financial appointment, but it has 
appeared in other lines—those to which 
the agents are now devoting more of 
their attention than to fire insurance, 
casualty and surety lines. One casualty 
company, before deciding on a change in 
the method of handling a certain line 
and compensating agents, took the lat- 
ter in consultation. There may not be 
unanimous agreement on the matter, but 
it is important, first’ as reflecting a 
marked difference of attitude from fire 
insurance and second, as_a forerunner of 
what may be common practice in the 
future. It must be remembered that 
unanimous agreement will not always be 
secured; the rule and benefit of the ma- 
jority must continue to prevail. 

“When companies cease jockeying sel- 
fishly for individual position they will 
have time for analysis and study of the 
business that will lead to further and 
greater developments in the interest of 
themselyes and of policyholders. That 
ls a responsibility which they bear to 
the buyers of insurance. 

“Such a responsibility devolves upon 
the National Association and we are 
Meeting it to the best of our ability. 
About a year and a half ago we started 
to gather up. the threads of our vari- 
Os activities into one composite thread, 
resulting in our five year development 
Prograin. 

_ “Trade associations were never more 
'mportant to the companies than at the 
Present time. Hundreds of millions of 
dollars of new capital have been at- 
'racted into the business; the new com- 
Nanies are naturally seeking desirable 
usiness. Thus the competition to the 
old companies is ‘stiff.’ Many of the 
Ww companies are not affiliated with 
the underwriting organizations and are 
tnhampered by regulations in seeking 

siness. There is bound tobe a reck- 

‘ning, but in the meantime the estab- 
lished companies must devise methods -of 
Meeting the competition. That problem 
alls for common effort. which “can- be 


ee only through the trade associa-. 
10n. 





Local Agents Meet 


(Continued from Page 22) 


by the Yazoo Delta Association, and the 
spokesman was John Sharp Williams, 
III, past president of the Mississippi As- 
sociation and former president of the In- 
surance. Commission. 

In his report on the conference with 
the Oil Insurance Association represen- 
tatives recently in Chicago President 
DeVan said that the Association about 
a year ago had cut all commissions to 
10%. Local agents protested against 
this and the whole subject was thrashed 
out. at the National Association con- 
vention last fall at West Baden. A 
further meeting was held in Chicago this 
year between the agents and the Oil 
Association and a disposition was shown 
on each side ito recognize the problem 
of the other. At the conclusion of the 
conference it was agreed that the Na- 
tional Association might file with the 
executive committee of the Oil Insur- 
ance Association a brief which would set 


forth the position of the local agents. _ 


This brief will be filed later. 

Tuesday was given over to the an- 
nual meeting of the Alabama Associa- 
tion, when Charles L. Gandy was re- 
elected president. Ed S. Moore, who has 
served for years as secretary-treasutrer, 
retired from office, and he was present- 
ed with a silver pitcher in appreciation 
of his services. 





NEW PENNA. LOCAL BOARD 


The Lycoming County Fire and Cas- 
ualty Association of local agents has 
been formed. with headquarters at Wil- 
liamsport, Pa. Forty agents attended the 
organization meeting and elected the fol- 
lowing officers: Wilson G. Talley, presi- 
dent: Wm. C. McCormick, vice-presi- 
dent: Edw. L. Smead, secretary. and 
Fred C. McCormick. treasurer. All the 
officers. reside in Williamsport. E. W. 
Cole is chairman of the executive com- 
mittee. Those who promoted the forma- 
tion of the board and attended the first 
meeting-were Manager Frank D. Moses 
of the Pennsylvania State Association: 
President Abram S. Galland of the state 
association: Secretary Burton Davis of 
the Shenandoah Countv Association an¢ 
Vice-President. N. H. Brader.of the Lu- 
zerne County Insurance Exchange. 




















The Bucket Brigade 


Z the early years, Philadelphia fires were fought by 
bucket brigades of volunteers. 


In response to the night watchman’s summons, 
each householder would throw out his two leather buckets. 
These were snatched up by the speediest dressers and 
carried with all haste to the fire. After the fire there was 
a grand scramble for buckets, each of which was marked 
by the owner’s initials. 


Today fire’s ravages are subdued by trained firemen 
with modern, high-powered appliances. Always abreast 
of the times, The Franklin Fire Insurance Company has 
for 100 years provided sound protection against financial 
loss from fire. 


THE FRANKLIN FIRE INSURANCE CO. 


of Philadelphia 

































































THE EASTERN 
sax—_UNDERWRITER 2 









cAnswering Questions Of 


&quitable 


The Equitable Fire & Marine in its 
house organ makes a practice of print- 
ing answers to questions which come to 
the company in the course of daily cor- 
respondence which are of more than or- 
dinary interest to agents. Some of the 
questions and answers printed in the 
current issue of the publication follow- 

Q.: What objection is there to issuing 
a policy in hg name of the “Heirs of 

A.: When a policy is so written, it 
places on the insurance company, in the 
event of claim, the responsibility of de- 
termining who are the several persons 
rightfully entitled to collect for the loss, 
which may be exceedingly difficult, and in-- 
volve delays in payment. This can be ob- 
viated by issuing the policy in the names 
of the various individuals as heirs of the 
deceased. 

Q.: We have notified the broker of the 
company’s wish to cancel a policy, and 
have bound the line in another company. 
Quite some little time has elapsed and the 
policy has not been returmed to us; nor 
have we heard from the broker. Is there 
any other action required on our part? 

A.: Notwithstanding notification to the 
broker of cancellation, such notice may 
not effect cancellation, unless the assured 
has been notified or the broker has full 
and general charge of the assured’s insur- 
ance business, which would qualify him to 
accept such notice. The binding of the 
line in another company does not of itself 
release the first company from liability, 
unless the assured, or his qualified repre- 
sentative, has received notice of the first 
company’s wish to terminate its liability. 
You evidently have given the broker suffi- 
cient time in which to secure the return 
of the policy, and he could have no fault 
to find with you if you register notice of 
cancellation direct to the assured and, if 
there is one, to the mortgagee. 

Q.: The buildings in our town are be- 
ing re-numbered for Post Office delivery 
service. These numbers do not correspond 
with those given on our map. Which 
numbers should we use in the policies we 
issue to indicate the particular building 
covered? 

A.: It would be quite proper for you 
to show both numbers on the policies, 
quoting those of the map in parenthesis, 
as (Map No. ). In this way it 
will eliminate any doubt as to the location 
of the property you intend to insure. 

Q.: We should appreciate your advis- 
ing us under which contract, fire or tor- 
nado, a loss described as follows would 
come: A large tree standing close to a 
dwelling house is struck by lightning, 
causing the tree to fall on the house and 
damaging it. Fire does not ensue. Can an 
assured secure protection to cover this 
hazard? 

A.: As there was no tornado or wind- 
storm, the loss would not come under a 
policy insuring against that hazard. The 
lightning clause attached to a fire policy 
assumes only direct loss from that cause. 
Direct damage was caused by the falling 
tree and not by lightning, so that tech- 
nically the loss would not come under a 
fire policy. 

It is difficult to make a decisive answer 
in hypothetical cases, as some of the cir- 
cumstances which might have a bearing 
on the decision quite often are not men- 
tioned, such as the tree in question being 
rotten and falling against the house with- 
out any actions of the elements, and the 
assured’s claiming that it fell by reason of 
lightning or windstorm when there is no 
evidence that it was from either carse 

We know of no coverage that world 
protect an assured against such an indi- 
rect loss, although if the tree were actu- 
ally struck by lightning, we have no 
doubt that the ensuing damage to the 
dwelling would be recognized under the 
lightning clause of the policies covering 
the building. 

Q.: Mr. Smith buys a policy of insur- 


F. & M. Agents 


ance on his building, with a mortgage 
clause attached payable to a bank, and 
the policy is delivered to the bank. Mr. 
Smith goes bankrupt after purchasing the 
insurance, and the bank refuses to pay 
the premium. Can the bank be forced to 
pay the premium? 

A.: We think so,—at least, the earned 
premium. The bank has had the protec- 
tion of the policy, and under the terms of 
the standard mortgage clause, the mortga- 
gee or trustee shall, on demand, pay the 
premium due under the policy, in case the 
mortgagor or owner neglects to do so. 
We do not know of any court decision on 
this feature, but the clause seems quite 
clear, and open only to one interpretation. 
The fact that the assured has gone into 
bankruptcy does not, in our opinion, have 
any bearing on the liability of the mort- 
gagee for the premium, other than to con- 
firm the assured’s inability to pay it. 

O.: When insuring properties equipped 

with oil burners, is it necessary to attach 
an oil-burner permit to the policies? 

A.: Whether or not, technically, an oil 
burner permit is required on policies cov- 
ering property where such apparatus is 
used is a question for the courts to de- 
termine. Under lines 50 and 51 of the 
New York standard policy, permission is 
granted to keep on the premises not ex- 
ceeding five barrels of kerosene oil. Ac- 
cording to lines 38-40, the policy is made 
void if the hazard is increased by means 
within the control or knowledge of the 
assured (unles otherwise provided by 
agreement in writing added to the policy). 

If a fire were caused by an oil burner, 
it would be rather conclusive evidence 
that it was an increase in hazard. The 
rules governing our business set out cer- 
tain conditions under which permission 
for fuel oil burning apparatus may be 
granted. We should say that the proper 
course for a prudent assured would be to 
have the necessary permit attached to his 
policies, and that you, as agent, should 
recommend to your customers that they 
do so. 

As regards what action a company 
would take if fire occurred in property 
equipped with an oil burner, and no pner- 
mit for its operation had been attached 
to the policy, it would undoubtedly depend 
upon the facts in the case, and the gen- 
eral attitude of the particular company 
toward technical violations. 

O.: Why do you contend that eve is 


a moral hazard on the residence under 


foreclosure when we stated that there was . 


only sufficient insurance to protect the 
mortgagee’s interest? 

A.: If no fire occurs, the assured will 
lose his entire interest in the property by 
reason of the foreclosure. If, however, a 
fire does occur, the insurance would liqui- 
date the mortgage indebtedness and leave 
the assured in the unencumbered posses- 
sion of the remaining land: hence, you 
can see that a fire would be decidedly ad- 
vantageous to the assured, and. in conse- 
quence, there is a moral hazard. 





INDEPENDENCE FIRE 

The annual statement of the Independ- 
ence Fire of Philadelphia shows a sub- 
stantial broadening of the company’s fi- 
nancial structure and its business opera- 
tions during the past year. The Inde- 
pendence Fire now has total assets of 
$2.417.189 as comnared with $1.345,232. at 
the close of 1927. As a result of the 
larger volume of business written the 
unearned premium reserve has increased 
from $491,967, a vear ago to $682,246. The 
company has set up liberal reserves for 
its outstanding losses and all other lia- 
bilities and then shows a net surplus of 
$535,102, which with its $1,000.000 capital 
gives a surplus to policyholders of $1.- 
535,102. During the past vear the capital 
account increased from $500,000 to $1,- 
000,000 and $500,000 was contributed to 
the surplus to provide for the expand- 
ing business of the company. 





75th Anniversary 
in the U.S. A. 
1854 - - 1929 


Best Sellers 


HE stock-in-trade of an insur- 
ance agency is the various 
kinds of insurance it has for sale. 


The best sellers are Fire, Wind- 
storm, and Automobile Insurance. 
















But,—there are many quiet good 
sellers such as Rent, Use and Occu- 
pancy and Personal Effects Floaters 
like Tourist, Fur Coat, Jewelry, 
etc., followed by a long line of other 
covers, each supplying needed pro- 
tection and all contributing to the 
agent’s commission account. 











There is a lot of competition in sell- 
ing best sellers. Why not give a little 
time and effort to the quiet but 
growing sellers that furnish substan- 
tial remuneration and open the door 
for much other business. 














E sell all the above cov- 

ers and many others. 
Send for circular “What We. 
Offer.” 


NORTHERNASSURANCE 


COMPANY LTD. of LONDON 
80 JOHN ST. NEW YORK 


© Pacific Coast Dept, 
114 Sansome St., 
San Francisco 












Marine Dept., 
Wm.H.McGee & Co., 


11 S. William St.NY. i 
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Fire Reinsurance 


INTERNATIONAL 


INSURANCE C OMPANY 


NEW YORK 








Statement 


JANUARY 1, 1929 


Premium Reserve . . . . . «+ -$4;288,986.65 








Reserve for Unpaid Loses ... . 797,758.33 
All Other Liabilities . . . . . . 400,000.00 
CAPITAL STOCK ._ $1,000,000.00 

NET SURPLUS . . = 3,438,616.15 4,438,616.15 
FTOFAL ASSEFS-= . =. . .. < QB925,361.13 


SURPLUS TO POLICYHOLDERS . 4,438,616.15 


SUMNER BALLARD 


. President 





80 John Street New York 
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Four Robbins Brothers Of Geis 


Run Leading Agencies In Austin 


And Wichita Falls; Late Father 


Was State Treasurer Of That StateFor Ten Years; Strong Line 
Of Companies Represented 


Down in Texas there are four brothers 
named Robbins who are doing unusually 
well in the local agency business. They 
are Brown, Horrace, Leonard and Wal- 
ter kobbins. The agencies are in 
Wichita Falls, Tex., and in Austin, Tex. 


Unique Start of Wichita Falls Agency 

In December, 1918, Brown Robbins 
and Horrace Robbins opened a local and 
general agency in Wichita Falls, Tex. 
At the time the space occupied was only 
12 by 14 feet in the corner of an auto- 





BROWN ROBBINS 


The name of the office in both cities is 
The Robbins Co. 

The Robbin brothers are the sons of 
John W. Robbins, who for a decade was 
State Treasurer. Retiring from office 
he and Brown Robbins, together with 
General W. H. Stacy, bought the Co- 
vert Insurance Co. in Austin, and the 
three started an agency in Austin in 
January, 1908. This agency operated 
under the name of the Stacy-Robbins 
Co. until the death of John W. Rob- 
bins. In the early part of 1919 Brown 





WALTER ROBBINS 


Robbins and Leonard Robbins bought 
the interest of General W. H. Stacy, 
and since that time the business has 
been operated under the name of The 
Robbins Co. Brown and Leonard Rob- 


bins are operating the Austin agency 
now in the Elks’ building. 

Horrace Robbins began working as 
cashier and bookkeeper for the Stacy- 
Robbins Co. in February, 1910. Walter 
Robbins began as a solicitor for the 
Stacy-Robbins Co. in 191A, 


LEONARD ROBBINS 


mobile tire shop; which had a gas and 
oil division on the other side of the 
building. In the rear was a garage re- 
pair shop. This entire building was a 
one-story affair, 50 by 150 feet. It was 


a modest beginning and it is unneces- 
sary to say that working conditions were 
not comfortable. 

Leonard and Walter remained in Aus- 
tin operating the Robbins agency there 
until September 1, 1920. At that time 
Brown Robbins returned to Austin and 
Walter came to Wichita Falls to help 
Horrace with the agency in that town. 

On March 1, 1920, the Wichita Falls 
office was moved into the eight story 
Clint Wood building, located at Eighth 
and Scott streets. Horrace Robbins said 


to The Eastern Underwriter this week: 
“We were the first tenants 


in the 





HORRACE ROBBINS 


building and have the first telephone 
that was installed in the structure. We 
moved into the building two weeks be- 
fore the elevators were installed and 
walked the flight of stairs to the fourth 


_ ing. 








business. 





ENGAGEMENT RINGS? 


Of Course, they’re insurable 


But how many young couples know that the 
Universal Insurance Co. of Newark protects this 
“gift of all gifts” against loss for as low as $20 annual 
premium on ring valuation of $800? 


Our own agents have found this form of insurance 
an opening wedge to desirable inland marine and fire 
Why? Because it establishes at once an 
intimate contact with the insured. 


Alert agents everywhere will be interested enough 
in this and other popular Universal policies to write 
for agency particulars. Why don’t you? 


UNIVERSAL INSURANCE CO. 
Write R. F. Powell, ‘Manager 


of the Eastern Department 


51 Beaver Street, New York City 


at 


























floor on which our office was located. 
We now occupy five rooms on the fourth 
floor of the same building, but a few 
years after we moved into this building 
it was sold to R. M. Waggoner and is 
now known as the Bob Waggener buili- 
i Today we are the oldest tenant in 
this building. 

“Without having a policy on our 
books in December, 1918, we have gradu- 
ally grown until in the last three years 
we became the largest agency in this 
city. That is still where we stand.” 

The Austin agency is also considered 
the largest one in that place. 


Companies Represented 


In Austin The Robbins Co. represents 
the following companies: 

Aetna Casualty & Surety, American 
Surety, American Indemnity of Galves- 
ton, American of Newark, Baltimore 
American, British General, British Un- 
cerwriters of Edinburgh, General Acci- 
dent, Great Lakes of Chicago, Gulf of 
Texas, Hudson, Insurance Company of 
North America, National of Hartford, 
New York Underwriters, Northwestern 
National, Northwestern F. & M., North 
River, New Amsterdam Casualty, Paci- 
fic Fre, Pennsylvania, Providence-Wash- 
ington, New Brunswick, Southern Cas- 
ualty, Republic of Dallas and St. Paul 
F. & M. 

In Wichita Falls the following com- 
panies are represented by The Robbins 
Go. a 

Austin Underwriters, Buffalo, Com- 
mercial Union, Continental, Eagle Star, 
Fireman’s Fund, Fidelity Union Fire, Fi- 
delity Union Casualty, Home of Little 
Rock, Insurance Company of North 
America, Insurance Company of State of 
Pennsylvania, National of Hartford, 
Northern Assurance, New York Under- 
writers, Pacific Fire, Royal, Superior 
Fire, Western Assurance, American 
Surety, Detroit F. & S., Fidelity & De- 
posit, Standard Accident, Southern Cas- 
ualty, United States F. & G., Hartford 
Steam Boiler, Great Southern Life and 
Harvester Life. 

Insurance men will be particularly in- 
terested in noting the remarkable line 
up of casualty and surety companies— 
eight in one agency. 





MUNICH INCREASES CAPITAL 

The stockholders’ meeting approved 
the proposed increase of the capital of 
the Muenchner Rueck-Versicherungs 
Gesellschaft (Munich Re) by 8,000,000 
marks, to 20,000,000. Of the new issue 
3,000,000 marks will serve the manage- 
ment to prevent the foreign interests 
which have recently acquired large par- 
cels of the stock from getting a major- 
itv. It has not been ascertained def- 
nitely who was behind the brokers that 
did the buying a short time ago which 
caused the sudden boom in Munich Re 
shares. 





NEW YORK FIRE FIGURES 
The New York Fire, the fifth oldest 
stock fire insurance company incorpot- 
ated in New York State, having beet 
organized in 1832, earned $435,120, or 
$5.65 a share last year on the average 
number of shares outstanding. The f- 
nancial statement at the close of 192 
shows assets of $2,922,000, an increase of 
$1,731.337 and a surplus to policvholders 
of $1.794.949, an increase of $1,090.10 
over 1927. The company is a member 

of ‘the Corroon & Reynolds group. 





FIRE INSURANCE RATE LOWERED 
The Schedule Rating Bureau of New 
Jersey has announced the reduction 0 
ratés on fire insurance in Union an 
Vaux Hall, N. T.. and reclassified both 
towns from an EE town to El. The pre 
vious rates were $6.12 per $1,000 for 
dwellings and $6.25 for furniture. The 
new rates will be $5.25 per $1,000 for 
dwellings and $5.37 for furniture, the 
rates being for a three year term 





L. & L. & G. IN MILAN 
The Liverpool & London & Globe has 
opened a branch office at Milan and has 
been licensed to write fire. automobile 
accident, burglary and liability insurance 
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Episcopalians Forming 
Church Properties Fire 


WILL BE A STOCK COMPANY 





J. P. Morgan, Wickersham, Vauclain, 
Polk, Widener and Others As Incor- 
porators; N. Y. Home Office 





The Episcopal Church in the United 
States is organizing the Church Proper- 
ties Fire Insurance Corporation of New 
York, a stock company, which will offer 
facilities for insuring Episcopal church 
property wherever located in this coun- 
try. The incorporators number some of 
the most prominent men in tthe United 
States, including J. P. Morgan, Wm. Fel- 
lowes Morgan, Frank L. Polk, Geo. W. 
Wickersham, Joseph E. Widener, New- 
comb Carlton, R. Fulton Cutting, S. M. 
Vauclain and Robert L. Gerry. Other 
incorporators are Stephen Baker, Walter 
C. Baylies, Robert S. Brewster, John 
Nicholas Brown, George C. Lee and 
Monell Sayre. Davis, Polk, Wardwell, 
Gardiner & Reed are attorneys for the 
company. John W. Davis and Frank L. 
Polk are members of this law firm. 

The Church Properties Fire is said to 
be the first stock company of its kind in 
this country. There are a few church 
insurance companies in New York State 
and elsewhere but they are mutuals or 
co-operatives. The amount of capital 
stock of the new company will not be 
announced until after the charter has 
been received from the New York State 
Insurance Department. 

A similar fire insurance company has 
been operating in England for nearly 
half a century. By careful surveys it has 
reduced considerably the loss by fire in 
churches and upon other ecclesiastical 
properties. It has enlarged materially 
the amount of insurance carried by par- 
ishes in England and has resulted in di- 
rect and indirect benefits to the Episco- 
pal church in various ways. 

The Church Properties Fire in the 
United States will be essentially a serv- 
ice company and not in business to com- 
pete with other stock insurers. Nearly 
all the business will be reinsured, the 
treaties having already been arranged. 
It is the intention of the incorporators 
that the affairs of the new company shall 
have the benefit of highly expert man- 
agement. Insuring with this company 
will not be compulsory, but will be op- 
tional with the parishes and other insti- 
tutions of the church. 





HAIL BUSINESS IN GERMANY 

The mutuals have gotten the worst of 
it in 1928. The Bavarian State Hail In- 
surance Institution reports the worst 
year of its history. The total premium 
income was 3,200,000 marks and losses 
and expenses amounted to 6,600,000 
marks. The Prussian Hail Mutual has 
had to ask its members to pay an as- 
sessment of 165%. The difference be- 
tween these results and those of the 
Union Hail of Weimar, an affiliate of 
the Allianz-Stuttgarter group is strik- 
ing. The Union reports a satisfactory 
business for 1928 and is going to take 
up payments of dividends again. 





POLISH EXPORT CREDIT 


The Polish government has agreed to 
have a stock company as carrier chiefly 
in order to facilitate the reinsurance ar- 
Tangements, which are always difficult 
for a public non-profit organization. This 
would have been all the more the case 
for the Polish institution, as it is the in- 
tention to reinsure 80% of the risks. The 
business will be confined to the inurance 
of foreign credits given by Polish ex- 
Porters. 





JOSEPH C. WILSON DIES 


Joseph C. Wilson, assistant manager of 
the Underwriters’ Service Association of 
hicago, an organization handling im- 
Proved risks for companies of the (West- 
tn) Union, died last Friday from pneu- 
monia. He had been assistant manager 


Since 1921. 





KNICKERBOCKER FIGURES 

The Knickerbocker of New York, 
which is operated under the management 
of Corroon & Reynolds, reports earn- 
ings and gain to stockholders for the 
year 1928, applicable to the common 
stock of $1,095,390, equivalent to $10.95 
per share on the 100,000 shares outstand- 
ing during the year 1928. The 1928 year 
end statement of the company shows as- 
sets of $5,034,363, increase of $928,730; 
premium reserve $1,961,640, increase of 
$213,707; voluntary reserve for contin- 
gencies of $500,000 which represent the 
establishment of a new fund in the com- 
pany’s statement; surplus to policyhold- 
ers $2,278,722, increase of $352,300 over 
the respective December 31, 1927, figures. 


CONN. CHARTER BILLS 

The Joint House and Senate Insur- 
ance Committee of the Connecticut Leg- 
islature last week reported favorably 
upon the bills of the Hartford Fire, 
Phoenix Fire, Connecticut Fire and sev- 
eral other companies to reduce the par 
value of their shares from $100 to $10; 


also upon the bill of the Hartford Steam 
Boiler to increase the authorized capi- 
tal from $3,000,000 to $10,000,000. 





SUN ADMITTED IN AUSTRIA 
The Sun of London has been admitted 


for the period of five years to write fire, 


marine, burglary and use and occupancy 
insurance in Austria. 


== 


TALKS TO UNDERWRITERS 

Thomas B. Donaldson, vice-president 
of the New Jersey Insurance Co., spoke 
at a joint meeting of the Newark Board 
of Fire Underwriters and the Casualty 
Underwriters of northern New Jersey 
recently. The meeting was held in the 
Newark Chamber of Commerce for the 
purpose of discussing problems of agents. 





MADE SPECIAL AGENT 

Edward A. Greenhalgh has been made 
special agent for the Providence Wash- 
ington, with headquarters in Albany. Mr. 
Greenhalgh has had considerable experi- 
ence in the home office and the field 
which qualifies him for the position he 
has just accepted. 








BOSTON 
OLD COLONY INSURANCE COMPANY 


ST... billy 


Steet, 


AND STILL THE 
LETTERS COME! 


When people rise up of their own volition and call a 
thing good, it usually is. The increasing number of letters 


we receive from our agents commenting favorably upon 
the results they get out of our monthly business-building 
magazine, THE ACCELERATOR, clearly shows the periodi- 
cal’s worth to progressive local agents. Its pages are 
devoid of fluffy superlatives about our companies, but 
they do contain unusual business helps that result in 


increased premium income. 


If you would like to see for yourself some of the unusual 
and effective helps that our agents receive in the pages 
of THE ACCELERATOR, write to our Advertising Depart- 
ment for a sample copy and further helpful information 
about our companies. A request for a copy will bring 
it to you on the wings of the next mail. 


Boston, 


INSURANCE COMPANY 


ee rere T 
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Jersey Specials See 
Clown’s Life in Circus 


ROBT. (BOB) SHERWOOD SPEAKS 





Tenth Anniversary Program Announced; 
Gov. Larson and Commissioner 
Smith Among the Speakers 





The life of a clown with slides was 
shown to the members of the New Jer- 
sey Special Agents’ Association at their 
dinner-meeting held this week at the 
Elks’ Clubhouse, Newark, by Robert 


(Bob) Sherwood, who spent twenty-five 
years in that capacity with P. T. Bar- 
num’s circus. . 

receding the dinner the tenth anni- 
versary committee, consisting of G. E. 
Stecher, chairman; W. V. A. Keeler, J. 
U. Dixon, Fred Ackerman and Charles 
H. Ebbets, held a meeting and completed 
the program for the event which will be 
held in the Elks’ Clubhouse, Newark, on 
Monday, May 13. The program as out- 
lined by the committee is as follows: 
Singing of America by the guests; ad- 
dress of welcome by President S. R. 
Howard; history of organization, Caleb 
G. Baxter; addresses by Governor Mor- 
gan Larson and Frank H. Smith, Com- 
missioner of Banking and Insurance of 
New Jersey. The principal speaker of 
the evening will be the Rev. Dr. S. 
Parkes Cadinan. 

During the evening an elaborate mu- 
sical program will be rendered by prom- 
inent artists and a number of selections 
will be rendered by Alexander Berne, on 
the organ, Mr. Berne being the official 
organist of the Elks’ Club. Chauncey S. 
S. Miller, publicity director of the N. B. 
& M., will be toastmaster. 


Prominent Insurance Officials to Attend 


Invitations will be extended to the 
president and vice-presidents of the va- 
rious companies in New York, New Jer- 
sey and Philadelphia and in addition ‘to 
the members of the Field Club of Pitts- 
burgh, Harrisburg Field Club, Philadel- 
phia Field Club, South Jersey Field Club, 
Albany Field Club and the New York 
Suburban Field Club. 

In addition there will be a number of 
invitations extended to other insurance 
officials that are connected with general 
field work of the special agents and gen- 
eral agents. 

It was also announced that the follow- 
ing had been elected members of the 
organization: W. A. Olesen, special 
agent for the Factory Insurance Asso- 
ciation; George Turner, special agent for 
the Importers & Exporters; W. N. Sig- 
gins, special agent for the Continental 
group and William J..Gluf, special agent 
for the National Liberty. 

Another announcement made was that 
of the resignation of Charles N. Hager, 
who covered the southern New Jersey 
field for sometime for the Great Ameri- 
can, but who has been transferred ‘to 
the home office of the company as su- 
perintendent of the sprinkler risk de- 
partment. Due to the fact that the tenth 
anniversary of the organization is to be 
celebrated in May, the month that ‘the 
annual elecion of officers is usually held, 
it has, been decided. that the annual meet- 
ing, of the organization will be held on 
Monday, April 8, when the election of 
officers will take place. 


Big Bill 
(continued from Page 15) 
Mrs. Grace C. Bevan is the 





literature. 
librarian. 

The Fire Underwriters Association of 
the Northwest has a fine library in 
charge of Edith Whetmore. 

The Prudential has a circulating li- 
brary of 20,000 volumes in charge of a 
man, Frederick B. Walrath. 

Grace W. Morse is the Equitable So- 
ciety’s librarian. The library is particu- 
larly strong on the older volumes. 

The neat little library of the Fidelity 
Mutual is in charge of Miss Elsie Ullrich 


who is secretary of Frank H. Sykes, 
who also holds the title of librarian 
among his other titles. 

* * * 


The Inner Circle Dinner 

A number of insurance men as well as 
bankers who are also insurance men, 
were at the brilliant dinner in the Hotel 
Astor Saturday night of The Inner Cir- 
cle, an organization of newspaper men 
covering politics which really succeeded 
the old Amen Corner. Nearly every 
public man of importance in this end 
of the state attended, although the most 
prominent knew they were ito be grilled 
in the stage show. Governor Franklin 
D. Roosevelt, who is vice-president of 
the Fidelity & Deposit, had a big chair 
of his own at one table; Al Smith was 
at another; “Jimmie” Walker at a third. 
James J. Hoey and his partner, Bennett 
Ellison, insurance agents, were two 
prominent members of the fraternity 
there. “Jim” Hoey seemed 'to know about 
three-quarters of the gathering. An 
amazing acquaintance! 

Charles D. Hilles,s New York State 
manager of the Employers’ Liability, and 
one of Hoover’s chief advisers, held a 
constant reception at his table. Max 
Hancel of the Travelers took an especial 
interest in the show because Edward B. 
Kelly, star of the performance and writer 
of most of the lyrics, is one of his busi- 
ness associates. Louis Reichert of the 
Travelers was another insurance man 
enjoying the show. 

No big banquet is complete without the 
presence of the three departmental mus- 
keteers, James A. Beha, Jesse S. Phil- 
lips and Albert Conway. They were at 
different tables. Robert Adamson, chair- 
man of the board of the Cosmopolitan 
Fire; and C. Stanley Mitchell, chairman 
of the board of the Bank of the United 
States, and interested in the Consolidat- 
ed Indemnity, were busy shaking hands 
as they knew lots of people. H. J. Mc- 
Cooey of the F. & D., son of John Mc- 
Cooey, Democratic boss of Brooklyn, 
and Joe Higgins, a broker and a lieuten- 
ant in politics of “Jim” Hoey, were two 
other diners I met. 

Another man there who interested me 
was Richard W. Lawrence, Republican 
leader of the Bronx and president of 
the Republican Club. One source of my 
interest is the fact that he reads The 
Eastern Underwriter every week. I asked 


him why he subscribed. His answer was: 


“It is the best way I know for keeping 
track of what is going on in the insur- 
ance business. When the paper reaches 
my office on Friday morning I have a 
nice visit with the insurance fraternity, 
learning what my friends and others in 
insurance are doing.” 





COMPLETE FIRE STUDY COURSE 


Ten employes of the Aetna (Fire) have 
just completed ithe course of study on 
fire insurance and allied lines given by 
this century old Hartford company. The 
course includes an exacting examination 
of the fire insurance policy contract, 
along with the various forms and clauses 
pertaining to it. In addition, buSiness in- 
terruption, profits and commissions, rents 
and rental value, leasehold interest and 
the advisory rule book are given close 
study. The average mark for the courses 
was .864, indicating the hard work done 
by the students in a course which is 
rigid and exacting in its requirements. 
The men just graduated are: Harold J. 
Carson, N. W. Ellis, E. C. Goodwin, E. 
B. Inman, H. A. Ruger, R. S. Smith, H. 
C. Tate, H. P. Thoren, E. C. Waterhouse 
and C. S. Whitham. 





YORKSHIRE CONFERENCE 


Field men of Yorkshire and its affili- 
ated companies are holding their annual 
conference in New York this week with 
members of home office staff. Manager 
Ernest B. Boyd gave a reception for the 
men at his home on Tuesday afternoon, 
followed in the evening by a theatre 
party. Business conferences were held 
mornings and afternoons at the com- 
pany’s offices downtown. 


AWARDS SERVICE MEDALS 


National Liberty Recognizes 1,480 Agents 
Who Have Been With Company for 
Ten Years Or Longer 

The National Liberty has 1,480 agents 
who have represented the company ten 
Or more years. Awards of service med- 
als have just been completed by the 
company, which sought to recognize ithe 
long connection it has held with its 
agents the country over. Men who have 
served as agents for ten years were 
awarded bronze mounted gold medals 
while those who had been associated for 
15 or 20 years received the medal with 
a platinum star for each additional five 
years. Beginning with the 25 year men 
solid gold medals were awarded mount- 
ing a diamond for each additional five 
years’ connection. 

Classification of the awards revealed 
that there were more 15 year men than 
10 year and almost as many who had 
been connected with the company for 
twenty years. All told 1,231 platinum 
stars were awarded and 248 diamonds, 
there being 232 agents who had served 
for 25 or more years. W. F. Stirling 
of Charlotte, Mich. who became an 
agent in 1874, shares the honor of pos- 
sessing five diamonds with Henry Clute 
of Schenectady, N. Y., who began to 
represent the company in 1878. There 
are, however, seven agents of 45 years’ 
standing who will soon enter the 50 year 
class. 

Charles H. Coates, vice-president of 
the company, heads the list of execu- 
tives. Mr. Coates became associated 
with the company 29 years ago in its 
western department and in another year 
will add a diamond to his gold medal. 


AUTO THEFTS DECLINE 

Automobile thefts have declined in 
Baltimore so far this year, according to 
reports from the police there. There 
were 188 cars reported stolen of which 
175 have been recovered and restored to 
their owners. In the same period of 
1928 the thefts were 484 and 466 recove- 
ries. 











APPROVE STOCK SPLIT 
Stockholders of the Bankers & Ship- 
pers this week approved the proposition 
to cut the par value of the capital stock 
from $100 a share to $25 a share and by 
this to increase the total number of 
shares from 10,000 to 40,000. 
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TOO LATE TO INCREASE THEIR INSURANCE— 


When the Firemen Arrive! 


BX 


HIS country is enjoying the greatest prosperity that it 
has ever known. People are spending money in a way 
that would amaze and alarm their forefathers. 


Over a half a million electric refrigerators and millions 
of new radio sets were bought last year; while hundreds of 
millions of dollars were devoted to the purchase of new 
furniture and household appliances. 


What Does this Mean to You in the 
INSURANCE BUSINESS? 


That each one of your fire policyholders is likely to 
have property of greater value in his home at the beginning 
of this year than he had at the beginning of 1928. Not 
only such obvious additions as new furniture, a new radio, 
a new electric refrigerator; but also less conspicuous things 
such as new kitchen equipment, new linens, new rugs, new 
silverware and new clothes. 


But—most of these people have the same amount of 
fire insurance on their household possessions today that 
they had last year, the year before, and in many cases five 
years before. 

They would quickly learn this deficiency if the firemen 
paid them a hurried visit. But it would be much more 
satisfactory all around, if you were the one to point it out 
to them. 


Bring your fire policyholders’ protection up to date. 
And if they own their own homes call their attention to the 
valuable protection and the low cost of Rental Value in- 
surance at the same time. 


—Cj—-+ 


THE TRAVELERS 


THE TRAVELERS INSURANCE COMPANY 
THE TRAVELERS INDEMNITY COMPANY 
THE TRAVELERS FIRE INSURANCE COMPANY 


HARTFORD, CONNECTICUT 
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Gnternational JGnsurance Larasites 


By CARL TH. 


L. S. Nelken is a German safety engineer 
who is also a writer of books either hav- 
ing to do with safety engineering, arson 
or correlated insurance subjects. Now 
he has written a new book which has 
attracted attention not only in Germany, 
but throughout the Continent because it 
has to do with the operations of inter- 
national crooks. In other 
words, the parasites of insurance. The 
new book is called “Crime and Insur- 
ance.” It is published by the Associa- 
of Public Fire Insurance Institu- 
tions in Germany and a copy of it is now 
in the library of the Insurance Society at 
100 William street, New York. 

The book contains material from the 
secret files of insurance companies and 
cases which have never before been 
known to the authorities. One reason 
for this was that in some of the cases 
the criminals withdrew their claims or 
the evidence was not strong enough to 
reach a public prosecutor. 

The book is of educational value as 
well as exciting. Mr. Nelken asserts 
that there are today numerous criminals 
traveling from city to city in Europe, 
preying upon insurance companies, not 
only making a living thereby, but also 
large fortunes. According to Nelken 
the international crook will have a fire 
in his residence, later will rent a store 
and have another fire. The next mis- 
hap is an accident. Later burglars will 
carry away the contents of a store which 
he rents. His next move is to another 
city. He will then be heard from with 
a tourist floater loss. A woman posing 
as his wife loses a valuable necklace, the 


insurance 


tion 


ENDEMANN 


same being lost two, three or four times, 
always being insured in a different com- 
pany. When the claims of the wife are 
exhausted, mythical aunts, daughters, 
girl friends, secretaries, etc., have bur- 
glary losses. 

These crooks move from city to city, 
and it is very difficult to match them 
when it comes to audacity. When com- 
panies refuse to pay claims they fre- 
quently sue, sometimes winning out in 
court. 

One of the interesting stories has to 
do with the celebration of a mayor’s 
birthday. The town assembly was hard 
pressed what to do to celebrate the 
event. They finally decided to set ithe 
mayor's ‘house on fire as it was‘'an old 
building and insured for a high amount. 
This was calculated to give the town a 
lot of excitement and at the same time 
the mayor would profit by the fire. 

After discussing this plan from all an- 
gles, it was accepted, and the support 
of the town porter was won by the pay- 
ment of a few dollars. He started the 
fire. On a Sunday morning while the 
church bells were chiming, large flames 
suddenly broke through the roof of the 
mayor’s house. An alarm was put in, 
and the fire brigade came punctually to 
the scene, but not to try to extinguish 
the fire. On the contrary, they broke in 
all the walls so that the flames had easy 
access to all rooms. When the day was 
nearing its end nothing was left of the 
mayor’s house but a heap of debris. 

So far so good, but now the aldermen 
were sorry they had promised the nor- 
ter $3 and thought that $1 was sufficient. 
The porter, finding himself cheated out 
of $2, at once wrote a letter to the man- 
ager of the insurance company, which in 
turn drew up an indictment to the pub- 


lic prosecutor. It happened, however, 
that just at that time the general man- 
ager of the company visited the little 
town. After discussisg the matter 
thoroughly with the local manager it 
was agreed that the indictment should 
not be put in, but, on the contrary, the 
loss should be paid in order to “pro- 
mote” business in that neighborhood. 
This was not an old line company, but 
one of the post-war mushrooms, which 
not long afterwards was dissolved. 


Marine Insurance Case 

Another interesting case had to do 
with marine insurance. 

It was a new firm, nobody knew much 
about the people, but there was the 
business, on a large scale apparently, so 
the agent wrote an open cover. The first 
declaration of goods to be delivered 
were of electrical supplies. Destination: 
Georgian Republic, with transshipment 
at Constantinople. The shipment was 
supposed to contain material for the 
construction of a wireless station. In- 
sured amount £27,500. This amount at- 
tracted the attention of the manager of 
the leading insurance compasy (not the 
agent!) and he could not explain to him- 
self, how forty-three cases could contain 
material of such value. He therefore in- 
structed the claim agent at Constanti- 
nople to look out for the shipment on 
arrival, to take the merchandise over on 
board the steamer and to supervise its 
transportation to the bonded warehouses. 
This measure evidently disturbed the 
plans of the shippers considerably. The 
consignee did not show up and could not 
be located by the bank. In the mean- 
time, the manager of the shipper had 
heen in Constantinople, without getting 
into touch with the bank and pretend- 
ins to trv to sell the goods. The “origi- 
nal” contract of sale to the party in 
Georgia came into the picture only sev- 
eral months later and most likely was 
forged. It seems doubtful. whether 
negotiations regarding sale to another 


party were made. The negotiations prob- 
ably were of quite different nature. 

After a few months the forty-three 
cases were to be returned to the coun- 
try of origin and were declared against 
the open cover with a value of £24,000, 
the agent still did not suspect anything, 
on the contrary asked the insured 
whether this valuation was sufficient. 
Against all local custom, the goods were 
not to be delivered to the steamship 
company on shore, but were to be 
brought alongside steamer by “Mahone” 
(lighter). One evening, it was almost 
dark, the deal was to be put over. The 
current, it was said, carried the lighter 
against a buoy, and thus it sank. The 
agents of the shipper did not bother 
about the accident, made any investiga- 
tion impossible through passive resis- 
tance, and gave notice of abandon. Now 
the £24,000 could be claimed. But here 
they had made their plan without con- 
sidering underwriters. The excellent 
claim agents at Constantinople had been 
watching the situation, and when it be- 
came known that the consignee had the 
documents sent to himself instead of 
calling for them, that also the buyer of 
the goods could not be located, and that 
shipper and consignee did not help to lo- 
cate them, their suspicion had been 
aroused to such an extent that they 
were expecting “something to happen” 
at any minute. They even hired a tug, 
which had steam up and which now at 
once came into action. 

Salvage 
But the shippers had made another 


(Continued on Page 39) 





DROP STATE-INSUROR BILL 
The Indiana bill, recently introduced 
into the state legislature, providing an 


emergency appropriation for the use of 
the state to carry its own insurance on 
state institutions and property has been 
withdrawn. 
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Fire Reinsurance 


SKANDINAVIA | 


INSURANCE COMPANY 
OF COPENHAGEN 


UNITED STATES BRANCH 


Statement January 1, 1929 


Premium Reserve , ; : 
Reserve for Unpaid Losses , 
| All Other Liabilities ‘ ; 
NET SURPLUS ; : : ; 
TOTAL ASSETS . ; : 
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$ 984,726.38 


180,739.23 
60,000.00 
002,131.75 








SUMNER BALLARD, UNITED STATES MANAGER 
80 John Street, New York 


$2,227,597. 36 
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MARINE & AUTOMOBILE DEPARTMENT 











Underwriters Deny 
McCormack Charges 


RATE LEVEL NOT EXORBITANT 





Federal Marine Insurance Would Be A 
Subsidy, With Taxpayers Making 
Up Underwriting Losses 





Marine insurance underwriters are in 
doubt whether to laugh or be indignant 
over the statement made last week in the 
public press: by the shipping man, E. 
J. McCormack, to the effect that the 
rates charged on Shipping Board ves- 
sels are exorbitantly high and that Con- 
gress should conduct another investiga- 
tion into the whole subject of marine 
underwriting in this country. Marine 
men who reflected indignation at. the 
wild attack on their business believe Mr. 
McCormack spoke out of turn and with- 
out giving any real attention to the ma- 
rine insurance and shipping statistics, 
which are at his disposal. Other un- 
derwriters say the allegations of Mr. 
McCormack are so palpably ridiculous to 
all those who are connected in any way 
with marine insurance that they are not 
worth being considered seriously. 

Mr. McCormack, as a member of the 
insurance committee appointed at the re- 
cent merchant marine conference, has 
access to all the real facts, according to 
William D. Winter, vice-president of the 
Atlantic Mutual, who is also on the same 
committee. Mr. Winter said the state- 
ments issued by the shipping man are 
in direct contradiction to the data on 
hand and can not be concurred in by 
marine insurance interests. 

A report on the findings of the insur- 
ance committee, delegated to studv the 
comparative costs of insurance for Ship- 
ping Board vessels and foreign vessels 
over identical routes, is ready for sub- 
mission at the next meeting of the mer- 
chant marine committee. This report is 
said to contain ample proof that Ameri- 
can marine underwriters are not charg- 
ing rates on Shipping Board vessels out 
of fair proportion to the hazards involv- 
ed. But its details will not be made 
public until the marine conference meets 
in Washington, and as yet no date has 
been set. 

Hoover Opposed to Federal Competition 

Judging from the addresses made in 
the past by President Hoover, he is a 
Staunch opponent of Government in bus- 
Mess as a competitor to private enter- 
Prise. He made his position clear, in 
fact, in his inaugural talk, in which he 
me out against interference by the 
wovernment with the fair progress of 
the public utility business. Many Am- 
‘rican ship owners and operators are in- 
clined toward Government operation of 
a marine insurance fund to cover pri- 
vately owned vessels. 

It is not.likely that such a step will 
he sanctioned by the present administra- 
tion. But if it were, what would be the 
tonse<iuences? In the first place, a Gov- 
‘tnment marine insurance department, in 
order to satisfy those who complain of 
"resent private company rates, would 
have to quote rates that are below those 
*t which the private companies can do 
business, The latter companies would 
Not attempt to compete with the Gov- 
“nment, withdrawing from this field bv 
“rtue of good sense -in not trving to 
-” the Government down the rate 
Seale: 

The Federal. fund would surely ‘lose 
monev upon its operations becamse it 
Scrificed profits in order to aid the 
American merchant marine, and would 
seek an appropriation from Congress to 
Over its deficit. That appropriation. 


m the final instance. is the contribution | 


of the taxpayers of the country, including 
© marine underwriters. and the as- 


sureds affected by the insurance fund. 

A glance at the marine insurance pre- 
miums and losses of the companies re- 
porting to the New York State Insur- 
ance Department, as published in last 
week’s issue of The Eastern Underwrit- 
er, shows loss ratios ranging from 50% 
to well over 90% of the net premiums 
received. These figures do not include 
expenses, such as commissions to un- 
derwriting agents and brokers, expenses 
of adjustments and home office charges. 
After these have been added to the 
amounts actually paid out in the settle- 
ment of claims, those who contend that 
the marine insurance business in this 
country, faced as it is by competition 
from London and the European con- 
tinent, is getting away with excess prof- 
its and conspiring to charge assureds ex- 
orbitant rates, have given little study 
to the present and past_ history of the 
business. 





REPORT ON MARINE TAXES 





Conway Says Figures Are Not Ready 
Yet, But the Reductions Are Ex- 
pected in 1928 Receipts 
Although the first year’s-returns un- 
der the New York marine underwriting 
profit basis (section 169-a New York 
Insurance Law) were received during 
July, 1928, they were susceptible of con- 
siderable modification upon audit by the 
New York Insurance Department, says 
Superintendent Albert Conway in his re- 

port to the legislature. 

Without doubt the change will result 
in a substantial loss in the state’s rev- 
enue for 1928, but it was believed, when 
this legislation was enacted, that the 
distinct advantages anticipated for the 
American merchant marine and domes- 
tic marine underwriters would more than 
offset the disadvantages of loss in rev- 
enue. The State of New Jersey enacted 
similar legislation during 1928. Penn- 
sylvania, Connecticut and the District of 
Columbia already tax marine business on 
this basis. 





PROMOTE G. W. McINDOE 

G. W. McIndoe, one of the best known 
marine underwriters on Beaver street 
and for many years with Talbot, Bird 
& Co., was last week elected marine 
secretary of the Universal, which is op- 
erated by that office; F Bowen, of 
the same organization, was elected auto- 
mobile secretary. 





The following new directors have been 
added to the board of the British Colo- 
nial Fire Insurance Co. it has been an- 
nounced by Theodore Meunier, president 
and managing director; A. T. Tamblyn, 
president Lincoln Fire of New York, and 
Walter L. Maillot and G. M. Thomas, 
vice-presidents of the Fire Association 
of Philadelphia. . 


LEVIATHAN SALE REACTIONS 





British Feel Private Ownership of Ships 
Will Aid Markets; Will Watch 
Re-insurance 
The news of the sale of United States 
Shipping Board vessels has caused con- 
siderable comment in foreign marine in- 
surance circles. The Liverpool Journal 
of Commerce writes thus on the subject: 


“The announcement that the Leviathan 
and twelve other vessels owned by the 
United States Shipping Board are to be 
sold to Messrs. Paul W. Chapman, Inc., 
is excellent news for underwriters, while 
the further announcement that 253 oth- 
er vessels of the Board’s laid up fleet 
are about to be offered for sale to private 
owners is even better. This means that a 
certain amount of tonnage, hitherto un- 
insured or covered either in Syndicate A 
or in the Board’s own insurance office, 
will be coming into the open market, 
and it matters little whether this ton- 
nage is insured in the States or else- 
where, so long as it is insured 

“One point arises to which underwriters 
would be well advised to give attention. 
Even before the Washington House 
Committee heard evidence, it was known 
that the Shipping Board tonnage was 
not considered a good risk by under- 
writers. During the inquiry it transpired 
that American underwriters experienced 
their greatest losses in connection with 
these vessels, and so it is to be expected 
that when they come into the open mar- 
ket thev will not be. popular except at 
verv high rates. 

“Anv vessel can be made profitable as 
an wnderwriting proposition if only the 
right rate can be obtained, but even 
if the original underwriters can obtain 
adequate rates on the ex-Shipping Board 
vessels, it is by no means certain that 
their re-insurers will be equally fortunate. 
If, for instance, they have treaties which 
enable them to declare hull risks at scale 
rates, or at the original rates less extra 
discount, they will be able to shoot these 
risks at an advantage to themselves, and 
a corresponding disadvantage to their 
re-insurers. If, therefore, there arises 
a question of effecting treaties which 
provide for certain classes of tonnage 
at scale rates, or with extra discount, 
it might be well to stipulate that they 
do not apply to ex-Shipping Board ves- 
sels unless specially approved by the re- 
insurers.” 





LONDON INSTITUTE ELECTS 





G. C. Sharman and H. T. R. Ross Made 
Chairman and Deputy Chairman of 
Technical-Cl Committee 

London, Feb. 28—It was recently an- 
nounced that G. C. Sharman, underwriter 
of the London & Provincial Marine & 
General Insurance Co., and H. T. Russell 
Ross, underwriter of the Ocean Marine, 
have been unanimously re-elected chair- 
man and deputy chairman, respectively, 
of the technical and clauses committee 
of the Institute of London Underwriters 
for the current year. 

The Journal of Commerce of Liverpool, 
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AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $6,034,982.98 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $9,771,118.88 
Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,363,929.39 
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in commenting upon the election, says: 
“Since Mr. Sharman succeeded E. T. 
Nicholls as chairman of this committee he 
has proved himself exceedingly well qual- 
ified to carry on the work which Mr. 
Nicholls inaugurated so efficiently. <A 
technician of high quality, and one well 
acquainted with the practical side of the 
business, Mr. Sharman has been respon- 
sible for some of the best clauses drafted 
in recent years, and the very involved 
‘freight collision clause’ is proof of how 
adequately he can deal with a complex 
subject. Mr. Ross, his first lieutenant, is 
also a highly qualified technician, and 
one who can deal with the difficult sub- 
ject of marine insurance clauses admira- 
bly. It is understood that the committee 
has some important work in hand for the 
present year, and here again it is a mat- 
ter for satisfaction that the chairman and 
his deputy should remain to see the end 


of work begun during their period of 
office.” 





. 
Insurance Parasites 
(Continued from Page 38) 

mistake, a technical one in their plan. 
They had forgotten, that cases and elec- 
trical bulbs generally float. When the 
lighter sank, four cases could be saved 
without being damaged to any consid- 
erable extent. Altogether thirty-four 
cases were salvaged, whereas there was 
no trace of the other nine. Apparently, 
they had not been in the lighter at all. 
The claim agents took good care to have 
all cases inspected at once and had the 
result certified by the authorities. 

It appeared that the contents of the 
cases was old government material, dis- 
carded after the world war. Most of the 
bulbs had been marked useless. The 
transformers were obsolete, the cables 
mended and the screws had been used 
before. Prices as per “invoice” were 
about seven times the new value. The 
actual cash value of the thirty-four cases 
was only £250. The manager of the 
shipper disappeared, the firm went into 
bankruptcy, and it appeared that this 
“claim” against the insurance companies, 
was the only asset. Not enough, half 
a dozen parties now turned up, showing 
that ownership in the goods had been 
ceded to them as security. ‘The watch- 
fulness of the manager of the leading 
insurance company had saved the under- 
writers £27,500. 

Dynamite Explodes 

Mr. Nelken then gives a vivid account 
of the -tragedy of December 11, 1875, 
when a case with dynamite, destined to 
sink the “Mosel” on the high seas, ex- 
ploded on the pier at Bremerhaven 
literally tearing to pieces dozens of peo- 
ple. One Thomas had intended to sink 
the steamer to cash in on some fictitious 
and grossly over-insured shipments of 
merchandise; which were to be loaded at 
Southampton, where he was going to 
leave the steamer after setting the clock- 
work which was going to touch off the 
explosive when the steamer was well out 
on her way to the United States. This 
case gave a clue to the mysterious dis- 
appearance of another steamer on her 
way from England to this country. The 
Isman liner “City of Boston” had van- 
ished four years prior to the “Mosel” 
catastrophe, and never a trace was found 
of her, although the “City of Boston” 
was plying on such an important lane 
as at that time between Liverpool and 
Boston. It was then assumed that she 
had been the victim of a similar but 
more successful plot to defraud. the in- 
surance companies, as no doubt the 
enormous charge of explosive, if it had 
actually exploded in the hold of the ship, 
would have torn the “Mosel” into small 
pieces and no trace would have been 
found of her either. : 

More ships have disappeared since, and 
maybe some were lost in a. similar -way. 
These cases, more than the compara- 
tively harmless fire insurance cases 
show that the insurance parasite does 
not hesitate to commit wholesale mur- 
der if it is. necessary to accomplish his 
designs. 
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Three Appointments 
In Public Indemnity 


ARCHAMBAULT FOR COAST POST 





O. H. Linn Is Home Office Surety Su- 
perintendent; W. E. Clark to Handle 
Accident and Health 


Three definite Public Indemnity ap- 
pointments were announced this week 
being G. A. Archambault as Pacific 
Coast manager of ithe company with 
headquarters in San Francisco; O. H. 


Linn in charge of the home office fidel- 
ity and surety department, and Wilbert 
E. Clark, in charge of the home office 
accident and health department, as well 
as agency department activity. The 
automobile casualty lines of the Public 
Indemnity will be handled jointly with 
the Public Fire, H. W. Allen, secretary 
of the fire company, being in charge. 
Respective Careers of New Men 

Mr. Archambault has just resigned 
from the Independence Indemnity, hav- 
ing been its resident secretary in San 
Francisco. At the time of his resigna- 
tion he expressed his personal regret at 
the severance of official relations with 
the company but explained that during 
practically the whole of his business life 
he has been associated with Andrew L. 
Johnston, vice-president and _ general 
manager of the Public Indemnity, who 
was formerly with the Independence, and 
that he felt impelled to maintain that 
unbroken association. 

Mr. Linn resigns as secretary of the 
Metropolitan Casualty in charge of its 
surety department to take up his new 
post with the Public Indemnity. He has 
been with the Metropolitan for the past 
several years and before his recent pro- 
motion to secretary of the company, he 
was departmental manager in charge of 
surety underwriting. 

Mr. Clark has been in the business 
since 1908, having started wtih the Aetna 
Life & Affiliated Companies where he 
stayed for twelve years. While there 
he was for seven years assistant to the 
late Walter C. Saxon, vice-president of 
the Aetna Affiliated Companies. His 
next post was with the Norwich Union 
and Phoenix Indemnity and when these 
companies went under separate control. 
Mr. Clark became assistant secretary of 
the Phoenix. Following his resignation 
from this company, Mr. Clark joined the 
United States Casualty where he has 
been in the agency department at the 
home office as well as in charge of the 
accident and -health department in the 
absence of its manager. 





A. A. A. FEATURED IN ARTICLE 

The American Automobile Association 
with 1063 affiliated motor clubs, has been 
consistently opposed to compulsory lia- 
bility insurance since it was founded in 
1902. The “Hartford Agent” for this 
month carries an interesting article by 
Owen B. Augspurger, chairman of the 
A. A. A. compulsory automobile liability 
insurance committee, setting forth the 
position of the A. A. A. with respect to 
safety responsibility. The proposed 
Safety-Responsibility bill urged by the 
A. A. A. is described in this article. 


Citizens Fraudulent 
Claim Committee Quits 


MEETING TO DISBAND MARCH 21 


No Longer Need for Its Activities Be- 
cause Functions of Others Make 


It Overlap 


At a meeting to be held at 80 Maiden 
Lane of March 21 the Citizens Commit- 
tee Against Fraudulent Claims of this 
city will be disbanded. 

When the Citizens Committee Against 
Fraudulent Claims was organized it was 
the belief of its members that a move- 
ment with the proposed purposes would 
help to arouse and sustain public opinion, 
promote activities and secure action 
along certain lines then indicated. 

Since the formation of the committee 
members of the judiciary, prosecuting of- 
ficials, associations of the bar, medical 
societies and various public organizations 
have functioned to the extent that the 
need for the continuance of the com- 
mittee as it has been constituted no 
longer seems necessary. 

Insurance Men on Committee 


The insurance men on the executive 
committee included Albert W. Whitney, 
manager of the National Bureau of Cas- 
ualty & Surety Underwriters; W. A. 
Earl, general attorney of the Hartford 
Accident & Indemnity; William Butler, 
general counsel United States Casualty; 
C. R. Wilder, vice-president Liberty Mu- 
tual; James A. Nooney, general attorney, 
General Accident; and Ray Caverly, 
managing attorney, Globe Indemnity. 

On the advisory council were Harold 
A. Ley, president of the Life Extension 
Institute; J. J. Meador, vice-president 
United States Casualty; W. Eugene 
Roesch and Clarence Axman, insurance 
newspaper men; Lamar Hill, counsel, 
America Fore; John W. Davis, Lawrence 
B. Elliman, Lee J. Eastman, H. Snow- 
den Marshall, Rev. Christian F. Reisner, 
Lawrence B. Elliman and other promi- 
nent New Yorkers. 

Robert Appleton is chairman of ‘the 
main committee; John M. Gibbons, 
chairman of the executive committee, 
and Edmund J. Moore, secretary. 











E. C. LUNT ACTIVITY 





To Be Speaker at Pennsylvania Insur- 
ance Days; Also Writing Article 
for Pittsburgh C. of C. 

Edward C. Lunt, vice-president, Great 
American Indemnity, has accepted the 
invitation of the Pennsylvania Insurance 
Days committee to be one of the speak- 
ers at the forthcoming gathering in Al- 
lentown, Pa., on May 21 to 23. 

Mr. Lunt is also contributing an ar- 
ticle to the special insurance edition of 
the Pittsburgh Chamber of Commerce 
magazine which comes out in April. His 
subject is to be: “Surety Bonds Safe- 
guard Business.” 





PURCHASING DETROIT LIFE 


The Insurance Securities Corporation, 
the holding company for the Union In- 
demnity group, is purchasing the Detroit 
Life this week. 


Aetna’s Installment Plan For 
Paying Automobile Premiums 


The Aetna Life this week announced 
an instalment plan for the payment of 


automobile premiums. It applies to all 
automobile coverages provided liability 
insurance is one of those included. It 
keeps the handling charge necessitated 


by the premium being paid in instalments 
down to the minimum; premiums on the 
instalment plan will be remitted to super- 
vising offices by agents or brokers in ac- 
cordance with ‘the company’s regular col- 
lection fees; there is also a maximum 
premium payment provision. 


The announcement follcws: 


To Agents and Brokers: 

e present herewith the Aetna plan for 
Payment of automobile insurance premiums in 
instalments. We are led to provide these fa- 
cilities for our branch offices and general agen- 
cies and for the agents and brokers doing 
business with us through them by our con- 
stant desire to equip the field forces offering 
Aetna insurance to the public with all possible 
means of procuring their full share of insur- 
ance business. 

That the opportunity to make purchases 
through instalment payments makes a real ap- 
peal to a considerable part of the American 
public is evidenced by the rapid growth of the 
instalment system from small beginnings and 
its constant extension into new fields of both 
necessaries and luxuries. In many lines of busi- 
ness, sales have been greatly stimulated by the 
instalment system opening up new fields of dis- 
tribution. 

It is with the thought of enabling agents and 
brokers doing business with us to open up new 
fields for automobile insurance that we have 
developed and now offer the Aetna plan of in- 
stalment payments for such business. 

In determining the nature of this plan and 
the terms of its application, we have been actu- 
ated by our unvarying policy of offering Aetna 
insurance to the public on terms of the widest 
range and of the largest possible liberality con- 
sistent with sound underwriting, and of enabling 
our field forces to sell our insurance under con- 
ditions of perfect fairness both to them and to 
us. 

We have, therefore, made the plan applicable 
to all automobile coverages provided liability in- 
surance is one of those included; we have kept 
the handling charge necessitated by the premium 
being paid in instalments down to the minimum; 
and we have provided for an equitable division 
of this surcharge between our branch offices and 
general agencies and their soliciting agents, who 
share the extra expense due to the collection of 
premiums and handling of business written on 
an intalmient basis. . 


Opens New Fields 


While we are firmly of the belief that the 
automobile business now upon our books will 
continue upon the present annual basis of pay- 
ment, ‘and that expansion of the annual pay- 
ment business will continue in the future as 


in the past, we are hopeful that giving our 
field forces the facilities of an instalment meth. 
dd of payment will open new fields of expan 
sion, greatly increasing the number of automo 
bile owners properly and fully protected by 
Aetna insurance. 

There is no question in our minds that an 
instalment plan will attract new assured, will 
enable many owners to purchase more adequate 
protection through higher liability and property 
damage limits and deductible collision coverage, 
and that those who purchase automobile insur. 
ance on a partial payment basis will be better 
enabled to provide for proper insurance pro- 
tection while they are paying for their cars. 

If our expectations are realized, the increas. 
ing percentage of automobile owners carrying 
automobile liability insurance should greatly 
lessen the demand for compulory automobile in- 
sursnce by rereving all excuse for such insur. 
ance. Such an outcome is greatly to be desired 
as insurance should not be compulsory. 7 
eral protection against insurable hazards should 
be voluntarily purchased, and insurance carriers 
and their field, forces should induce voluntary 
purchase on the largest possible scale by offering 
the public adequate insurance: protection om the 
most liberal terms practicable. 

We earnestly request the cordial co-operation 
of our entire field organization in getting the 
best possible results from the use of the Aetna 
instalment payment plan, details of which are 
set forth in the following outline: 


Details of the Plan 


Automobile insurance premiums for policies 
written on an annual basis may be paid as here 
tofore, or in the following manner: 

In consecutive monthly instalment of equa 
amounts in accordance with the following table, 
the first instalment being due on the effective 
date of the policy. 

Premiums $20 or less—Two equal ‘monthly 
pavments. 

Premiums $20.01 to $30.00—Three equi 
monthly payments. 

Premiums $30.01 and over—Four equal month 
ly payments. 

Forms of Coverage to Which Plan 

Applies 

The instalment payment plan may be applied 
to ALL automobile coverages issued in connec 
tion with any automobile policy which include 
automobile liability insurance. 


Handling Charge 


A charge of 25 cents will be added to eat 
instalment, including the first instalment. The 
total handling charge for a premium payable 
in two instalments will thus be 50 cents; for 
ene payable in three instalments, 75 cents; 4 
for one payable in four instalments, $1. Tht 
producer will retain 50% of each handling 
charge for the collecting and handling of th 
payments, 


Reducing Number of Payments 


As respects premiums qualifying for three o 
four monthly payments. it will be optional with 
the assured to pay such premiums in a smaller 
number of payments, if so desired, provided 


(Continued on Page 44) 
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Mooney Sees Laxity In 
Naming Gen’. Agents 


KEEN COMPETITION THE CAUSE 
Aetna Life Official Embraces Production 
Problems in Society Lecture; His 
View of Accommodation Lines 





In a casualty production lecture which 
W. L. Mooney, vice-president, Aetna 
Life & Affiliated Companies, has given 
before both the Insurance Society of 
New York and the Insurance Library 
Association of Boston this winter, the 
speaker presents an interesting compari- 
son of the field production organizations. 
He makes the point that a number of 
companies today in the keen competition 
for business have offered general agency 
contracts to agentts whose business is 
purely local and is in many cases almost 
wholly personal and comparatively small 
in volume. 

Mr. Mooney believes that this policy 
of offering general agency commissions 
—a portion of which is presumed to be 
expended in field development—to men 
whose efforts are confined almost 
wholly to personal production is neither 
sound nor constructive. He emphasizes: 

“If a company is to have the right 
kind of a spread of business from small 
towns as well as from big towns, it is 


s obvious that except in rare cases the 


general agent should be charged with 
the responsibility of developing territory 
and developing business through others. 
The casualty companies are, in this par- 
ticular matter, soing through much the 
same experience as have the fire com- 
panies,” 
Cultivation of Territory 

Viewing the various field organizations 
as a whole, Mr. Mooney sees consider- 
able similarity in the various plans. There 
is, however, a wide range in the degrees 
of efficiency with which ‘the field organi- 
zations of the various companies are op- 
erated, determined largely by skill in 
management or the lack of it. 

“One company,” he points out, “may 
have consistently followed a definite pol- 
icy of training its agents and materially 


B assisting them in the development of 


business. Another company may have 
felt it unnecessary or inadvisable to ren- 
der such service. 

“One company may deem it advisable 
to make a substantial capital investment 
in a given territory by establishing a su- 
pervising office, the facilities of which 
may be somewhat in advance of ‘that 
company’s immediate needs in the terri- 
tory. In other words, such a company 
may elect to spend a considerable sum 
In carefully cultivating a territory in an- 
ticipation of substantial results in ‘the 
future, while another company may 
choose to follow a more cautious and 
conservative policy in developing the 
same territory.” 

Speaking of the branch office system, 
he said the most intensive and thorough 
development is usually accomplished by 
Means of it. In his opinion the success 
of this system depends on the ability of 
the brauch office management to thor- 
oughly cultivate the entire agency as- 
signed to the office. 

_the speaker called “real service sta- 
tions” those general agencies throughout 
the country which operate very much on 
the same plan as branch offices. 


Selecting the Right Type of Agent 

That Mr. Mooney has definite ideas 
on the right itype of agent to secure is 
indicated by the following four outstand- 
Ng points he suggested to be kept in 
mind when seeking representatives for 
4 company : 

(1) The quality of appointments counts 
ora great deal more than the quantity. 
Appointments should not be hastily 
made, and a long list of names on the 
%ency list amounts to nothing unless 


‘he column next to those names headed, 


sites written” shows up satisfacto- 
y. 


(2) Seek the agent who is on his 
Way up in the business rather than the 
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surety, meaning the selling of one line 


agent who has reached his peak and who 
is going down hill 

(3) Give preterence to men who are 
students of the business, and while you 
will occasionally find a good salesman 
who is not a good student, the men who 
“know ‘their stuff”? and who keep up 
with the times are the ones who are 
making the greatest progress in the busi- 
ness. 

(4) Seek men who have a good back- 
ground morally and business-wise. Good 
character is of the greatest importance, 
and if your prospective agent hasn’t that 
quality to start with, pass him up. 

He said further: “Some men have a 
highly developed faculty for picking good 
agency material, and I think that this is 
due to their enthusiasm over the oppor- 
tunities in the business, plus a good 
knowledge of human nature and an alert- 
ness as to the possibilities in men whom 
they meet. A good newspaper reporter 
must have a ‘nose for news’-—a good 
agency man must have a good eye for 
agents.” 


Brokers and Special Agents 

While the broker is free ito place his 
business wherever ke chooses, Mr. 
Mooney said that there were many brok- 
ers who are essentially “company” men 
in that they place most of their casualty 
business with one company, and in doing 
so gain the many advantages which come 
from close contact with tthe company se- 
lected. The office agent, in his estima- 
tion, has the advantage of being a mem- 
ber of a centralized sales organization 
with the complete facilities of the super- 
vising office available to him. 

Mr. Mooney has a high opinion of the 
special agent and pictured him guiding 
agents who are well posted on details of 
the various lines but who have not sys- 
tematized their production work. Fur- 
thermore, the special agent, coming into 
constant contact with agents and receiv- 
ing so many good sales ideas which can 
be passed along, should be considered as 
a “clearing house” for sales information. 

Coming to the subject of correspon- 
dence courses, Mr. Mooney said that 
they do offer a good source of training 
to the man who is willing to study. He 
said it had been estimated that 80% of 
all who take such courses do not keep 
up with their lessons. The best plan, 
he thought, was to study in small doses 
rather than in one large dose. 

Single-Line Method Passing 


Mr. Mooney sees the passing of ‘the 
single-line method of selling casualty and 
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at a time by the agent. He said on this 
point: “The past few years have wit- 
nessed a new development in agency 
service and salesmanship—a plan by 
which the agent makes a survey or 
analysis of his customer’s insurance 
needs and then makes recommendations 
as to the coverages needed or changes 
which should be made in existing: cov- 
erages. It will be readily appreciated 
that service of this kind enables the 
agent to conduct his production work on 
a broad and constructive basis, and it is 
a noteworthy fact that this plan or 
method is constantly growing in popular- 
ity in practically every section of the 
country.” : 

The speaker’s slant on special cam- 
paigns was that ‘their principal disad- 
vantage was the probability of less care 
in the selection of business resulting 
from high pressure salesmanship. On 
the other hand, their principal advantage 
is to stir up an agent’s interest in tthe 
lines included in the campaign with the 
result, often times, that those who do 
not regularly produce certain classes of 
business, will get owt and work hard on 
such lines during a campaign. He added 
that the results of a special drive are 
usually worthwhile if it has been in- 
telligently planned and properly con- 
ducted. 


Accepting Accommodation Lines 


The final point touched upon by Mr. 
Mooney was the effect of a company’s 
underwriting policy on its production re- 
sults. He said: “There is a large volume 
of undesirable casualty business on the 
market—undesirable because of unfavor- 
able rate conditions and for other rea- 
sons—and the willingness or unwilling- 
ness of a company to accept this class 
of business is to a considerable extent 
reflected in its premium volume. Obvi- 
ously, agencies which control important 
risks which may not be desirable from 
an underwriting standpoint will seek 
connections with those companies which 
are willing to accept this accommodation 
business, and it follows, of course, that 
companies which are willing ‘to take this 
class of business will demand and re- 
ceive much of the other and more de- 
sirable business of such agencies. : 

“This problem confronts all companies, 
and to an appreciable degree their suc- 
cess both from an underwriting and pro- 
duction standpoint depends upon their 
skill in meeting it. The most successful 
companies are those which are able to 
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maintain a good balance between their 
underwriting and production divisions— 
companies in which neither underwrit- 
ing nor production has the upper hand. 
The company which adopts an ultra- 
conservative course in its underwriting 
will soon find its production falling be- 
hind, while on the other hand the com- 
pany which tries to absorb more than 
its share of undesirable business will find 
itself in difficulties. 

“In the chain store business, certain 
articles, called ‘loss-leaders,’ are sold at 
a loss in order to attract trade. This 
may work all right in the chain store 
business, but in the casualty business 
companies which go in too strongly for 
‘loss-leaders’ in order to attract agents 
eventually find that these ‘loss-leaders’ 
are eating up all of the profits, and this 
leads to retrenchment, disturbances in 
the agency force and general loss of 
prestige.” 





ROOSEVELT SIGNS TWO BILLS 





One Amends Compensation Law to In- 
clude Injuries Resulting from Use 
of Radium or X-Ray 
Governor Roosevelt of New York has 
signed the C. P. Miller bill amending 
the workmen’s compensation law by add- 
ing a new paragraph 20 to the occupa- 
tional diseases providing for compensa- 
tion for injuries and diseases resulting 
from any process involving the use of 
radium, radium eminations or X-ray, in 
hospitals or laboratories. Commenting 
on the bill at the time of its signature 

the Governor said: 

“I cannot bring it upon myself to veto 
a bill in any way, no matter how small, 
extending the workmen’s compensation 
to occupational diseases. This bill ap- 
plies only to persons injured in hospitals 
or laboratories by radium, radium emina- 
tions or X-ray, It does not meet the 
needs of the state for a complete statute 
covering occupational diseases, but it is 
at least a toddling step in the right di- 
rection.” 

The Governor also signed the R. B. 
Smith bill, amending subdivision 27, sec- 
tion 89 of the village law so as to limit 
the indemnity insurance which may be 
purchased by’ a village to inurance 
against liability imposed by law for dam- 
ages for injuries to persons or property. 


NEW POST FOR W. L. DEMPSEY 


Transferred by Independence Indemnity 
From Cleveland to San Francisco; 
Succeeds Archambault There 
W. Rae Dempsey is the new resident 
secretary of the Independence Indemnity 
in San Francisco, succeeding G. A. Ar- 
chambault who has resigned to join the 
Public Indemnity as its Pacific Coast 
manager with headquarters in San Fran- 

cisco. 

Mr. Dempsey is a native of Baltimore, 
and was engaged for some years in field 
work with the Fidelity & Deposit. On 
returning to civil life, he entered the 
service of ithe United States F. & G. and 
later became an executive special agent 
for the Independence Indemnity. 

In 1925 he was appointed vice-presi- 
dent of William D. Callaghan, Inc., the 
Independence. Indemnity general agents 
at Cleveland, Ohio, which position he has 
resigned in order to become resident sec- 





retary of the Independence Indemnity 
“at San Francisco. 


His experience has 
carried him ithrough many phases of 
home office, field and agency work and 
he is a well-qualified underwriter and 
producer in all lines of casualty insur- 
ance and suretyship. 


HENRY M. MARSHALL RESIGNS 

Henry M. Marshall, vice-president, 
Union Indemnity, at its home office in 
New Orleans, has resigned and is now 
in New York City. Before his connec- 
tion with the Union he was with the 
United States F. & G. His future plans 
have not been announced. 








Harnett Brothers, Inc, has been 
charted to engage in the insurance busi- 
ness in Brooklyn. Sydney T., Matthew 
H. and Louis Harnett are directors. 
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Casualty Topics Dealt 
With In Conway Report 


HUGE PREMIUM VOLUME CITED 





N. Y. Superintendent Encourages Ac- 
quisition Cost Regulation; Will 
Keep Expenses Reasonable 





The tremendous growth of the cas- 
ualty-surety business since 1917 is re- 
flected in the annual report of Superin- 
tendent of Insurance Albert Conway, re- 
leased this week. Seventy-nine stock 
companies licensed to do business in 
New York state showed a combined pre- 
mium volume of $629,000,000 at the close 
of 1927 as compared with premiums writ- 
ten of $209,000,000 in 1917. Although 
complete official figures are not yet avail- 
able for 1928 it has been estimated that 
the volume in round figures will be near 
$800,000,000. The Superintendent points 
out that during the 1917-1927 period the 
reserves for outstanding losses were in- 
creased from $70,000,000 to $261,000,000. 


Urges Merger Bill 


Superintendent Conway in his report 
strongly recommends the merger bill 
which has been introduced in the pres- 
ent New York legislature. He says: 
“Under the insurance law as it now ex- 
ists, provision is made for the consoli- 
dation or merger of various classes of 
insurance corporations, but without mak- 
ing any provision for the merger of cas- 
ualty companies. A great number of new 
casuaity companies is being formed and 
it is anticipated that there must follow 
many consolidations for the good of the 
business and for the protection of policy- 
holders. I, therefore, recommend the 
enactment of a new section of the in- 
surance law to be known as ‘Section 
80-a’ and a bill has been introduced to 
accomplish this purpose.” 

The Superintendent’s attitude on ac- 
quisition costs in the casualty and surety 
business is a constructive one as shown 
by the comment: 

“This department encourages the ex- 
istence of two conferences whose objects 
are to reduce the expenses of the com- 
panies in acquiring business. Inasmuch 
as the burden of acquisition costs is 
eventually borne by the insuring public, 
it is our intention to see that these ex- 
penses are kept at a reasonable level.” 


Automobile Casualty Rates 


Further along in his report he has the 
following to say on automobile casualty 
rates: “During 1928 the department in- 
vestigated the reasonableness of the 
rates charged for automobile casualty in- 
surance. The investigation disclosed the 
fact that the rating plan in use was un- 
satisfactory and worked to the disadvan- 
tage of the insuring public of this state. 
The investigation further disclosed that 
a reduction in the rates was warranted. 

“As a result of informal conferences 
held with the representatives of the rat- 
ing organization representing the ma- 
jority of the insurance companies, a re- 
duction in the rates was secured, amount- 
ing to an average state-wide reduction 
of 12.5% on automobile public liability 
and 10.65% on automobile property dam- 
age. This reduction was adopted by all 
insurance companies and means a saving 
of at least $6,000,000 a year to the in- 
suring public of this state.” 

In speaking about compulsory public 
motor vehicle insurance during 1928 Su- 
perintendent Conway says that the past 
year produced a considerable improve- 
ment in this class of business. He feels 
that the regulations enacted and strictly 
enforced to improve this business have 
been fully justified by the resulting im- 
provement. He adds: 

“For the first time since section 282-b 
of the highway law was enacted, practi- 
cally all of the mutual companies spe- 
cializing in this business have paid divi- 
dends to policyholders. These dividends 


range from 5% to 20% of the earned 
premiums. Many wasteful and inefficient 
practices in the conduct of the business 
have been eliminated.” 


$700,000 Plate Glass Saving 


Continuing further the Superinten- 
dent’s report refers to the reduction of 
16-2/3% in plate glass rates, ordered by 
the department as of May 1, 1928, after a 
comprehensive analysis of the experience 
statistics on which these rates are made. 
This reduction will result in a saving to 
the insuring public of New York state 
of approximately $700,000 in plate glass 
premium per annum. 

The recommendation is made that 
jewelers block and inland marine poli- 
cies which do not properly and legiti- 
mately fall into the marine insurance 
class, should be brought under closer 
supervision. The Superintendent feels 
that the inclusion of these classes within 
the provisions of the rating laws would 
be a desirable measure. 


Experience Statistics 


Referring to experience statistics he 
says: “Experience statistics for various 
lines of insurance are annually collected 
by this department in accordance with 
the provisions of the rating laws Proper 
revisions in rates and rating plans are 
from time to time recommended or or- 
dered where the experience warrants a 
change. As a result of the departments’ 
approval of a revised statistical plan for 
workmen’s compensation insurance, the 
data on this class of business will, in 
the future, be compiled in greater detail 
than heretofore. 

“The department’s statistical agent on 
fire insurance business has objected to 
the compiling of statistics on the basis 
heretofore used. -A proposal was made 
to change the statistical plan, to which 
the department objected on the ground 
that it would not only destroy a great 
deal of ithe value of the statistics already 
collected, but would greatly diminish the 
value of future statistics due to the in- 
adequacy of the proposed plan. Unless a 


satisfactory compromise can be arranged, 
it may be necessary for me to appoint 
a new Statistical agent for this class of 
business.” 

Improvement in Non-Can Reserves 

Reserves on non-cancellable accident 
and health policies are discussed in con- 
siderable detail in Superintendent Con- 
way’s report. He refers to the depart- 


ment’s campaign in 1925 for adequate; 


non-cancellable reserves as having re- 


sulted in a material increase in the ratio} 


per cent of total reserves on active lives 
to net premiums in force for each of the 
companies that has any considerable 
amount of non-cancellable business in 
force. The following table shows this in- 
crease: 
Ratio per cent of 
Total Reserves on 
Active Lives to 
Net Premiums in 
Force on Decem- 


Company 1927 
ONIN I oo ocho siseg acne wes 89% 118% 
eS eS ee er See 8 300 
COMBE NC Sacicch tosacntmoaee 131 229 
CIENT Do sisi 05:5! sien coninjereio 95 144 
SN ocaceic.c.p's lai \acoriuie rater 0 86 
NGI OE: Castrccc.cates sistsescltecss 88 140 
Combe OG. cs soos es dicate 79 178 


His conclusion on this subject reads: 
“It is doubtless true that the reserve 
ratios of the companies would have 
shown some improvement even though 
this department had not taken any 
steps towards requiring adequate re- 
serves. However, it is extremely un- 
likely that the improvement would have 
been anything like as large as that indi- 
cated by tthe above tables without the 
action taken by this department. Fur- 
thermore, it is likely that one or two 
of the companies at least would have 
ultimately met disaster if itheir attention 
had not been forcibly called to the inade- 
quacy of their reserves by the require- 
ments of the New York department.” 





G. A. MARTIN IN FLORIDA 


George A. Martin of the Travelers in 
New York is in Florida on a vacation. 
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New Building & Loan 
Bond Now On Market 

HAS THREE PRINCIPAL CLAUSES 

Issued in Penalties of $5,000 Up to 


$25,000 and Multiples of $25,000; 
Rates Attractive 








Surety companies, members of the 
Surety Association of America, iniro- 
duced a new form of blanket bond on 
Monday known as the building and !oan 
blanket bond which will make available 
to these associations more liberal protec- 
tion with more attractive rates and pen- 
alties than the blanket bond coverage 
previously available to, them. 

The new bond contains the following 
three clauses: The “dishonesty clatse” 
which covers any dishonest act wherever 
committed by any officer or employe of 
the association whether acting alone or 
in collusion with others. This applies 
automatically to all employes, new and 
old. It also covers the dishonesty of 
attorneys of building and loan associa- 
tions by whatsoever name designated, 
who have been duly elected or appointed, 
and also directors of the insured or- 
ganization when they are performing the 
usual duties of an officer, messenger or 
clerk. 

Features of “Premises Clause” 


The “premises clause” covers robbery, 
burglary, larceny, theft, holdup, or de- 
struction while the property is within 
any of the offices covered by ‘the bond in 
any recognized place of safe deposit 
within the United States, within the 
premises of any of the insureds’ deposi- 
tory banks within the United States, or 
within the premises of any transfer or 
registration agent within the United 
States for the purpose of exchange, con- 
version, registration or transfer in the 
usual course of business. Misplacement 
coverage may be added by rider. 

he “in transit clause” covers loss 
through burglary, robbery, larceny, 
theft, holdup while the property is in 
transit within the United States but 
within fifty miles of any office of the 
organization covered by the bond and 
while in the custody of an employe. By 
employe is meant regular employes, of- 
ficers, directors (acting as messengers) 
and attorneys. The transit risk begins 
immediately upon the receipt of the 
property by the transporting employe 
and ends immediately upon delivering of 
the property at its destination. 

The “property” covered by the bond 
includes money and _ securities. By 
“money” is meant currency, coin, bullion, 
bank notes signed or unsigned, Federal 
Reserve notes and uncancelled U. S. 


- postage and revenue stamps. 


Net Salvage First Available to Insured 


“Securities” are defined as money of- 
ders (express, postal, pension, bank), 
bonds, debentures, scrip, warsants, 
checks, coupons, drafts (demand and 
time), bills of exchange, acceptances, 
promissory notes, certificates of deposit, 
certificates of stock, mortgages, instru- 
ments in the nature of mortgages, an 
all other instruments of negotiable char- 
acter, which, if negotiated, the insured 
would have no recourse against ai 1- 
nocent holder. , 

The new building and loan bianket 
bond may be issued in penalties of £9, 
$10,000, $15,000, $20,000, $25,000 and mul- 
tiples of $25,000. Net salvage recovered, 
whether by insured or the sure:y, 38 
available to the insured first befo~e the 
surety is entitled to any part. Th’s ap- 
plies in case ithe insured has suffered 3 
loss in excess of the amount of «over 
age carried. ; F 

Any or all branch offices of the insure 
organization may be covered but the 
bond does not cover agents or ageucies 
of the insured. 
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Goods Left In Custody 
Insurable Under Bill 


CONSIDERED VICIOUS MEASURE 


Would Mean Shoes Left for Repair and 
ats to Be Cleaned Must Be 
Protected 








One of the most vicious bills which 
has been introduced in the New York 
legislature in some time affecting the in- 
teresis of the small business man is that 
of Richard J. Tonry, Democrat of 
Brooklyn, amending the general business 
law in relation to insurance protection 


to be given a bailor by a bailee. It pro- 
vides in short that any person receiving 
goods, wares or merchandise from an- 
other for the purpose of manufacturing, 
processing, cleaning, dyeing or refining 
must purchase a policy of insurance 
guaranteeing to the person who left the 
goods in his custody protection against 
the loss of the whole or part of the 
value of such goods, by reason of fire, 
theft or damage by the elements. The 
person receiving the goods must give a 
receipt stating that they will be fully 
covered by insurance so long as they 
remain in his custody. Violation of the 
provisions of the section is made a mis- 
demeanor. 

The interpretation of this bill would be 
that a person who takes one collar to 
alaundry is entitled to a receipt stating 
that the same will be protected against 
loss by theft, fire or damage by the ele- 
ments and if the laundryman fails to 
give such receipt, fails to purchase the 
insurance, or fails to pay the loss he may 
be put into jail for not more than a year 
and fined not more than ; 

No provision is made for the carrying 
of blanket insurance, for the filing of am 
surety bond or in the case of a person, 
firm or corporation possessing adequate 
assets, that such financial standing may 
be accepted in lieu of the insurance pol- 
icy. In each instance where goods are 
left in the custody of another that other 
must rush out and purchase insurance 
to afford the protection required. 

This would apply to a pair of shoes 
left to be repaired, a hat left to be 
cleaned or reblocked, a pair of pants to 

e pressed, cloth to be made into a suit 
of clothes, cabbage to be cut up into 
sauerkraut, sugar to be made into candy, 
paper to be made into paper flowers, and 
hundreis of other minor transactions in 
the business world. It would certainly 
add a new feature in the insurance 
world, 





CRISIS PASSED 


Vincent Cullen’s Sons, Seriously Sick 
With Pneumonia, Are Now on 
Road to Recovery 
The many friends of Vincent Cullen, 
Vice-president, National Surety in charge 
of its Greater New York department, 
were rilieved to learn last week that 
his two little sons, both seriously sick 
with pn-umonia, were out of danger. The 
crisis was passed last week and they 
are now on the upward road to recovery. 


BRA!'CH OFFICES IN CONTEST 


The Syracuse branch office of the 
Travelers has challenged the 55 John 
street, New York, to produce the great- 
st number of casualty and president’s 
club qualifications in 1929. Last year 
New York led the country with seventy- 
three automobile and burglary qualifica- 
tons and two president’s club qualifica- 
lions, while Syracuse was second with 
sixty-one for automobile and burglary 
and ten for the president’s club. 











IMPORTANCE OF HEALTH 


“The Chemical Engineer in the Field 
of Casualty Insurance” is the title of a 
“trent article in the “Hartford Agent” ” 
Which shows how healthy workmen and 

thy factories mean fewer losses to 
€ surance companies. 









BOSTON 
Capital 
$4,000,000 





BUSINESS-BUILDERS 


=P Fidelity and Surety Bonds, Liability Workmen’s 
Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 
Massachusetts Bonding and Insurance Company 
Policyholders Surplus 


$8,900,376.30 
Write For Territory 


DEVELOPING 


T. J. FALVEY, President 
Assets 
$17,503,865.43 








BIGGER JOB FOR HAMMILL 





Office Manager of Mass. Bonding New 
York Branch to Handle Accident 
and Health As Well 


Walter J. Hammill, office manager, 
New York office, Massachusetts Bond- 
ing, who h»s been in charge of its bur- 
glary and plate glass department, has 
been given the added responsibility of 
administering the accident and health 
department following the resignation last 
week of Harry J. Miller, manager of that 
department. 

Mr. Hammill has been with the Mas- 
sachusetts Bonding for the past fifteen 
years, seven years of which he has been 
located in New York City. He is well 
known to metropolitan brokers and has 
formed many valuable contacts among 
them. 





ROEGGE FOR INDIANA POST 





Century Indemnity Appoints Him Field 

Manager at Indianapolis; Formerly 

With Marion County State Bank 

Charles A. Roegge, formerly manager 
of the insurance department of the Ma- 
rion County State Bank, Indianapolis, 
has been appointed field manager at In- 
dianapolis for the Century Indemnity, 
filling the vacancy caused by the resig- 
nation of C. C. Banks. 

Since leaving college Mr. Roegge has 
been continuously connected with the in- 
surance business; as a local agent, spe- 
cial agent for casualty companies, and 
as manager of the insurance department 
of a bank. The territory covered by Mr. 
Roegge is under the supervision of the 
Chicago branch of the Century. 





The Allied Mutuals Liability of New 
York has been admitted to Virginia with 
main offices in Richmond in charge of 
John R. Campbell, Jr. It plans to write 
compensation principally. 











| Special Agents 
A prominent stock insurance company desires the 
services of experienced Accident and Health 
Special Agents for New England, New York, Penn- 
sylvania, Michigan and Illinois territories. State 
experience, also salary expected. 
Box 1107 
THE EASTERN UNDERWRITER 
110 Fulton Street, - = New York, N. Y. 


Accident and Health 





COMPENSATION BATTLE 





Medical Disagreement As to Cause of 
Death Brings Outbursts in New 
York Case 


Binghamton, N. Y., was the scene of 

a bitter battle in court over the cause 
of death of Kdward H. Springer, when 
the workmen’s compensation court met 
there to determine whether or not the 
insurance company carry compensation 
lines for Springer’s employer or was not 
liable. 
_The cause of death was claimed by 
Springer’s mother to be a fall of thirty 
feet while he was at work painting. He 
suffered scalp wounds and a badly con- 
tused shoulder. Springer was not able 
to work, suffering from tremors of the 
hand and head, and died a little over a 
year later. 

Medical council disagreed, some doc- 
tors claiming that the death of Springes 
was due to alcoholism, and others that 
it was due to his head injuries received 
in the fall. The disparity of the medical 
authorities caused several unpleasant 
outbursts between the opposing lawyers. 
Decision was reserved. 





FORM TRAVELERS CLUB 

For the purpose of creating good fel- 
lowship among the agents and salaried 
force the Travelers Insurance Club of 
Pittsburgh has been organized with a 
membership of about 100. The officers 
are D. Bates Bell, honorary president; 
A. F. Moelter, president; J. A. Johnson, 
vice-president; R. E. Reymer, secretary 
end treasurer. The club will meet the 
first Monday of each month. 


$100,000 PLATE GLASS LOSS 
The largest loss to plate glass under- 
writers in many months occurred in Buf- 
falo last week when a 74 mile gale vis- 
ited the city, particularly in the down- 
town district. Wind damage during the 





day of the gale was estimated at con- 
siderably more than $100,000. 













CARRION’S TITLE THE BEST 





Porto Rico Gen’l Agent of Great Amer- 
ican Indemnity Wins Prize With 
His “Great Americanisms” 

To D. R. Carrion, general agent of the 
Great American Indemnity and its par- 
ent company in San Juan, Porto Rico, 
goes the honor of submitting the best 
name for the monthly house organ pub- 
lished by the indemnity company. Mr. 
Carrion suggested “Great Americanisms” 
and this month’s edition of the magazine 
carries that title together with a nice 
tribute to Mr. Carrion. 

Leslie Tillinghast, editor-in-chief, says : 
“Approximately 125 suggestions were 
submitted by agents, employes and 
friends. Some fifteen judges—officers 
and department heads—passed on the 
submissions. By elimination, the list was 
reduced to twenty-four names and_this 
list was similarly cut to eight. From 
this number the name was chosen. 

“Honorable mention goes to John G. 
Rolker (Graminco) of Baltimore; W. B. 
Johnson & Co. (Gramic News, Gramin- 
co) of Kansas City, and Miss H. E. An- 
derson (Graminco) of the San Francisco’ 
branch office. The names in parentheses, 
entered by these folks, were the runners- 
up in the contest.” 

Mr. Carrion has been presented with 
the prize, a Waterman’s marble fountain 
pen desk set. 





UNEMPLOYMENT INSURANCE 
U. S. Senate Committee Sees No 
Grounds for Federal or State Inter- 
ference in Situation 

Under a U. S. Senate resolution the 
Senate committee on education and labor 
has been investigating the different an- 
gles of unemployment, one feature of 
which was the possible establishment of 
systems of unemployment insurance or 
other unemployment reserve funds, Fed- 
eral, State or private. In reporting on 
this feature of the investigation the Sen- 
ate committee came to the following con- 
clusions : 

“We think it is generally agreed at 
the present time the following conclu- 
sions would be drawn from the evidence: 

“Government interference in the es- 
tablishment and direction of unemploy- 
ment insurance is not necessary and not 
advisable at this time. 

“Neither the time nor the condition 
has arrived in this country where the 
systems of unemployment insurance now 
in vogue under foreign governments 
should be permitted and encouraged to 
adopt the system which is best suited 
to the particular industry.” 





U. S. FIDELITY PROMOTIONS 

Promotion of E. C. Jolliffe from the 
position of field supervisor of the Rich- 
mond, Va., branch office of the U. S. 
Fidelity & Guaranty to the post of as- 
sistant to the manager is announced by 
B. Conway Taylor, branch manager. 
Myron C. Watkins succeeds Mr. Jolliffe 
as field supervisor. He was formerly 
superintendent of the credit insurance 
department of the branch office. As field 
supervisor, he will have direct control 
over the activities of the special agents 
attached to the office. Manager Taylor 
also announces the appointment of 
George W. Tillson of Asheville, N. C., 
as special agent in western North Caro- 
lina. Mr. Tillson comes to his new post 
from the Central Bank & Trust Co. of 
Asheville, with which he has held a 
responsible position for the past several 
years. 





LARGER QUARTERS NECESSARY 


The Indemnity Life & Casualty of In- 
dianapolis has found it necessary to 
move into new quarters in the Lumber 
Insurance building, due to the progress 
made during the past year. This com- 
pany is engaged principally in the dis- 


ability business, selling health and acci- 


dent insurance together with natural 
death indemnity. 
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Open Artistic Annex 
Of Union Indemnity 


MOSS BROTHERS HERE AS HOSTS 





Environs Has Spanish Motif; Goldfishes' 


a Novelty, Too; Crowd at House- 
warming; Nimwe Years’ Growth 





Some 250 friends of the Union Indem- 
nity group of companies in New York 
City enjoyed the treat last Saturday 
afternoon of attending the formal open- 
ing of the group’s new ten story annex 
to its Eastern department facing on 
Cedar street, held in the unusually at- 
tractive executive offices. What aroused 
admiration on all sides was the dis- 
tinctly Spanish atmosphere of these of- 
fices with their graceful mission and 
Renaissance archways and a motif 
throughout symbolic of the old archi- 
tecture of New Orleans where the home 
offices of the Union group are located. 

Conversation among the visitors cen- 
tered around the private offices of Vice- 
President Henry F. Weissenborn and 
President W. Irving Moss. In the lat- 
ter office particularly it was something 
new to the guests to find a fountain with 
running water and goldfish. The opinion 
freely expressed was that the Union In- 
demnity had given the downtown insur- 
ance district a real innovation. 


Prominent Visitors Present 


On hand from the home office was 
President Moss and his brother, Vice- 
President Mike Moss, and itogether with 
Vice-President Weissenborn they were 
splendid hosts. Seen among the guests 
were F. Robertson Jones and C. W. Fair- 
child, Association of Casualty & Surety 
Executives; Welles Allen, Standard 
Accident; Alonzo G. Oakley, United 


States F. & G.; Charles Heath, Stand- 
ard Surety & Casualty; E. T. Shipman, 
Federal Surety; Henry Sayre and 
many prominent broker friends of the 
Union Indemnity. A buffet lunch was 
served after which the visitors were free 
to inspect other features of ithe new an- 
nex which include a comfortably fur- 
nished girls’ recreational room and a 
pneumatic tube system to facilitate the 
transmission of telegrams going over the 
Eastern department’s private wire to the 
New Orleans home office. 
Progress Under Weissenborn 

The consistent progress which the 
Union Indemnity and its running mate, 
the Northwestern Casualty & Surety, 
together with the New York divisions of 
the La Salle Fire and the Bankers & 
Merchants Fire, have made in the East 
has made necessary this additional 
space. When the Union Indemnity 
moved into the 100 Maiden Lane build- 
ing in May, 1920, after its officials had 
reinsured the business of the Great East- 
ern Casualty, ithe company occupied but 
three floors and it was believed that 
the eight story building would adequate- 
ly take care of the expansion and 
growth of business for a considerable 
number of years. 

During the nine years that have 
elapsed, floor after floor of the old build- 
ing have been taken over until today 
the needs of these institutions have made 
necessary. the erection of the ten-story 
annex. 

In 1921, the Eastern department of the 
Union Indemnity wrote $1,998,813 in pre- 
miums. In 1924 when ithe present man- 
ager, H. F. Weissenborn, assumed 
charge, it had a premium volume of $3,- 
656,903. In 1928, the Eastern depart- 
ment contributed $6,309,244 to the total 
of $15,464,255 written by the Union In- 
demnity group. This business comes 
from an agency force numbering 1,175, 
out of fifteen states under the juris- 


STAND BY AGENTS 
Surety Executives Not Disposed to Re- 
insure Bonds for S. C. Sinking Fund 
for $75,000,000 Highway Work 

The state of South Carolina has ap- 
propriated $75,000,000 for construction of 
highways and the secretary of the sink- 
ing fund commission this week inquired 
among bonding companies if they would 
be willing to reinsure the bonds written 
by the sinking fund commission. 

It is understood that the attitude taken 
by the bonding executives to this pro- 
posal was decidedly negative inasmuch 
as it would mean the elimination of the 
agent from the picture. 





MERGER BILL FAVORED 
The Cornaire merger bill, providing 
for the merger or consolidation of two 
or more casualty companies, was favor- 
ably reported on Wednesday to the 
House by the insurance committee of 
that body in the New York legislature. 





VA. INDUSTRIAL ACCIDENTS 

A total of 2318 industrial accidents in 
Virginia were reported during February, 
according to the monthly report of 
Frank P. Evans, statistician of the Vir- 
ginia industrial commission. 


NOW IN MASSACHUSETTS 
The Hudson Casualty has received its 
Massachusetts license and has named 
Howard E. Sumner of Worcester as its 
Bay State agent. 


ENTERED IN D. OF C. 
The Standard Surety & Casualty has 
been entered in the District of Columbia. 














diction of the Eastern department. There 
are 384 employes handling this business 
at 100 Maiden Lane and in this territory 
there are twenty-six claim offices. 


— 


Aetna Installment Plan 
(Continued from Page 40) 


the requirements applicable to the smaller num. 
ber of payments are complied with. 


Agreement Regarding Payment of 
Premium 


For each policy subject to the infalment plan 
there shall be issued an Aetna Automobile Pre. 
mium Payment Agreement indicating the 
amounts of the instalments, the handling charges 
and the due dates, and providing that failur- on 
the part of the assured to pay any instaltent 
of premium and handling charge within fifteen 
days of the due date thereof, as stated in the 
Agreement, shall be conclusively presumed to 
constitute a request by the assured for the can- 
cellation of the policy and the refund by the 
company of the excess, if any, of the paid pre. 
mium above the customary short rate premium 
for the expired term. 


Flat Cancellation 


No policy written on the instalment plan will 
be subject to flat cancellation unless the policy 
is returned within fifteen days from its effec. 
tive date. 

NOTE:—Flat cancellations of policies or bind- 
ers returned after effective dates not permitted 
in New York City under rules of the Ceutral 
Bureau as approved by the New York Insurance 
Department. 

If the supervising office is not notified of any 
unpaid instalment within fifteen days from due 
date, so that the assured’s request for cancella- 
tion may be affirmatively acted upon by the 
company, the producing agent or broker wil! be 
held responsible for the payment of such unpaid 
instalment. 


Commissions 
Commission will be allowed agents and _brok- 
ers at the customary rates and as the instal- 
ments are paid to the company. 
Collections 
Premium on the instalment payment plan will 
be remitted to supervising offices by agents or 


brokers in, accordance with the company’s regu- 
lar collection rules. 





COMPULSORY AUTO HEARING 


The Virginia legislative commission 
appointed to consider the advisability of 
the state having a compulsory automo- 
bile liability insurance law will hold a 
public hearing April 15, at Richmond. 
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GENERAL AGENT 


52 VANDERBILT AVENUE, N. Y. C. 
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FOR 


FIDELITY & SURETY BONDS 


EFFECTIVE APRIL 1ST 
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poe SSS UNDERWRITER 
Sup’t Conway to Take George W. Yuengling 
Action on Rate Cutting Now a General Agent 


STANDARD SURETY & CASUALTY 


Has Offices at 52 Vanderbilt Avenue, 
N. Y.; Formerly Senior Resident 
Vice-Pres., Continental Casualty 


CONFERS WITH CASUALTY MGRS. 








Points Out Penalties of From $25 to 
$1,000 for Each Offense; Even Liqui- 
dation for Guilty Companies 








An announcement of considerable in- 
terest in New York fidelity and surety 
circles this week was the appointment of 
George W. Yuengling as general agent 
of the Standard Surety & Casualty with 
offices at 52 Vanderbilt avenue. Mr. 
Yuengling recently resigned as senior 
vice-president of the Continental Casual- 
ty in charge of its Eastern department. 

A graduate of Princeton University in 
1901, Mr. Yuengling entered the surety 
business with the Title Guaranty & 
Surety as assistant manager in New 
York City. His next post was with the 
Globe Indemnity as associate manager of 
its surety department in New York. 
After ‘thirteen years with the Globe Mr. 


Superintendent of Insurance Conway 
and about sixty of the metropolitan cas- 
ualty managers had an opportunity on 
Monday to get better acquainted with 
one another when the superintendent 
held a hearing on illegal rate cutting 
on casualty insurance. The superin- 
tendent’s first remark was in keeping 
with his desire for an exchange of views 
around the conference table. He said: 
“You’re all over twenty-one years old 
and so I’m not going to lecture you.” 
Then he went on to say that rumors 








had reached him concerning the growing 
evil of improper rating of casualty risks, 
particularly in the automobile liability 
field, which rumors had been substanti- 
ated by a committee of the Casualty 
Managers’ Association. And since this 
committee had called upon him for as- 
sistance in remedying the situation, he 
felt it his duty to put a check to it 
once for all. 

To be sure there are now only a small 
number of violations in the casualty end 
of the business but the superintendent 
felt that he should proceed on the as- 
sumption that there was no question but 
what the condition would go from bad to 
worse. He quoted to the executives 
present the sections of the insurance law 
providing for penalties for infractions of 
the rate filings. These penalties ranged 
from a fine of from $25 to $1,000 for each 
offense and included the liquidation of 
any insurance company found guilty of 
wilfully violating the law. 

To Investigate Company Records 

Superintendent Conway made himself 
clear that immediate action would be 
taken, the first step being an investiga- 
tion of company records wherever such 
violations are suspected. It was inti- 
mated that the most difficult type of 
misdemeanor to run down was rebating. 
Furthermore, that in the automobile lia- 
bility field the situation had been ag- 
gravated more on commercial cars than 
on passenger car. 

The casualty managers received the 
superintendent’s remarks quietly and 
were impressed by his determination to 
rid the business of the evil practices ex- 
isting. His concluding thought was that 
the rate cuts and discriminations had 
resulted .considerably to the disadvan- 
tage of the general public in that they 
increased the rates of other assureds. 

Milton J. Link, assistant vice-presi- 
dent, Great American Indemnity, was 
the spokesman for the Casualty Mana- 
gers’ Association and among the promi- 
nent executives present were: John A. 
Diemand and John L. Love, Southern 
Surety; John McGinley, Travelers; John 
S. Turn, Aetna Life & Affiliated Compa- 
mes; kk. S. Choate, American Automo- 
bile; Floyd N. Dull, Commercial Cas- 
ualty; Dr. C. V. Everitt, Fidelity & Cas- 
wilty; John H. Grady, General Accident ; 
T. J. Grahame, Globe Indemnity; C. W. 
Lewis, Indemnity Insurance Co. of North 
America; J. Ives Barton, Maryland Cas- 
ualty; Wallace S. Falvey, Massachusetts 

sonding; Rexford Crewe, Standard Ac- 
cident; E. R. Lewis, United States F. & 

x; Vincent Cullen, National Surety, and 

John A. Griffin, Fidelity & Deposit. Les- 
lie L. Hall represented ithe National 
Bureau of Casualty & Surety Under- 
Writers. 


PLANNING CONEY ISLAND MEET 


The Insurance Federation of New 
York state is making rapid progress on 
Plans for its convention at Coney Island 
Brokers’ associations of the 
afk Topolitan district are supporting the 


In May. 
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Yuengling joined the Continental Cas- 
ualty where he was senior resident vice- 
president in charge of the Eastern de- 
partment. 


With more than twenty-five years in 


the company end of the business, Mr. 
Yuengling is now stepping into the gen- 
eral agency ranks. 
valuable contacts 
surety producers, friends who have been 
quick to congratulate him on his new 
appointment. 


He has made many 
among fidelity and 


Mr. Yuengling is a member of many 


prominent clubs, including the Prince- 
ton, 
Chemical, Wee Burn Country and New 
Canaan Country clubs. 


University, Bankers, Drug and 





APPOINT POLLOCK AGENCY 





Named by Federal Surety as Manhattan 


Managers; To Be Located At 60 

John St., When Building Is Ready 

The Pollock Agency, Inc., of which 
Arthur Pollock is the head, has been ap- 
pointed managers for the Manhattan 
branch of the Federal Surety this week. 
This agency will be located in the New 
Amsterdam building, 60 John street, New 
York, as soon as it is ready for occu- 
pancy. 

Mr. Pollock is a well known figure in 
local insurance circles, having been in 
this field for about thirty years, the 
past seven of which have been in the 
agency ranks. He was at one time with 
the Hartford Fire in its New York 
branch. His father, the late West Pol- 
lock, was a leading figure for thirty 
years in metropolitan agency circles, 
having started in business in 1859. 





DISABILITY DECISION 
‘Disability is not entirely a physical 


matter,” the United States Circuit Court. 


of Appeals has ruled in an opinion writ- 
ten by Justice Kenyon and handed 
down at St. Louis, Mo. The decision 
reversed a judgment for $32,645.65 in 
favor of Dr. Wilton McCarthy, a sur- 
geon of Des Moines, Ia. against the 
United States Fidelity & Guaranty. 

“A person may be disabled today and 
in a year from now without change in 
the physical condition, not be disabled. 
A one-handed man may not be able to 
perform surgery today and in a year 
from now may have overcome ‘to some 
extent his disability and be able to per- 
form some part of the substantial du- 
ties of a surgeon,” said the court. 


MEARNS BACK FROM SOUTH 

William R. Mearns, vice-president, 
Henry W. Ives & Co., New York, re- 
turned this week from a two weeks’ va- 
cation trip in ithe South. He visited 
Havana, San Diego, Jamaica, Haiti and 
Nassau. 


PHILADELPHIA APPOINTMENT 
The Union Indemnity has 








recently to join the Southern Surety. 


named 
Ralph Schoffstall as bonding superin- 
tendent in its Philadelphia branch office, 
succeeding T. U. Schock, who resigned 


E. J. MOONE IN NEW POST 
Joins Equitable C. & S. As Head of Its 
Burglary Department; Formerly With 
London Guarantee in Chicago 
Edward J. Moone, formerly with the 
London Guarantee & Accident in Chi- 
cago, has this week joined the Equitable 
Casualty & Surety as head of its home 
office burglary department. Mr. Moone 
comes to the company with a good repu- 
tation as a burglary underwriter. While 
with the London Guarantee in its Chi- 
cago office he was assistant superintend- 
ent of the burglary department for five 
years and before that he was for five 
years in the New York metropolitan of- 
fice of the company as burglary coun- 

terman. 

Mr. Moone’s career started twelve 
years ago as a file clerk with the Fi- 
delity & Casualty. Subsequently, he was 
transferred to the burglary department 
of that company and remained with it 
until November, 1919, though temporar- 
ily off its rolls while serving as a mem- 
ber of the 306th machine gun battalion 
of the 77th American division during the 
world war. 





SUES FOR LOSS OF HAND 


Alleging he lost a hand due to an acci- 
dent in an elevator in St. Petersburg, 
Fla., Dr. Alfred P. Roope, surgeon of 
Columbus, Ind., has filed two suits in the 
Federal court in Indianapolis against in- 
surance companies, asking a total in dam- 
ages of $57,500. The defendants are the 
New York Indemnity and the Employers’ 
Liability. Dr. Roope was insured against 
accidental injuries for $15,000 by the 
former and for $30,000 by the Employ- 
ers’, he alleges. 





BADGEROW IN BERMUDA 


Harve G. Badgerow, vice-president, 
Continental Casualty in Chicago, to- 
gether with Mrs. Badgerow and a party 
of eight friends, sailed last week for 
Bermuda. They will be away a month. 


MASSACHUSETTS ACCIDENT CO. 


4 BOSTON, MASS. ¥ 











Established 1883 


OUR SPECIALTY: 
NON - CANCELLABLE DISABILITY COVERAGE 
Renewable to Age 60 


TOTAL DISABILITY INDEMNITY 
Unlimited 


% PARTIAL DISABILITY INDEMNITY 4 
1 Unlimited or 12 Month Limit @ 


WAITING PERIODS 
: ee 14-30-60 or 90 Days 








CuHEsTER W. McNEILL 
President 


V. R. Westor 
Mgr. Commercial Dept. ¥ 
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CASUALTY AND SURETY COMPANY 
Executive Offices: 
Union Indemnity Bldg. 
New Orleans, La. 


Bankers & Merchants Fire 
Insurance Company 
Union Title Guarantee Company, Inc. 


Home Office: Brumder Bldg. 
Milwaukee, Wis. 


Union Indemnity 
Company 


FeesnuR FAITH IN THE 
AMERICAN AGENCY 
SYSTEM. . = -« 

We are firm believers in the 
American Agency Sy stem and the princi- 
ples on which the agency structure of this 
country rests We believe that the rela- 
tionship between company and agent is 
one of mutual profit and dependence— 
their interest is a common interest. 


The American Agency System has been 
molded into its present furm by the prac- 
tical experience of many years. We be- 
lieve it is mstrumental in keeping the 
ethics of our profession on a high plane 
We believe its representatives are con- 
scious of the trust invested im them by 
their assureds and by the compames they 


We are confident that the American 
Agency System as supported by the Nat- 
tonal Association of Insurance Agents is 
the best possible system of selling insur- 
ance Confidence loyalty and a spirit of 


helpfuluess — these are the ideals we 
ques 

maintain m our agency relations and 
eats a these are the ideals on which the Ameri- 
— can Agency System has been built 
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Eastern Department: 
100 Maiden Lane, N. Y. 


La Salle Fire Insurance 
Company 
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Report On Integrity 
Mutual Filed For 1928 

LIQUIDATION NOW UNDER WAY 

Receiver C. F. Buck Has So Far Col- 


lected $142,000 in Premiums With 
Salvage of $53,315 








Cash receipts during 1928 of the re- 
ceiver of the Integrity Mutual Casualty, 
Clarence F. Buck, exceeded the expen- 
ditures for expenses by $28,716, accord- 
ing to the report for the calendar year 
1928 filed on Monday in United States 
District Court in Chicago. The excess 
was made possible by the collection of 
$80,760 during the year from salvage, 
premiums collected, interest and liquidat- 
ing operations. 

The receiver also spent $5,000 in set- 
tlement of one claim involving a prob- 
able liability of $20,000 in order to con- 
serve and release collateral which had 
been given in connection with an appeal 
bond. The payment was authorized by 
the court. 

Must Dispose of Loss Claims 


The report indicates that the estate 
now has assets totaling $680,128 to set- 
tle prior claims totaling $1,102,570. The 
gross liabilities of the company now to- 
tal $1,504,950, including the above men- 
tioned prior loss claims and $242,380 for 
unearned premiums and $160,000 for de- 
benture bonds issued by the mutual prior 
to its failure. However, the master in 
chancery, Thomas J. Peden, has ruled 
that the claims for unearned premiums 
and the bond claims are secondary and 
cannot be paid until loss claims are dis- 
posed of. Bondholders have taken ex- 
ception to the ruling and the point will 
be argued before Federal Judge Wilker- 
son soon. 

The loss claims filed gross $1,652,570, 
but they are expected to be reduced by 
$550,000, judging from the manner in 


which the master in chancery has adjudi- 
cated those claims. which have been pre- 


sented to him. Receipts during the year 
included bonds sold and matured, $220,- 
839; interest on bonds, $24,055; interest 
on bank deposits, $1,660; interest on 
mortgages, $927; certificates of deposit 
redeemed, $311; while profit on bonds 
sold totaled $1,385. Salvage on losses 
paid prior to the receivership totaled 
$9,422. Cash receipts totaled $301,599. 
Disbursements included securities pur- 
chased, $250,000; salaries, $11,637; fee ito 
receiver and solicitors, $15,000; fee to 
master in chancery, $5,000; legal ex- 
penses, $11,095; rent, $3,600; loss claims 
paid, $5,000, and several small items. 
The assets now include bonds totaling 


$486,500; cash, $123,987; mortgage, $10,- 


000; real estate, $3,000; certificates of 
ng age Kingdom of Belgium 
bond, furniture and semmeent, 


$4,000; eset recoverable, $5,000; Kan- 
sas receiver, $2,500; premium accounts, 
$30,000 and re-insurance on_ losses, 
$10,000. 

Since the liquidation started the re- 
ceiver has collected over $142,000 in pre- 
miums while total salvage has been $53,- 
315. Total receipts since receivership 
were $557,559; while total disbursements, 
including $250,000 for treasury notes 
which are liquid asset, were $433,573, 
leaving the cash balance of $123,987. 





MUTUAL’S BILL INTRODUCED 


A companion bill to the Gates-Cornaire 
bill which amends section 54 of the work- 
men’s compensation law, in relation to 
security for the issuance of policies of 
workmen’s compensation insurance by 
foreign companies, has been introduced in 
the New York State senate by B. Roger 
Wales of Binghamton and in the assem- 
bly by Fred L. Porter of Essex County, 
which allows mutual companies to write 
the bond provided for in the amendment 
to section 54 contained in the Gates-Cor- 
naire bill. 

This is the bill which John L. Train of 
Utica, representing various mutual com- 
panies, requested at the public hearing 
held last week on the Gates-Cornaire bill. 


VERBAL “RIDER” VALID 


Standard Accident Held Liable Through 
Broker’s Agreement Despite Lack 
of Record 

Although the home office had no rec- 
ord of an agreement between a broker 
and an employer, and although the pol- 
icy carried no rider, the Standard Acci- 
dent was held liable under a workmen’s 
compensation policy, when it was shown 
that the employer had paid a premium 
for extra risk to the broker. It appeared 
that the broker had forwarded the pre- 


mium, but by accident it had not been 
recorded at the home office and the 
broker had neglected to make the neces- 
sary addition to the policy. 

The case was that of Mrs. Margaret 
McMahon, and came up before the New 
York State Compensation Board. Her 
husband, living in Scranton, Pa., and em- 
ployed by John Gretzula there as a 
painter, was killed when he fell while at 
work in Deposit, N. Y. 

Gretzula testified that he had informed 
the insurance agents who covered him 
in Pennsylvania that he was to have 
workmen compensation in New York, 
and that he paid an extra premium. At 
the first hearing the company was ab- 
solved, and Gretzula was charged with 
criminal neglect in not carrying work- 
men’s compensation. The case was're- 
opened, and on the testimony of the 
broker decision was reversed, the com- 
pany made liable and Gretzula absolved. 








LONG ISLAND APPOINTMENT 

The Standard Surety & Casualty has 
appointed as general agents for casualty 
and surety the State Underwriters’ 
Agency, Inc., of Mineola, Long Island. 





LICENSES REVOKED 


The New York State licenses of Elias 
Bodger and Martin Roach as agents and 
brokers have been revoked. 


RAILWAY LIABILITY QUESTION 


Employe Injured Who Had Obtained 

Position Under False Pretense; Case 

in U. S. Supreme Court 

The U. S. Supreme Court on March 
8 took up the question of whethe the 
Federal Employers’ Liability Act covers 
a person employed by a railroad in in: 
terstate commerce, who, being una! le to 
pass the physical requirements, se ured 
employment by having another p:rsop 
pass the physical examination for him 
The case in question is between some 
railroad and John Rock. 

‘Counsel for the petitioner informed 
the court that respondent had applied 
for the position and upon doing sc was 
sent to the company’s physician. He 
failed to pass. He then changed his 
name and had another person pass an 
examination and obtained a position a; 
a brakeman in the yards. It was admit. 
ted that the respondent was injured while 
engaged in interstate commerce, by 
counsel but that the injured employe 
did not receive his injuries through his 
physical defects, and is not entitled to 
the benefits of the Federal Employer 
Liability Act. 

The Appellate Court ignored the fun- 
damental distinction, counsel for the rail- 
road argued, between contracts merely 
voidable for ordinary fraud and _ those 
absolutely void abinitio because of a 
mistake as to the identity of one of the 
parties. 

The petitioner’s negligence is pred 
cated upon the failure to dim the heat- 
lights of the approaching locomotive 
which blinded the respondent and that 
he did not have either a light or a man 
on the caboose to give any warning to 
one who might be crossing the track. 
The court has taken the matter under 
consideration. 








ENTERED IN OHIO 


The Standard Surety & Casualty has 
been entered in Ohio. 
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Maybe We Know What You Want To Know 
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Administration iBuilding 


Power Plant 


MANY an Agent fails to make full use of our Services through 
a reluctance to ask questions. At this Company it has 
always been our aim to encourage inquiries and to 
see that all who ask our advice are courteously, 

completely and competently answered. 


Maryland Casualty Company 


Baltimore 


‘Print Shop 















Garage 























Phirti 








AN’ 


erma 


On 


Jame: 
hanic 
terna 
D Gern 
ill vis 
inanci¢ 
f one. 
roup 
ormer 
Amer 
ose it 








e-ups 
atchin 
rowth 
ficers 
vorma: 
Beha, 








Bchreit 


ommit 
an’ o 


In 1! 
tion 
hould 








